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Control Plan of 
APPROVED 


WASHINGTON, D. C., June 6.—In accordance with the 
recommendation of the conference of lumber and tim- 
ber products industries at Chicago, May 24 and 25, 
Wilson Compton, manager, representing the exec- 
utive committee of the National Lumber Manufac- 
turers’ Association, arranged a conference with Gen. 
Hugh S. Johnson, prospective administrator of the 
National Industrial Recovery Act. 

In this conference, Gen. Johnson expressed his ap- 
proval of the plan of organization of the lumber in- 
dustry in co-ordination with the administration of 
the act. The tentative outline of code of fair com- 
petition submitted by the executive committee was 
stated to be in line with Gen. Johnson’s ideas on the 
subject, because under it no minority within the in- 
dustry, or within any division of it, is shut out of 
an equal opportunity to participate in the formulation 
of the code. 

The Administration desires that the submitted codes 
be based on limitation of the work day, coupled with 
limitation of the work week or month, and minimum 
wages; together with such provisions regarding pro- 
duction and minimum prices as may be necessary to 
make the proposed provisions effective. The general 
position of the Administration seems to be that at 
the beginning the code should not include other mat- 
ters that do not have a substantial bearing upon the 
enforcement of provisions regarding (1) hours, (2) 
minimum ‘wages, (3) production and (4) minimum 
prices. As the Administration proceeds with its work, 
other features of the codes will be adopted. 


Protection Against "Chiseling” 


It was made clear at the conference that, whereas 
the minority group in any industry must be protected, 
there must also be protection of majorities against 
minority “chiseling” after the code has been approved. 
It will probably be up to the industry, through the 
emergency central committee, to devise the most prac- 
tical and effective way of preventing any devious 
evasion of responsibility of performance under the 
provisions of the code, and the Administration will 
back it up. 

At the emergency meeting of the National Associa- 
tion of Manufacturers held here on June 3, a booklet 
Was distributed containing a model code of fair com- 
petition for the guidance of organizations planning to 








Lumber Industry 


By Prospective Administrator of 
National Industrial Recovery Act 


and By National Association of Manufacturers 
{Which Adopts Its Administrative Set-Up as Model} 


co-operate with the Industry Control Administration. 
The form, and virtually the entire wording, of this 
draft are those of the lumber industry tentative out- 
line of code, and is so accredited. The “model plan” 
of organization drafted is precisely the plan adopted 
by the lumber conference in Chicago. That plan starts 
with a national control committee of five, which is 
the contact with the administration of the act, with 
similar committees from other building material in- 
dustries, and with an emergency central committee of 
twenty members representing the timber products in- 
dustries. The last named committee has contacts with 
committees representing wholesale distributors, retail 
distributors, and exporters. The emergency central 
committee is also the medium through which the ex- 
ecutive committees of the various regional or divi- 
sional associations or groups of lumber manufacturers 
make their contacts with the national control com- 
mittee. Each division or regional executive commit- 
tee deals for and with its group on hours and wages, 
production, prices, and enforcement provisions. 


Principal Code Provisions 


The principal provisions of the outline code, either 
as required by the bill or proposed [Turn to page 34] 
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Washington, D. C., June 6.—The dates for the annual meeting 
of the National Lumber Manufacturers’ Association and the first 
annual meeting of the American Forest Products Industries have 
been definitely fixed and a call has been issued for these meetings 
to be held at the Congress Hotel, in Chicago, on June 19, 20 and 
21. On account of the impending enactment of the revolutionary 
Industry Control Law and the necessity of prompt action on the 

art of all industries in organizing Sandon for co-operation 
with the Government under the act, these meetings probably will 
be the most momentous in the history of the National Lumber 
Manufacturers’ Association, or in fact in the history of the in- 
dustry. At this meeting it is expected that the various affiliated 
lumber associations and other organizations in the lumber and 
forest products industries will be prepared to submit their codes 
of fair competition and the names of the men who are to repre- 
sent them on the Emergency National Committee of the Lumber 
Industry. Lumbermen generally representing every branch of 
the industry are cordially and urgently invited to attend these 
meetings. 
{ Telegraphic advices indicate possibility of 
postponing meeting about ten days.—Editor. 
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The Alarm Clock is Ringing! 








Paul Bunyan traded his bed for a 
California White Pine plank. “It’s 
] wide, it’s soft, it’s clean and it’s light.” 
Ca } says Paul. 
e 


Dawn is breaking .. . The lumber industry is wak- 
ing up... Demand is growing by leaps and bounds 
and is already several jumps ahead of Supply ... 
Paul Bunyan has been working 


TIMELY TIPS continuously at Westwood the 


past three years, — Saw Mill, 
Se ae Se Dry Kilns, Plywood Factory, 





11/16 inch No. 3 Common. 8, 10 and Box Factory, Moulding and 
12 inch widths, R.L., running largely to Cut-Stock Departments 

16 ft. Dry, clean stock. ae 
2x4 SISIE to | 9/16” No. I RuL. Orders will receive prompt at- 


tention but remember, our 
order files are growing 
rapidly. Anticipate your 
needs and order now. 


2x6 to 2x12 SISIE to | 9/16” No. I R.L. 


WHITE FIR 
2x4 SISIE | 9/16" No. 2. RL. 
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Selling a Vital Factor in Industrial 
Recovery Program 


LMOST AS a unit the lumber in- 
A dustry in its several branches is 

devoting its time and attention to 
the problem of working out an equi- 
table and satisfactory plan for co-op- 
eration with the Government under the 
National Industrial Recovery Act. It 
is reported that more than 130 indus- 
tries already have organized or are 
in process of organizing plans for such 
co-operation. It is gratifying to note 
that many of the codes under which 
the industries will operate are pat- 
terned after that of the lumber indus- 
try which already has received the ap- 
proval of the administrator who is ex- 
pected to be at the head of the or- 
ganization representing the President 
of the United States, to be set un under 
the Act. 

In developing plans for operating 
under this new deal it is highly im- 
portant that every manufacturer and 
every distributor keep constantly in 
mind the vital part that promotion and 
selling will play in the proposed pro- 
gram. In arriving at a price that will 
be fair to the public and at the same 
time provide a reasonable profit to the 
seller the costs of production and dis- 
tribution will be the important fac- 
tors. It is not difficult to compute 
costs by figuring the cost of the raw 
material plus the labor required to con- 
vert this into the finished product, plus 
interest, taxes, insurance etc., but there 
also should be included a reasonable 
sum for promotion, for advertising, for 
sales effort. Business today, as per- 
haps never before, needs the vitalizing 
force of advertising and it would be 
a grievous mistake to take it for 
granted that because industries are to 
operate under Government supervision 
and restrictions on production the 
business will come of its own accord 
and without the inducement of well 
planned promotion and selling. If this 
program of co-operation between Gov- 
ernment and industry is to succeed it 
will be absolutely necessary to keep 
before prospective buyers the facts re- 
garding products, services, quality etc., 
and it will be particularly important 
that buvers know that the concerns 
with which they deal are subscribing 
to and working under the approved 
codes of their industries. 

Every industry and every concern 
that succeeds under this program must 
do it upon the merits of its product 
and the activity of its sales organiza- 





tion. Uncle Sam is going to exercise 
a more or less benevolent control over 
matters of production, hours of labor, 
wages and prices, but he isn’t going 
out to get business for anyone. He is 
going to become a partner of business 
and will make it possible for producers 
and distributors to get a fair price for 
their product. He wants every manu- 
facturer and every distributor to make 
money so they can not only pay fair 
wages but so they can pay income 


June 10, 1933 


taxes sufficient for the needs of Goy- 
ernment—a tax every one will be will- 
ing to pay in reason if profits are be- 
ing made—but they are going to have 
to do their own selling and their own 
promotion. 

If the market is limited, production 
will be limited, but if through intelli- 
gent and enthusiastic promotion, ad- 
vertising and selling, the markets can 
be enlarged and the uses of products 
increased, in like measure will in- 
creased production be permitted and 
the opportunities for making a profit 
multiplied. 

So, in working out prices in the new 
schedules and codes, don’t overlook 
the inclusion of the cost of promoting, 
advertising and selling. 


Farm Price Increases Encourage 
Lumber Buying 


MOTOR TRIP of fifteen hundred 
A miles through the Corn Belt dis- 

closes unmistakable signs of 
farming activity and hopefulness. 

It would be stretching things, of 
course, and would deceive no one, to 
intimate that farming difficulties are 
over. The farm problem is of too long 
standing to disappear easily, or to be 
cured out of hand even by Federal 
help. The foreclosure troubles and the 
milk wars are evidence enough that 
the agricultural seas are still rough. 

3ut after recognizing that many 
more corrections must be made, either 
by natural factors or by legislation and 
administrative action, it is clear that 
hopefulness is returning to the farms, 
and that a rather impressive number 
of farmers are finding the courage and 
the cash to undertake the most needed 
repairs. 

This confidence has been created by 
the steady rise in the price of farm 
products. Dealer after dealer stated 
that local prices for farm produce have 
doubled since the first of the year. It 
is true that not all farmers have the 
livestock or the grain which they can 
sell for these prices. But some of them 
do, and are cashing in. One dealer told 
about a customer who owed a bill that 
was due, and who came in to see about 
it. The dealer expected him to ask for 
an extension; but the farmer paid the 
bill in cash. He had sold a span of 
young mules at a price higher than 
these animals have commanded for 
years. 

The most important effect of these 
advancing prices, up to the present, is 
the encouragement given farmers in 
making a new crop. They have more 
confidence than for several years that 
their work will bring in real returns. 
Many who have some margin of cash 
in hand are willing to spend at least 


part of it for fences and roofs and 
floors and paint. 

The tremendous market for building 
materials on farms is still largely a de- 
ferred market. In the long run it is 
just as well that sales are starting 
slowly ; for if all the needed work came 
in at once, there would certainly be a 
runaway market which the lumber in- 
dustry could not control. But there 
can be no doubt that the farmer’s sun 
of confidence is rising. It is making 
for appreciated sales right now, and it 
promises much greater things for the 
future. 





HILE PRINCIPAL interest 

at the momentous annual meet- 
ings of the National Lumber Manu- 
facturers’ Association and American 
Forest Products Industries in Chicago 
June 19, 20 and 21 will be focused on 
the development of plans for operation 
under the Industrial Recovery Act, 
there will be other matters of supreme 
importance demanding attention. 
Trade promotion, industry planning 
and legislative questions vital to the 
welfare of the industry will be con- 
sidered. Definitely on the way out of 
the almost fatal situation of the last 
two or three years and facing an en- 
tirely new deal in its relationship to 
Government, the industry is at a crit- 
ical point and every manufacturer who 
can possibly do so should attend these 
meetings. Those not now co-operat- 
ing with the two organizations should 
come with open minds prepared to 
study the situation and to actively 
identify themselves with the industry's 
program if convinced (as they doubt- 
less will be) that it is to their interest 
to do so. Like others, the lumber in- 
dustry will be on trial during the next 
two years. This is a time when wis- 
dom, diplomacy, fairness and _sales- 
manship are needed as never before. 
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QUERY AND COMMENT 


Lumber for the Home Workshop 


Could you give me the names and ad- 
dresses of some of the firms who are putting 
lumber in packages suitable for sale to home 
workshop owners? Anything you might add 
to help me obtain merchandise suitable for 
this purpose will be apprec:ated.-—-INQUIRY No. 
2984. <A retail lumber and building material 
dealer in Tennessee. 


Birch Dowels For New Product 


For use in the manufacture of an additional 
line to our regular products, we will require 
birch dowels %x20 inches. Will you kindly 
give us the names of concerns in position to 
supply these dowels and, if possible, the ap- 
proximate price in lots of 10,000 and 15,000?— 
INquIRY No. 2977. An industrial concern lo- 
cated in Chicago. 


Kiln Dried Fir Cross Arms 


We are interested in securing the names 
of producers or distributors of Washington 
close grain, kiln dried, yellow Douglas fir 
cross arms. Any information you can give 
will be appreciated.—INQUIRY No. 2981. An 
Ohio wholesale lumber concern. 


Hickory For Playground Equipment 


We have a custmer who is inquiring for 
hickory stock for the manufacture of rustic 
playground equipment. If you can advise 
me who would be able to furnish this class 
of stock, I will be glad to communicate with 
them, giving specifications of stock wanted, 
such as rounds ete., cut to length.—INQUIRY 
No. 2978. A mill representative in Ohio. 


Skating Rink Floor of Maple 


We have a customer who wants a skating 
rink floor of maple, size about 60x90 feet, 
this floor to be in sections or rolls. This 
floor is to be moved about at certain times. 
The manager claims that in Italy they have 
such floors*made so they can be rolled up in 
sections; also that each section can be put 
down and locked in place. If this is not 
available, perhaps the flooring might be con- 
structed in sections of say 4x8 feet, made to 
join tightly with some sort of locking sys- 
tem. If you know of anyone who can give 
us information about this type of construc- 
tion, we would like to have the information 
promptly.—INQuIRY No. 2979. A retail lum- 
ber and building material dealer in Colorado. 


Treated Southern Yellow Pine Poles 


We are interested in securing a reliable 
source of supply for a quantity of treated 
southern yellow pine poles, 30 to 45 feet, 
7-inch top. Can you suggest a number of 
producers of these yellow pine poles?—IN- 
QUIRY No. 2980. A wholesale lumber concern 
in an Ohio city. 


Wants New Product to Market 


A short time ago we had occasion to pur- 
chase a Morgan 30-inch open back cleater for 
a special type of seating. After July 1 we 
will have no further use for the machine 
unless we market a new product that can be 
made on it. Perhaps you can suggest prod- 
ucts of this kind, the manufacture of which 
we might consider.—INQUIRY No. 2982. A well 

nown concern in an Illinois city, manufac- 
turing portable seating. 


Wants to Locate Robinson Gage 


We are in the market for one right hand 
Robinson saw gage 16-0 long with six stops. 
The last equipment of this type we purchased 
in 1922 from J. J. Robinson in Philadelphia, 
but a recent letter to his former address, 1001 
Diamond St., was returned unclaimed. We 
will appreciate information as to where this 
Sage or similar equipment can be purchased. 
—Inquiry No, 2983. A retail lumber dealer 
ma large New York City. 

. [Insofar as it has been possible to do so the 
mormation requested in all of the above in- 


quiries has been supplied. To readers of the 
AMERICAN LUMBERMAN who are interested in 
any of these inquiries and who are in position 
to render the service or give the information 
desired, the names of the inquirers will be 
given upon request.—EpiTor. ] 





Log Transportation in Africa 


The article that appeared in your issue of 
Nov. 12 on the subject of truck logging, was 
extremely interesting to us. We _ should 
greatly appreciate your kindness if you 
would send us, if possible, additional infor- 
mation and also have addressed to us a cata- 
log with prices of the materiai which could 
be employed to transport logs in African 
forests, taking into consideration the muddy 
soil. 

We are also looking into motor driven flat 
boats. The difficulties of navigation of the 
Mungo River are admitted, and it would be 
preferable to avoid having the boats loaded 
with more than 30 to 40 tons. It has to be 
remembered that the current, in certain 
reaches of the river, attains a speed of 6 
knots an hour. Also, the flatboats ascend 
the river against the current. It is neces- 
sary for the flatboats to have very little 
draft. The Mungo River is navigable for 
only five months inthe year, and even during 
the period of navigation, the river in places 
is very shallow. 

The flatboats must also serve to transport 
the logs, each weighing 4 to 5 tons, to the 
interior of the country, without going to the 
sea, and the flatboats in consequence must 
be very low. Considering, on the other hand, 
that it is of no importance if these logs be 
partly submerged, you may perhaps suggest 
another system—a float or something simi- 
lar. For your guidance, the greatest den- 
sity, and heaviest material, weighs 1,200 kilo- 
grammes per cubic meter (75 pounds a cubic 
foot.)—INQUIRY No. 2909. 


[This inquiry comes from a concern in Paris 
which is interested in logging in Africa. Some 


of the leading motor truck and tractor manu- 
facturers have been asked to send to this in- 
quirer catalogs and information that will be 
helpful in solving the logging problems in- 
dicated. The inquirer has been advised that 
the custom in this country is not to load logs 
on motor driven boats but to load the logs on 
flat bottom barges, which in turn are pulled or 
pushed by boats of light draft, usually of the 
stern wheel type. This company also has been 
given the name of an engineer who has done 
considerable development work in producing flat 
bottomed boats of low cost construction, with 
the suggestion that he be given complete de- 
tailed information, based on which he may be 
able to suggest a solution of this problem. To 
anyone interested in giving further information, 
the name of this inquirer will be given upon 
request.—EDITOoR. | 
——————— 


. . 

Preventing Sap Stain on Poplar 

We are interested in information as to a 
preparation which may successfully be used 
in preventing sap stain on poplar lumber and 
poplar squares manufactured in the spring 
and summer seasons.—INQUIRY No. 2967. 

[The most successful preparation now on the 
market, and in increasing use for the preven- 
tion of sap stain, is Lignasan, a product of the 
du Pont company. During the last year ex- 
tensive tests have been made in the South, both 
on hardwoods and softwoods, in an effort to 
develop additional data and further improve the 
process of dipping lumber for the prevention of 
sap stain. The results of these tests were told 
in an extensive report presented at the annual 
meeting of the Hardwood Manufacturers Insti- 
tute, held in New Orleans, and is being printed 
in full in this issue of the AMERICAN LUMBER- 
MAN. The name of the inquirer, who is located 
in North Carolina, will be supplied on request. 
—Epi7or. | 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








There is a prospect that the 
Lumbermen’s map of the Chi- 
cago lumber district will have 
to be thoroughly revised the 
coming spring. The removal of 
Beidler Bros. from the corner 
of Loomis and Twenty-second 
streets to S. R. Howell & Co.’s 
yard on Throop street, will give 
McArthur, Smith & Co. a 
chance to occupy the place 
vacated by Beidler Bros., which 
that firm will do on May Il. 
The removal of McArthur, 
Smith & Co. will give place to 
Finn & Ulrich, who will slip 
into the comfortable berth now 
occupied by the Cheboygan 
manufacturers, while the dock- 
age now occupied by them on 
Ashland avenue will be gath- 
ered in and spliced on to Wal- 
ter Shoemaker & Co.’s yard. 
On Paulina street there is a 
notable change to take place 
on May 1, and a new yard is 
to be established, the particu- 
lars of which will come to the 
surface next week. S. R. Howell 
& Co. have not yet determined 
where they shall locate, but it 
is probable that they will give 
serious attention to the new 





stockyards district. We have 
heretofore noticed the establish- 
ment of a new yard there by 
White, Wells & White. S. B. 
Barker & Co., the coming season, 
will take possession of Street, 
Chatfield & Keep’s dock, on the 
Illinois Central slip, lake front. 
Street, Chatfield & Keep have 
leased 100 additional feet of 
dock at their yard, Chicago 
avenue, North Side, and will 
secure more dockage at their 
yard on Twenty-second Street. 


am o 


The Chicago city council has 
passed an ordinance imposing a 
license fee of $100 on lumber 
yards. 

* = . 

The Duluth (Minn.) Tribune 
says that the men who are com- 
ing in from the woods this 
spring are pursuing a course 
rather different from that of 
former years. Instead of spend- 
ing the greater part of their 
earnings in the saloons and in 
gambling, they are nearly all 
leaving town for the big farms 
of Dakota, or to take up 
claims, or to engage in other 


work further west. The sale 
of Northern Pacific tickets at 
the Duluth station has aver- 
aged $500 per day for several 
days past. 
. om 

It would be of interest to 
know how many men are pass- 
ing sleepless nights, debating 
the question whether they had 
better go to Dakota and estab- 
lish lumber yards. The amount 
of lumber that will be con- 
sumed in that territory for the 
next few years will be immense, 
and the number of yards that 
will be opened will be large. 

* = oe 

Timber Preserving. — A 
French apparatus for impreg- 
nating and preserving timber, 
which is most favorable to the 
application of the chloride of 
zine process, has been patented 
in the United States, with some 
slight improvement, by H. E. 
Kreuter. In brief, it is an ap- 
plication of the old Boucherie 
plan, which has been in vogue 
for years in Germany, Austria, 
France and other foreign coun- 





tries. 
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Expanding Sales Volume Revives 


DOMESTIC CONSUMPTION INCREASES AND DISTRIBUTORS 
REPLENISH STOCKS — SOME BIG FOREIGN SALES MADE 


Bookings Overtop 1932 


WasuHincton, D. C., June 5.—The accom- 
panying chart shows how lumber orders re- 
ceived at the sawmills during the last few 
weeks are overtopping those booked during the 
similar period of 1932. The figures from which 
the chart is drawn are from the National Lum- 
ber Trade Barometer, and represent the new 
business at nearly six hundred softwood and 
hardwood mills. 

In the last two weeks, lumber orders have 
been heavier than during any week since April, 
1931. During the twenty-one weeks of 1933 to 
date they total 4 percent above orders during 
the corresponding period of 1932, in spite of 
the excess of last year’s orders over this year’s 
during the first ten weeks of 1933. The gain 
during the last few weeks over last year has 
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been shared by all reporting regions, soft- 
wood and hardwood. 

Seme of the encouraging 1933 record, but 
not all, is due to recent buying by retail yards 
to replenish stocks in the wave of a rising price 
trend. Some stimulation is reported to have 
come from the possibility of higher ocean 
freight rates. However, considerable of the 
retail buying is now moving out to building 
for renovizing and new structures, both in 
agricultural and urban sections, also to the 
box, and (particularly affecting hardwoods) 
the automobile and furniture and other in- 
dustries. 


Southern Pine Unfilled Orders 


Increase 


New OrLEANS, June 5.—Shipments of mills 
reporting to the Southern Pine Association ex- 
ceeded production by 71,009,000 feet during the 
first twenty-one weeks of 1933 ending May 27. 
During the same period, unfilled orders rose 
from 16,013,000 feet on Jan. 7 to 46,056,000 feet 
on May 27, a net increase of 30,043,000 feet. 

Production reported to the association during 
the period totaled 441,913,000 feet, compared 
with 512,922,000 feet of shipments. The pro- 
duction for the period compares with the three- 
year average of 764,779,000 feet and normal 
production of 1,278,148,000 feet. 

At the close of 1932, unfilled orders per unit 
averaged 15 percent under the average prevail- 
ing at the same date the preceding year. On 
May 27 the average unfilled orders per unit 
were 44 percent above the same average of 
the like date in 1932. Stocks at the end of 
May were 18 percent below the budgeted total, 
and 17 percent below the level at end of May, 
1932. Unfilled orders were 9 percent of total 
stocks on hand Jan. 1, 1933, but at May 27 had 
increased to 19 percent of stocks on hand. The 
total increase in unfilled order from Jan. 7, plus 
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the difference between shipments and produc- 
tion, shows the industry to be 101,052,000 feet 
ahead in sales over production for the period. 


The Real Turn Has Taken Place 


LoNGVIEW, WaAsH., June 3.—M. B. Nelson, 
president of the Long-Bell Lumber Co., and 
Jesse Andrews, chief of the corporation’s legal 
counsel, both of Kansas City, Mo., were here 
May 23 conferring with Longview officials rela- 
tive to the reorganization now under way. 
After conferring with J. D. Tennant, S. M. 
Morris and others, they left for San Francisco. 
\fter a series of short conferences there, they 
were to continue their trip back to Kansas City 
to resume work on the reorganization program. 

Commenting on the situation while here, Mr. 
Andrews said: “No definite plan has been 
agreed upon. Neverthe- 
less, the more important 
creditors and bondhold- 
ers are diligently at work 
to bring about a reor- 
ganization, and the com- 
pany feels that progress 
has been made. 

“We are all pleased 
with the improvement 
in business, and the 
stock market upturn 
and rise in commodity 
prices particularly as 
related to lumber and 
agricultural products. I 
see no reason why we may not consider that 
the real turn has taken place, and that the 
trend hereafter will be upward.” 


Gain in Sales Volume Increases 
Stock Quotation 


Kansas City, Mo., June 5.—Value of Long- 
Bell stock has multiplied about fourteen times 
recently, which is about as impressive a re- 
covery on a percentage basis as can be cited 
for a listed issue. The 1932 low was 4, and 
as recently as February, this year, it sold at 

>. Small lots traded in New York a fort- 
night ago at 354, the best price since 1931. 
srokers attach no special significance to the 
upturn, considering it merely a result of the 
general upturn in security prices. 

In March, wholesale volume of the company 
rose to about the level of last September, after 
a steady recession, according to R. T. Demsey, 
a vice president of the company. Volume 
dropped off again in April, he said, but picked 
up in May to a point a little above that of 
March. 


Confidence and Activity Seen 
Everywhere 


\BERDEEN, WASH., June 3.—Peter Schafer 
and Albert Schafer, president and vice presi- 
dent, respectively, of the Schafer Bros.’ com- 
panies, Montesano, Wash., logging and lumber 
operators, have returned to Grays Harbor from 
a three-weeks’ trip to the Atlantic seaboard. 
Peter Schafer said that while they found that 
business was not by any means in full swing 
as yet, they noted a vastly better feeling 
throughout the East and the middle West 
than there has been at any time in the last 
three years. Albert Schafer was enthusiastic 
over business prospects in the East. He said 
the evidences of reviving confidence and activity 


were met everywhere, and expressed the belief 
that the same improvement will soon be 
observed in the West. They were accompanied 
by Mrs. Albert Schafer and Miss Mary Kenney 
of the Schafer office force. : 


Sawmills Order Machinery Re- 
pairs First Time in Years 


MILWAUKEE, Wis., June 5.—Commenting on 
the improved economic conditions apparent in 
various industries of Milwaukee, W. R. Read, 
of the Filer & Stowell Co., manufacturer of 
sawmill machinery, said orders for repairs re- 
ceived during the last month are a healthy sign. 
“Evidently the lumber industry, for one, is 
getting ready for increased operations,” Mr. 
Read said. “We are receiving orders from 
people we haven't heard from in years, espe- 
cially from the pine districts of the South. The 
feeling all the way through is better. It will 
take some time before large machinery’ replace- 
ments are called for. Most of our shipments 
are from stocks on hand.” 


Buys Machinery for Rebuilt 


Sawmill 


Hertrorp, N. C., June 5.—The Major & 
Loomis Co. has placed an order with Clark 
Bros. Co., Olean, N. Y., for equipment for its 
new mill being constructed to take the place 
of one destroyed by fire last month, and it is 
planned to have the new plant in operation 
early in July. A single 7-foot band mill outfit 
is being installed, with room provided for the 
addition of a resaw later on if it should be 
required. The equipment is Clark throughout, 
including a roller-bearing band mill, the latest 
design of Clark steam set-works on the car- 
riage, and the well known Clark automatic 
one-man trimmer. Orion Smith is in charge 
of the construction work, and the mill design 
drawings were furnished by Clark Bros. Co. 

The Major & Loomis Co. is one of the oldest 
and best known manufacturers of pine lumber 
on the east coast, and in connection with the 
sawmill has an exceptionally complete finishing 
plant. This plant, with the dry kilns, has a 
daily capacity of 110,000 feet of finished lumber. 


Pennsy Railroad to Rebuild 
Burnt Pier 


3ALTIMORE, Mp., June 5.—A large quantity 
of creosoted fir piling and lumber will be called 
for here shortly, when the contract for the re- 
construction of the Pennsylvania Railroad pier, 
which was destroyed by fire several years ago, 
is given out. Bids for the work were opened on 
May 26, with some twenty-one contractors sub- 
mitting figures, and the successful bidder will 
be named as soon as the bids can be tabulated. 
The entire cost of the work is estimated at about 
$2,000,000, with the piling, timber and lumber 
end constituting an important part of the un- 
dertaking. 


Railroad Begins Building 
Needed Equipment 


3uFFALO, N. Y., June 5.—The East Buffalo 
car shops of the New York Central Railroad 
will reach the peak of activity about June 15. 
The superintendent has been authorized to re- 
employ 250 additional men, to enable the rail- 
road to satisfy the demands of shippers for 
additional freight loading equipment. 
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EARLY RETURN TO PROFITABLE OPERATIONS 


Largest Intercoastal Cargo 
in Four Years 


PoRTLAND, OrE., June 5.—Among the large 
number of vessels that have been tied up for 
many months, and that are now being ordered 
out to enter the lumber trade, is the steamer 
San Julian of the Quaker Line, with capacity 
for 7.700,000 feet of lumber. The engagement 
calls for loading a full cargo here and on the 
Columbia River for the Atlantic seaboard. It 
will be the largest lumber cargo set afloat in 
the Pacific Northwest for at least four years, 
and one of the largest on record. 

The steamer San Lucas of the same line, 
which has been undergoing a general overhaul- 
ing here, will begin loading here this week for 
the east coast. 


Gulf Lumber Export Trade 


.* . 
Reviving 
BEAUMONT, TExX., June 5.—The sailing within 
the last few days of three foreign vessels, 


carrying 1,355,591 feet of lumber, timber and 
logs, has marked a gratifying revival in the 
shipment of lumber to foreign countries through 
this port. One of these ships carried 736,364 
feet of oak, magnolia, ash and pine lumber and 
timber, destined for Hull and West Hartlepool, 
England. Another took 225,237 feet of pine 
timber destined for Indian and African ports. 
The third vessel took a cargo of 394,000 feet 
of oak, magnolia, gum, hickory, ash and pine 
and 5,000 pieces of white oak staves bound for 
Antwerp, Rotterdam, London and Newcastle. 
In the cargo of another steamer bound for 
Bremen, Hamburg and Rotterdam, were in- 
cluded 22,816 feet of southern pine timber and 
sixteen cars of southern pine lumber. 


Lifts a Record Cargo of West 
Coast Doors 


Tacoma, WasH., June 3.—The Belgian line 
steamer Mercier sailed from Grays Harbor this 
week for Europe with one of the largest ship- 
ments of doors ever to leave the Grays Harbor 
district. She carried 47,000 doors for the 
United Kingdom and the Continent. 


Carolina Plant Gives 10 Percent 
Wage Advance 


Witmincton, N. C., June 5.—J. N. Bryant, 
ot the Bryant Lumber Co., has announced that 
effective today wages of the 360 employees of 
the logging and sawmill plants of that com- 
pany will be increased 10 percent. In addition 
to his lumber interests, Mr. Bryant is active in 
the sports world, and is president of the Wil- 
mington Baseball Club. 


Sawmills Increase Wages 


_ SHREVEPORT, La., June 5.—Following an in- 
lormal meeting of the executive committee of 
the hoard of directors, held here last week, 
E. A. Frost, president of the Frost Lumber 
Industries, announced that in line with the re- 
cent recommendation of President Roosevelt for 
salary increases, the pay of all employees of 
that organization and its subsidiaries had been 
increased effective June 1. For employees in 
the lower brackets the increase is 12 percent, 
and for those in the middle and upper brackets. 
10 percent. This will apply to all employees 
in the various plants of the companies in Ar- 
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Confidence of Lumber Industry 


SAWMILLS ADVANCE WAGES, REHABILITATE EQUIPMENT— 


kansas, Louisiana and Texas, totaling approxi- 
mately two thousand. Among the sawmill 
plants controlled and operated by Frost Lumber 
Industries are those at Mansfield and Mont- 
rose, La., the Louisiana Delta Hardwood Co., 
Trout, La., sawmills at Nacogdoches and 
Waskom, Tex., the Jasper County Lumber Co., 
at Jasper, Tex., and the great plant of the 
Union Sawmill Co., at Huttig, Ark. 

As normally 2,000 men are employed in these 
several operations, this wage increase will di- 
rectly and indirectly affect approximately 8,000 
people. 


Associates Advance Wages of 
Sawmill Employees 


SHreEvEporT, La., June 5.—The nine hundred 
employees of the Peavy-Wilson Lumber Co. 
and associated concerns were made happy a 
few days ago by the announcement by A. J. 
Peavy, president, that a 10 percent increase 
in wages and salaries for all of the employees 
in Louisiana, Arkansas and Georgia became 
effective on June 1. While lumber prices have 
not yet advanced to the point where there is 
a profit, Mr. Peavy feels that the employees 
should be given the opportunity to share in the 
improvement that already has made itself 
manifest. 


Sending Men Into Woods of 
the North 


DututH, MInn., June 5.—Hundreds of ex- 
perienced woodsmen are being given work in 
forests of northern Minnesota and Wisconsin. 
Cutting and peeling pulpwood in the Isabella 
district, between Little Marais and Ely, was 
begun late in May, with the placing of three 
hundred men in three camps. Men are being 
hired daily, and the General Logging Co., which 
is handling this work for the Weyerhaeuser 
interests in Cloquet, plans to have six hundred 
men working the next two months. 

The J. C. Campbell Co., of Duluth, has two 
camps established and one hundred men work- 
ing near Island Lake and Stroud. About forty 
men are working at a camp established by Carl 
Ahlenius, Duluth, north of Island Lake. The 
Duluth Western Timber Co. has more than 
one hundred and fifty men working in camps 
in Minnesota and Wisconsin. The company 
has one camp east of Elden Lake in northern 
Minnesota. Next fall and winter men will be 
employed to transport the wood to the mills. 


Dealers Urged to Keep Step 
With the Market 


That there is little likelihood of such ex- 
tremely low prices on lumber again prevailing, 
is the opinion of E. W. Thompson, jr., sales 
manager of the Peavy-Wilson Lumber Co., 
Shreveport, La., who in a letter to retail lum- 
ber dealers suggests the desirability of dealers 
keeping retail prices in step with the market. 
In his letter Mr. Thompson said: 

The low condition of stocks, and the volume 
of demand, are making the recovery in lum- 


ber more rapid than first appeared likely. 
The mills are raising wages and salaries 
along with the advance in prices, thus in- 


creasing cost of production. 
pears there is little likelihood of such ex- 
tremely low prices again prevailing, and 
higher prices are indicated. 

We know you have suffered very heavy in- 
ventory losses during the last three years, 
and we suggest that you keep your retail 
prices in step with the market, if you are not 


Therefore it ap- 
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already doing so. 
of these 
in value. 

We thank you for your patronage and are 
doing our best to keep our stocks in condi- 
t.on to serve you further, 


You can then regain some 
losses as your inventory increases 


More Tobacco Barns in Kentucky 


Lexincton, Ky., June 5.—Lumber dealers in 
Lexington and surrounding towns report nu- 
merous sales of tobacco barns, due to increased 
acreage in the burley tobacco belt this season. 
This has meant more business for the lumber- 
men and contractors, and more work for the 
carpenters. One of the largest of the barns, 
60 feet wide, 126 feet long and 24 feet high, 
with a 20,000-stick capacity, was built by the 
Congleton Lumber Co. for $2,500. The Thur- 
man Wrecking & Lumber Co. recently built a 
40x70-foot barn for a Fayette County farmer 
for $1,000. : 


Big Orders Placed for Air 
Race Grandstand 


Los ANGELES, CALiF., June 3.—One outstand- 
ing lumber contract was let during May, call- 
ing for delivery of about sixty truck loads, or 
300,000 feet, for the construction of three 
grandstands for the National Air Races, which 
will be held at the Los Angeles Municipal Air- 
port, July 1, 2, 3 and 4. The lumber contract 
was awarded to the Mullin Lumber Co., the 
same firm that furnished materials for the 1928 
meet. 


Cooperage Continues in Active 
Demand 


LoulIsvILLe, Ky., June 5.—Cooperage demand 
continues very strong. The Norman Lumber 
Co. is installing a circular mill for finishing 
heading at its plant in Louisville, where it has 
been drying a lot of staves and heading for 
eastern interests. 

The Mengel Co. is using a lot of its kilns 
at both of its local plants in drying staves and 
heading for customers, and has also been buy- 
ing and drying as well as selling staves and 
heading. 

The Jefferson Woodworking Co. has installed 
machinery for beer barrels, and will begin pro- 
ducing July 1, with an initial capacity of 500 
packages a day, to be increased to 1,000 by 
Aug. 1. 

The Ferguson Lumber Co. has been giving 
nearly all of its attention to producing staves 
and heading. 

The Wood Mosaic Co., and other lumber 
companies, have been cutting quartered white 
oak into beer heading dimension. 

The Inman Co. is considering a department 
for production of cooperage. 

The old Phil Sengel Co., of Gambrinus 
Cooperage Works, is being refinanced, and 
plans to get into tight barrel production again. 


Dealer Raises Employees Wages 


CANTON, Onto, June 5.—The Harvey Loehr 
Lumber Co., the city’s largest retail lumber 
firm, is believed to be Canton’s first business 
house to respond to President Roosevelt’s sug- 
gestion of increased wages. A 10-percent in- 
crease, effective immediately, has been an- 
nounced, 

“There’s no ‘bird in the hand’ increase in the 
lumber business,” Mr. Loehr said, “but we feel 
that the prospects are good. Many inquiries 
convinced us the outlook is promising.” 
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The North Missouri Lumber 
Co.’s yard at Chillicothe, Mo., is 
in charge of Wilson B. Atwell. 
He is the second generation in 
charge of this plant; and his 
father, the late John Atwell, was 
for many years a director of the 
Southwestern association and 
served for some time as its presi- 
dent. This is a large plant, lo- 
cated in the rich black-land area 
of the State. 
Corn Belt, and for that matter 
practically every other person, is 
looking with hope toward the ef- 
forts to revive the great indus- 
try of farming. No one at this 
time seems to have much of a 
guess about the effects of the 
new farm bill passed by Con- 
gress, and as these lines are 
written it appears that the Presi- 
dent is inclined to wait for the 
International Economic Confer- 
ence to make its efforts before 
deciding just what ones of his 
new powers to use. There seems 
little question that the farming 
industry is started on an upward 
curve. Many dealers tell us that 
this has not yet started farm 
building, and in fact they could 
scarcely expect that it would. 
Farm production has to wait for 
the production seasons. The im- 
proved morale of the farmer, 
however, is noticeable. 

Mr. Atwell said that farmers 
were busy in the fields, and that 
his sales to them have been of 





Wood shingles are among the roof- 
ing materials sold at the yard of the 
North Missouri Lumber Co., at Chilli- 
cothe, Mo. Here they get prominent 
display. A large percentage of the 
wood shingles used for re-roofing is 
laid right over the old shingles 





Everyone in the. 


small lots for necessary repairs. 
This huge market has scarcely 
been touched yet. Paint is mov- 
ing rather well, and the com- 
pany has sold a good many shin- 
gies. Apparently dealers in these 
parts carry all kinds of roofing, 
and make no special drive to 
promote any one type. We have 
been told over and over, though, 
that a large percentage of re 
newed wood-shingle roofs are 
built right over the old shingles. 

K. L. Reinhart, manager of 
the Arnold & Mills Lumber Co., 
is much encouraged about the 
season’s trade. He held a paint 
demonstration a little while ago, 
and sold large amounts of paint 
with comparatively little effort— 
something which he regards as 
evidence of a renewed readiness 
to come into the market. In 
fact everyone seems to expect 
prices to advance, and is coming 
into the market for such things 
they know they will need. This 
is a stock country, and little 
grain is sold. 

Mr. Reinhart is taking his 
own advice about buying, and is 
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getting in quite an amount of 
lumber. “Like everybody else,” 
he said, “we had to take inven- 
tory losses when wholesale 
prices went down. Now that 
they’re going up, we'd like to 
repair a reasonable amount of 
those losses. I notice that deal- 
ers generally are buying.” 


IMPORTANCE OF LOANING 
MACHINERY 


E. W. Shannon, manager of 
the R. J. Hurley Lumber Co.’s 
yard, told us that the machinery 
for getting building loans has 
not yet been overhauled and 
oiled up, and he thinks it must 


be before the local market can- 


make much speed. The general 
basis of credit is being improved 
by rising prices, but, in the na- 
ture of things, most people who 
do much repair or new building 
will have to have loans. The 
next logical step is fitting loans 
to this improved credit. 

In the city of Cameron we met 
J. B. Russell, a veteran dealer 
whose memory goes back to 
some of the great figures in the 
industry, at and before the turn 
of the century. Mr. Russell now 
operates two yards, this one at 
Cameron and the yard at Lex- 
ington, formerly owned by the 
late Secretary Moorehead. Mr. 
Russell is another dealer who 
believes in carrying full stocks. 
He considers money invested in 
good grades of lumber to be the 
safest of all investments. Like 
most veteran dealers in the corn 
country, Mr. Russell has virtu- 
ally grown up with the policy 





The handsome plant of the J. C. 

Jones Lumber Co., at Harrison- 

ville, Mo., was built serially over 

a number of years. It has a big 

carpenter shop used by local con- 

tractors, and makes cement blocks 
on the premises 


forms a very pleasing ap- 
proach to the Jones yard 


The finely constructed of- 
fice of the Jones com- 
pany has good window 


display space 





of selling high-grade _ stock. 
Whatever else he may be, your 
farmer is a friend of good lum- 
ber. If he has been buying in- 
ferior grades and species of late, 
he has done so reluctantly, and 
for the purpose of saving on the 
immediate cost. Mr. Russell, 
against his will, has felt obliged 
to put in some low-grade stock; 
but he expects selling it to be 
a temporary thing, to meet an 
emergency. He thinks that at 
the first opportunity his farmer 
customers will be glad to go back 
to good grades. 


RESERVES OF BUYING POWER 


The Cameron Lumber Co. is a 
branch of the Leidigh & Havens 
Lumber Co., Kansas City. W. R. 
Rhodes, the local manager, tells 
us he thinks that in general 
there are large sums of ready 
cash in the hands of people who 
need new buildings. But one 
reason these people have the 
money is that they were cau- 
tious about spending it in the 
days when buying generally op- 
erated on the free-wheeling prin- 
ciple. So it isn’t to be expected 
that these ultra-careful people 
will immediately rush into the 
market. However, as conditions 
improve and prices start up- 
ward, it is rather likely that 
some or many of them will be 
influenced by the desire for a 
bargain and will buy what they 
need before prices go to the top. 
This is a class of trade that 
may well be brought into the 
market in reasonable quantities 
by a strengthening of confidence. 
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Mr. Rhodes admits that such re- 
sults are not appearing as yet in 
satisfying quantities. 

When Mr. Rhodes learned that 
the inkslinger of this depart- 
ment was born in the Hawkeye 
State, he asked about the farm- 
ers’ “war” that flared up some 
little time ago in Iowa. He told 
us that a few sporadic resorts to 
direct action had happened in 
Missouri; something that in his 
opinion will have little value in 
solving present difficulties and 
that in the future is likely to 
make it hard for farmers to get 
loans on chattel mortgages. A 
person feels endlessly sorry for 
farmers who see their savings 
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This is the famous model retail yard 

of the James Costello Lumber Co. 

at Liberty, Mo., and it is today as 

spick and span as it was when built 
some years ago 





lost through what they believe 
is no fault of their own—but 
surely direct action is a danger- 
ous thing to start. 


ACREAGE PLOTS AT LIBERTY 


H. R. Banks, of the lumber 
company which bears his name, 
came to the town of Liberty 
about eighteen years ago— 
chiefly because his family 
wanted to leave the city for a 
smaller place. Liberty is not far 
from Kansas City, and between 
the two points there are extens- 
ive developments of acreage 
plots. They are of all degrees 
of simplicity and of elegance; 
some the homes of wealthy men 
and given over to elaborate land- 
scaping, some quite modest but 
attractive homes where the land 
is used in producing the family 


food. Mr. Banks tells us that 
over a period of years these 
country homes constitute a 


rather important market. 


AMERICAN LUMBERMAN 


EXPLORING THE “SHOW ME” STATE 


Importance of the Agricultural Revival 
The "Three R's''—Remodeling, Repairing, Repainting 
Building Homes on Suburban Acreage Tracts 


Trade in this yard so far this 
season has consisted largely of 
a swarm of small orders. Per- 
haps by the time these lines are 
in print the new buildings will 
be coming in. “We don’t want 
to recover too fast,” Mr. Banks 
said. “We might get into a run- 
away situation nationally, and 
have to do it all over again.” 


WIDELY KNOWN "MODEL YARDS” 


James Costello has his ex- 
traordinary yard in Liberty—a 
plant that may be considered a 
model in appearance and effi- 
ciency. This department visited 
the yard some years ago when 
it was comparatively new, and 





described it in detail. It is one 
of those well-built places that 
are easy to maintain, though ev- 
ery yard needs watchful care to 
keep it up to standard. Appar- 
ently this one has received that 
care, for it looked no older and 
quite as spick and span as at the 
time of the earlier visit. 

Mr. Costello is a veteran lum- 
berman; has been in business a 
little more than half a century. 
He has been rather unwell for 
the last year, but his friends will 
be glad to know that his health 
is much improved. He tells the 
Realm that he feels encouraged 
over the way in which this sea- 
son is opening. The yard has 
bought four cars of fence this 
year; and while Mr. Costello ex- 
plained that perhaps half of it 
was sold for the purpose of fenc- 
ing a new road, still in any 
event four cars of fence is quite 
a big quantity. 


IN A RUSH FOR PAINT STOCK 


Mr. Kelly, of the company, 
*phoned a paint order to a manu- 
facturer’s agency while we were 
in the office—an order of a 
length and distribution that 


sounded like a good sized retail 
stock in itself. Mr. Kelly ex- 
plained that the salesman would 
be around in a week but that he 
couldn’t wait that long; too 
many gaps were appearing on 
the shelves. 

“All of us have been learning 
from the depression,” Mr. Cos- 
tello said; “dealers and cus- 
tomers alike. The public is 
learning something about thrift, 
and they’re finding it isn’t just 
miserliness. If you could look 
into the cellars these days you’d 
find them stored with food. Peo- 
ple are putting first things first; 
but they are buying the things 
they really need. This fencing 
is a case in point. Some dealers 
say they can’t sell fence. We 
are selling it and without special 
effort. Farmers have put off 
fence repairing until it can’t be 
put off longer.” 

Mr. Costello is a charter mem- 
ber of the Southwestern associa- 
tion; and on a banner hanging 
on the wall above his desk are 
most of the badges of the con- 
ventions. Not all the early con- 
ventions had badges, and Mr. 
Costello may have missed a very 
few meetings, but the collection 
is evidence of a long and active 
interest in association work. 


SOUTHWEST PROSPECTS 
ENCOURAGING 


The department called upon 
our good friend, Secretary-Man- 
ager E. E. Woods, of the South- 
western Lumbermen’s Associa- 
tion, a keen and friendly execu- 
tive. While in his office we met 
A. B. Everitt, general manager 
of the great line of Long-Bell 





The Cameron Lumber Co's yard at 

Cameron, Mo., has a clean-cut ap- 

pearance, and the prominent signs 

proclaim that it has “Everything to 
Build Anything” 








James Costello, of Liberty, Mo., is 

a veteran who has a long record for 

association work, and who takes pride 

in the efficiency and appearance of 
his plant 





yards, and we are especially glad 
to report that this strategically 
located and widely informed re- 
tail merchandiser expressed a 
great deal of hope and confi- 
dence about the present build- 
ing season. He had just made a 
long trip through the Southwest, 
where the Long-Bell yards are 
located, and he said that every 
evidence indicated a steady in- 
crease in trade. People are hope- 
ful and are expressing that hope 
in the practical way of buying 
goods. It would perhaps be im- 
possible to find another mer- 
chant in our field who is a 
shrewder observer, or one less 
ready to let his desires for bet- 
ter business blind his judgment 
about real conditions. Mr. Ever- 
itt has had a career almost like 
a Horatio Alger novel, and he is 
evidence of what native ability 
and persistence can do. He be- 
gan as a trucker in a Long-Bell 
yard, as hundreds of other men 


[Continued on page 42] 
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Purchases Line of Nineteen 
Arkansas Yards 


Litrte Rock, Ark., June 5.—The Arkmo 
Lumber Co., with headquarters at Little Rock, 
has purchased the entire retail lumber and build- 
ing material business heretofore owned by the 
Stout Lumber Co., Arkansas manufacturing en- 
terprise, and until now operated by the latter as 
its retail division under the name of the Arkmo 
Lumber Yards, it was announced last night by 
officials of the Arkmo Company. 

Under the terms of the transfer all properties, 
leases and inventories comprising the Arkmo 
retail establishments located in the following 
nineteen cities and towns in Arkansas, are in- 
cluded: Atkins, Augusta, Blytheville, Prinkley, 
Camden, Elaine, El Dorado, England, Hazen, 
Helena, Lonoke, Newport, North Little Rock, 
McCrory, Parkin, Russellville, Stuttgart, 
Wheatley and Wynne. 

“The Arkmo Lumber Co. is an Arkansas 
corporation with capital of $250,000, surplus of 
$50,000 and no liability,” W. C. Chamberlin, 
vice president, said. 

“We are launching our undertaking at atime 
when the prospects for a revival of business in 
Arkansas seem excellent, and our stocks and 
facilities are now ready to serve the several 
communities in which we are located. It is 
believed the improved price for cotton and other 
Arkansas products, which now appears assured, 
will provide new money for repairs, remodeling 
and new homes during the remainder of this 
year, and we are affirming our belief in the 
future of Arkansas and its development by this 


substantial investment in these retail establish- 
ments.” 

The officers of the Arkmo company are 
William W. Stout, president; W. C. Chamber- 
lin, vice president; Henry H. Johns, secretary, 
and H. B. Robbins, treasurer. 


Uses Downtown Display 
Window 


KALAMAzOO, MicH., June 5.—Display space 
in an empty downtown store window has been 
a means of promoting added business for the 
Godfrey Lumber Co. Rental of the window 
was obtained at a low figure, the owners co- 
operating because of a desire for some revenue 
from the building and in line with a civic 
policy of dressing vacant windows with adver- 
tising displays. 

The Godfrey display included a miniature 
reproduction of a model home, together with a 
garage and a building under construction, show- 
ing carpentering methods. A tiny fenced gar- 
den surrounds the home and a road passes in 
front. To the left of the window an electric 
refrigerator for which the company is dealer 
is on exhibition, while at the right a neat 
arrangement of paints and roofing materials 
has been set up. The window acts much in the 
manner of a downtown lumber store, without 
necessity of a large overhead. The model home 
attracted much attention to the window. 

Clark C. Godfrey is president and general 
manager of the company, with Robert H. God- 
frey as secretary-treasurer. 





length. Both racks are painted orange. 








“Right under the noses” of people who pass the office and yard of the Reliable 
Lumber Co., Pico, Calif., is this display of wire netting and lumber. Cores of black 
roofing paper accentuate the pattern of the netting, making it more attractive to the 
eye. Observe that in the lumber display there are enough boards to give the customer 





the satisfaction o: making his selection from a pile. 
12 feet long, and has five bins, one for each item displayed. The triangular fence 
display frame is 7 feet long, 5 feet high, and a foot deep, holding six rolls of 25-foot 





The lumber rack is 8 feet high, 








An Aid in the Alley 


Lumber is cleaner and easier to handle now 
than it used to be, in the yard of.the Arnold 
& Mills Lumber Co., Chillicothe, Mo. The 
alley in front of this shed is unpaved, and in 
dry weather gets deep with dust. It used to 
be especially dusty where the yard man cus- 
tomarily stood and walked while loading or 





A concrete walk, along a lumber shed fronting 
on an unpaved alley, solved some annoying 
problems for the Arnold & Mills Lumber Co. 


unloading lumber; and then in rainy weather, 
despite the overhang of the wide umbrella roof, 
the dust would become mud—Missouri mud 
you have read about and maybe have waded 
through. 

Both conditions were remedied speedily by 
the construction of the concrete walk illus- 
trated, which slopes toward the alley. It makes 
a clean resting place for the ends of sticks, 
and can hold a large amount of lumber, piled 
parallel to the alley, when cars have to be 
unloaded in a hurry. Also, it serves as a walk, 
from rear to front of yard. 


Three Powerful Sales Talks 


The mimeographed house organ of the Alex- 
andria Bay Lumber Co., Alexandria Bay, N. Y., 
is frequently mentioned in these pages, for the 
excellent reason it frequently has something un- 
usually good in merchandising ideas. The June 
issue contains the illustration shown on the 
opposite page, which, though simple, effectively 
tells the story, along with this explanation: 

Now is the time to rebuild, remodel or re- 
pair. In the two diagrams below we rep- 
resent in the first pile of 2x4x12’s the num- 
ber that $10 would buy in 1929, and in the 
second pile the number the same amount 
will buy today. (And this same thing is 
true of all building materials.) 





Another strong selling argument is in this 
paragraph: 

We believe no one will say “Nay” when 
we state that St. Cyril’s Rectory is the fin- 
est painted house in town. It speaks more 
forcefully than oceans of words regarding 
our paint. 

By thus referring to paint jobs or building 
jobs in which its products have been used the 
lumber company, in effect, spreads its display 
room all over town—‘“An’ the keounty, an’ all 
the kentry raoun’,” as Oliver Wendell Holmes 
would say—for the completed home or job is 
the finest display a lumberman can have. It 
is the sort of thing the customer really wants 
when he puts up money for materials, and this 
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sort of display is available to any lumber dealer, 
merely by calling the completed results to the 
attention of his trade. 

Not that the New York firm neglects other 
forms of advertising of paint—along with the 
house organ each person on the mailing list this 
month received one of the most powerful paint- 
selling circulars ever hatched by a paint-seller’s 
brain. Printed in two-color rotogravure, it an- 
nounces to the dealer’s customers that “Our 
New 1933 Individual Painting Service shows 
you the way to true Paint Economy and a More 


fet 





Wire fence is one of the best selling items the James Costello Lumber 
Co., Liberty, Mo., has; already this year four carloads have been bought 


Attractive Home.” Inside, the reader is told 
of the service itself, including free estimating 
and planning service, advice on paint and other 
materials for the contemplated job, and recom- 
mendation of a good painter; and typical paint- 
ing jobs are listed and illustrated, together with 
the approximate cost of the completed job. 
Among these are: “Painted his porch for the 
small sum of $1.65’; “He painted those old worn 
steps for only 55c”; a picture of a boy “doing 
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How a dealer pictured today’s low prices 


over” his bicycle with the caption “You would 
think it just came from the factory and he only 
spent 25c”; and others of similar nature. One 
large illustration, all to itself, showed an at- 
tractive house and the caption “This five room 
colonial house painted for only $15. Let us tell 
you how!” 

_The circular was prepared by the Martin- 
Senour Co., of Chicago, as part of its regular 
Service to its energetic retail representative, but 
there is comparatively little “ballyhoo” for 
Monarch paint—the circular is written from the 
Customer's viewpoint mostly—except the state- 
ment, “We recommend Martin-Senour paints, 
varnishes and enamels. This line of super- 
quality paint products has been the standard of 
comparison for over half a century. Don’t be 
tooled by cheap inferior paints—it actually costs 
less in dollars and cents to paint with Martin- 
Senour super-quality products.” 
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Wire Fence—Prominent in the 
List of Farm Repairs 


James Costello, veteran lumberman of Lib- 
erty, Mo., after a year of ill health, is back at 
his handsome retail yard and is facing the 
future with pleasure and enthusiasm, for he feels 
that economic conditions and prospects for busi- 
ness are more hopeful and promising than they 
have been for several years, what with increas- 
ing prices for farm products that will provide 
the cash for necessary 
farm improvements and 
repairs. 

In fencing this is es- 
pecially noticeable, he 
says, for this is one 
item the farmers have 
neglected just as long as 
there was any fence left 
to neglect. As a result, 
it is one of the first 
projects to be started 
when money is made 
available. Already this 
year Mr. Costello has 
bought four carloads of 
fence, and although part 
of it was needed for a 
new road that was cut 
through near town, 
more than half of it is 
being used to replace 


worn-out farm fences, 
and the sales continue 
steady for this latter 


purpose. 

But while fencing is one of the first things 
to feel the recovery, this general campaign of 
repair and restoration is appearing in the sale 
of other materials, including paint. Dealers 
generally im that area are filling out their 
stocks, both of lumber and of general building 
accessories. 


Reaching Out for Trade 


If you’re a stickler for each lumberman stay- 
ing in his own trade territory—and probably 
you are—imagine your embarrassment if you 
got a letter like one J. W. Cunningham, of the 
Cunningham Lumber Co., Toledo, Ohio, re- 
cently sent to the AMERICAN LUMBERMAN. It 
is in Polish, from a resident of Newmarket, 
N. H., and after Mr. Cunningham had had one 
of his Polish employees translate it he read: 

Kindly advise me of the price of Lattice 





25 


I can 
mail. 


you advertise. 
swer by return 

Moral: If you want customers, advertise for 
them. Mr. Cunningham must have put a lot 
of sales appeal into the advertising of that 
particular kind of lattice. 


use two. Please an- 





Planning the Home According 
to the Money Available 


The Acushnet Saw Mills Co., New Bedford, 
Mass., for several months has been featuring 
summer and beach homes in its advertising, and 
B. F. Howe of the lumber department reports 
that the returns have been good. 

It was definite advertising, not just an urge 
to build. The price of the lumber delivered, 
on a “basic” summer home, was plainly printed 
in the advertising, and a price-conscious public 
responded to it. The basic price per square 
foot of floor surface was computed by the com- 
pany, on a typical floor plan, and this gave 
the dealer something definite as a starting point. 
The customer, selecting such a plan, learns 
what the basic price covers, and the price of 
any refinements he wants and thinks he can 
afford. In other words, if the customer has 
only a certain amount of money, then the lum- 
berman sells him the amount of comfort and 
beauty in the house that that amount of money 
will buy. 

This kind of selling, the kind that makes 
happy and satisfied customers whatever the 
house costs, can not be done with only the 
spoken word. The buyer must have something 
definite in his mind, and the dealer talking 
with him must have the same plan in his mind, 
too, if they are to understand each other. A 
customer may want a house like some other 
house in the community, or almost like it, and 
if that is the case then a visit to the house 
shows clearly what will be needed. But lack- 
ing that, the thing to use is an illustrated plan 
book. The Acushnet company has made exten- 
sive use of plan books, and heretofore has found 
that books dealing mainly with larger homes 
were in demand, but that condition has changed. 
As Mr. Howe says: 

Previous to the last three years, we found 
the larger plan books, dealing with all types 
of homes up to, we will say, $12,000, were 
the type that were best appreciated by the 
trade, but during later conditions of modern- 
izing and smaller type homes, we found this 
book obsolete, and not worth the investment. 


So he obtained some material of the kind 








The Peter Kuntz Co., large line-yard firm with headquarters in Dayton, Ohio, recently sent a 

couple of specialists on a tour of its yards, to put on a paint demonstration at each place. The 

yard would offer, for that one day only, a special cash price on paints and supplies, and also 

offer to paint a jug for each customer bringing it to the store. 

and Enterprise paint were given strong, hard-to-forget .demonstrations. To date, reports H. C. 

Diefenbach, of the Kuntz company, sales have totaled about $12,000, and 10,000 jugs have been 
painted—evidence of tha: many customer contacts 


Thus both Wooster brushes 
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people did want, including a varied group of 
plans (from his association) of summer and 
beach homes which he made up in a four-page 
folder. It has been in great demand and has 
been doing a good selling job. Because there 
also is a market for small homes of the regular 
residential types, he also ordered a supply of 
the new AMERICAN LUMBERMAN plan _ book, 
“Your New Home,” which especially appeals to 
the builder of a small home, and has made these 
available to his customers with splendid results. 

He does not pass them out indiscriminately, 
but gives them to only those he knows or be- 
lieves have a real interest in the subject, and 
inquire for some book of this kind. A few 
of the homes pictured, of a type which has 
found favor with contractors or buyers, have 
heen figured as to cost and these are used as a 
base for comparison with the others. Of this 
phase Mr. Howe says: 

We find that no plan in any plan book is 
used absolutely as sketched or as laid out. 
Therefore, changes have to be made. We 
handle this two ways—if it is a small mat- 
ter, we do it ourselves; but if one of our 
contractor friends can be steered to the pros- 
pective customer and has the ability to do 
so, we let him do the work, which means 
if he gets the job, his specifications save us 
considerable work. We find in the many 
years we have been at this that the average 
person desires a great deal more service than 
he is willing to pay for, and many times it 
is not appreciated as much as this contact is. 

We, like a great many others, realize that 
the time is coming when the lumber dealer, 
if he is to remain a dealer, must have a 
definite price on a house from start to finish, 
and we believe will undoubtedly have to han- 
dle it from the start to the finish. We do not 
mean that we are to go into the contracting 
business, but that we must furnish all ma- 
terial and be able to give the cost of the 
finished house. The average man today is 
price conscious and expects a good deal more 
for his money than what he can get, but 
the prices are now on the upward trend, 
and if continued, he will become conscious 
of the fact that he can get only as much as 
he has money to pay for. 


Other dealers who have had plan book expe- 
riences which they think might be helpful to 
fellow lumbermen are invited to tell the AMER- 
ICAN LUMBERMAN about how they use this type 





Attracting the attention of prospective cus- 
tomers and holding such attention, is one of the 
requisites of good advertising. The Gateway 
Lumber Co., Watertown, Wis., for a year has 
been securing such attention through a 12-inch 
one-column advertisement in a local newspaper 
headed “Gateway News.” The copy consists 
of short. readable paragraphs of - digésts of 
world news, adequately separated from one an- 
other to prevent creating a jammed effect. which 
is disastrous to much advertising copy. 

Watertown people have become accustomed 
to looking for the comments by Roy L. Staats, 
the lumberman, in much the same manner ‘that 
many people await the words of .well known 
columnists, for in a small city a local col- 
umnist is much more popular and more widely 
read than one in some distant city. 

Some of the paragraphs in “Gateway News” 
contain selling information which assists the 
firm in selling lumber and other building ma- 
terials. These paragraphs are sandwiched in 
between the other items in such a way that the 
reader will digest them also: 

A man was convicted the other day of 
criminal carelessness on money matters. He 
had failed to get our prices on building ma- 
terials. 

The housewife washes, irons, cleans, sews, 
cooks, ete., and the census taker lists her 
as having no occupation. 

The building market—materials and labor 

-is extremely sensitive. The slightest in- 
creased demand is instantly reflected in in- 
creased prices for both commodities. 

The revised editions of geographies are 
said to locate the continental divide at Reno, 
Nevada. 
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Plans a Beautiful Yard 


After sixteen years of successfully merchan- 
dising coal and ice in Springfield, Ill., A. B. 
Vanselow entered upon the retailing of lumber, 
a year ago, and by vigorous promotion of its 
products the A. B. Vanselow Lumber & Coal 
Co. already has made a definite place for itself 
in the local lumber trade. He adheres strictly 
to the policy of han- 
dling only quality lum- 
ber, because he believes 
it to be the surest and 
least expensive way to 
maintain the yard pol- 
icy, “The customer 
must be satisfied.” 

All lumber and mate- 
rial is kept under cover 
in the Vanselow sheds, 
which are arranged in 
U shape around a spa- 
cious yard—so spacious 
that it is 450 feet from 
the street to the farthest 
shed. The office is in a 
separate building, and 
near it is the display of 
Hammond lawn furni- 
ture shown in the ac- 
companying illustration. 
Prices are plainly 
marked on the tags, and 


NEW PRODUCT 


A Popular Decorative Line 


Numerous lumbermen who have found the 
merchandising of paint profitable in recent 
years have discovered that one of the best deco- 
rative items, in regard to sale and profits, is 
the line of hot water and cold water wall fin- 
ishes made by the Tamms Silica Co., of Chi- 
cago. Kalso-lite is a cold-water calsomine and 
Tamso-lite is a hotwater product. Both come 
in a wide variety of colors, including one es- 
pecially fashionable new tint, “Orangetone,” ex- 
clusive with this manufacturer. 

To introduce its product more widely into 
the retail lumber industry, the Tamms com- 
pany is making a special free offer to new 
merchandisers of Kalso-lite and Tamso-lite, so 
that lumber dealers may get acquainted with 
the attractive line and its profit possibilities. 


A Metal Lath With Small Mesh 


Dealers and builders both will be greatly in- 
terested in a product recently announced by the 
United States Gypsum Co., 300 West Adams 
Street, Chicago, as an aid to better, quicker 
plaster jobs at lower costs. It is called “Junior 
Lath” a diamond-mesh lath with a mesh about 
a third smaller than that of the standard size 
diamond mesh. This results in about 3,000 
more “keys” to a sheet. It offers something 
distinctive in the metal lath field, and dealers 
who appreciate the value of something differ- 
ent and better will ask the manufacturer for 
the illustrated folder which describes the new 
product. 


Draw a Picture of It 


A brilliant little red, black and white folder 
received this week from the Standard Lime & 
Stone Co., Baltimore, Md., is interesting as 
pointing out one of the important phases of 
merchandising insulation. Oftentimes, as deal- 
ers know, it is difficult to make customers un- 
derstand why insulation is valuable and how it 
would increase comfort while cutting costs. 
This folder, No. D2, tells the story with pic- 
tures and apt comparisons, showing not onlv 
how Capitol Rock Wool insulation is applied 
but also what is accomplished when it is applied. 

One observes that a pad of this product stops 
the heat of a red hot soldering iron, and is not 
burned up even by the blast of a blowtorch. 
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last summer the company sold half a carload 
of this furniture at a nice profit. It will be 
even better displayed this year, for the park- 
way in front of the yard is being transformed 
into a flower garden, with a background of 
shrubbery and trees that will show off this 
furniture to better advantage and will also be 
a beauty spot that is sure to attract much 
favorable attention to the Vanselow yard. 





With a display of redwood lawn furniture like this the A. B. Vanselow 

Lumber & Coal Co., Springfield, Ill., last summer sold half a carload 

of these Hammond products. The prices, plainly marked, were such as 
to assure a reasonable profit 


AND RETAIL 
SALES HELPS 


Its action is pictorially compared to that of a 
thermos bottle, in stopping the passage of heat, 
and in cutting down the fuel costs its value is 
made especially apparent, with a strong pull to 
the dealer for the figures to prove the state- 
ments and for prices on what it will cost. Deal- 
ers will do well to investigate the business-get- 
ting possibilities of this folder. 





A Valuable Catalog 


Every lumber dealer handling glass will find 
it to his advantage to ask the Henry G. Lange 
Machine Works, 166 North May Street, Chi- 
cago, for a copy of the second edition of its 
catalog, just issued, and copies of which will be 
sent without obligation to the dealer. 

This 51-page book describes the firm's com- 
plete line of tools, supplies and machinery for 
auto glass, trim and body shops. It lists many 
new items, such as the most modern equip- 
ment for cutting and sealing laminated (safety) 
glass, a new tool for removing and _ installing 
vent glass in Fisher bodies, and other glass 
workers’ tools made necessary and desirable 
by advances in automobile body design. 


A Plan That Steps Up Sales 


Every retail lumber and building material 
dealer is interested in any workable plan that 
will be helpful in stepping up sales and increas- 
ing volume. To meet this situation, the Brown 
Co., of Portland, Me., manufacturer of “Solka,” 
a product that is gaining rapid popularity,has de- 
veloped “an approved demonstration plan that 
steps up sales wherever it is used.” This plan 
is free to dealers who wish to convert theif 
worst competition into profit and may be had 
by addressing a request for it to the Brown ©. 
Solka is a new base for asphalt roofing and is 
now being used by three of the outstanding 


roofing manufacturers, The Philip Carey Co, 4 


McHenry-Millhouse Manufacturing Co., and 
the Weaver-Wall Co. Four exclusive Solka 
features that make it possible for dealers t 
successfully meet competition are longer life, 
more flexibility, greater strength and firmer 
nail grip. Interested dealers who ask for them 


will be supplied with samples and literature and 
a complete explanation of the demonstration 
plan. 
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How a Small Town Dealer Keeps His Trade 


In these days of fast and frequent transpor- 
tation a lumber dealer, no matter where he is 
located, must keep his sales plant up to date 
and efficient for his sales and service needs, if 
he hopes to really get what he considers his 
“share” of business originating in his territory. 
For he has plenty of that competition which 
someone has called the “life of trade,” even if 
there is no other lumber dealer in his town. 

Was a time, maybe and assuredly, when he 


of the mail order business, and the farmer or 
small town resident also can climb into his 
automobile and see what is offered in the neigh- 
boring city—too far away in the horse-and- 
wagon days—and the local dealer needs not 
only to have the materials and prices to beat 
this competition, but to let his customers know 
he has them. Also, he now knows (it was 
always true but not always known), he must 
compete with the sales appeals of other prod- 





Remodeled office of the Independent Lumber Co., Fruita, Colo., showing display window 


could hole up in a dinky office and write the 
orders that came to him, and keep his books, 
and get all the business needed for his opera- 
tions, for he was the only, or almost the only, 
man after the business; but now the small town 
dealer must really go after his business, just as 
the city dealer has to go after his. For lumber 
and materials have become an important part 


ucts, for his part of the money his customers 
are able to spend. 

So small town lumber yards are changing 
—they are becoming lumber and _ materials 
stores. One of these is the Fruita, Colo., yard 
of the Independent Lumber Co. The town 
itself, Manager G. Kilapwyk modestly admits 
in a letter to the AMERICAN LUMBERMAN, has 


“the best people, climate, soil and water in the 
world”’—and also is on the new highway, No. 
50. Concerning his Fruita he further says: 

It is a typical western town of about 1,200 
people. At any time you can see farmers 
trading 6-cents-a-dozen eggs for a few gro- 
ceries. Bowlegged cowboys driving a topless 
model “T”’” Ford. Sheep herders who take a 
bath once a year if they need it or not. And 
above all a lumberman trying to collect some 
old accounts. And this lumberman would 
rather unload a carload of green 3x12s, any 
length, in the middle of August, than write 
letters. 

He did write a letter, though—a good one— 
and told about the changes made in his office, 
which fronts on the new highway, just at the 
edge of the main business section of the town. 
The little 16x20 office was enlarged into a 
16x60 combined office and display room, with 
shelves for paint, Muresco plastic wall finish, 
and “a little hardware” that reach from floor 
to ceiling. The ceiling is paneled in 4-foot 
squares of Celotex, painted cream color, and 
the walls are Buffco board stained light oak. 

In the front, as the picture shows, is a 6x8- 
foot plate glass display window, which, 4 feet 
deep, is “our silent 24-hours-a-day advertiser.” 
This enables the lumberman to show to the 
passing motorists parts of his well assorted 
stock of rope, roofing, all kinds of woven wire 
fencing, glass, screen cloth, wire, paint, and all 
kinds of. builders’ and farm hardware, which 
are in the big display room, waiting for closer 
inspection. 

“This,” says the dealer, “we sell at a small 
profit but for cash. In a small town where 
most of the business is farm trade there is a 
good call for all these products. And although 
business was practically at a standstill for the 
last year, we notice now a very good improve- 
ment in our business.” 


What’s Ahead for the Building Merchant? 


Address by F. W. Dyke, of Dyke Bros., Fort Smith, Ark., at the annual convention 
of the Arkansas Association of Lumber Dealers, held in Little Rock on May 25-26 


In the beginning of our industry the retail 
lumberman carried only a small stock of lum- 
ber and was usually a sawmill man. His lum- 
ber was all rough and green. Parties who 
desired to build were often delayed months, 
as it required this time to accumulate and dry 
the lumber for their buildings. When the con- 
struction work was started, the carpenter sized 
and dressed all the lumber with hand planes. 
In those days every carpenter had a chest full 
of hand and molding planes for the making of 
all kinds of house molds, for rabbeting and 
sticking doors, as the whole job was built on 
the ground from rough lumber. As our -busi- 
ness progressed small planing mills were built 
for the surfacing of lumber only, the flooring 
still being matched by hand. Then the floor- 
ing, sash and doors were made by machinery. 
These changes brought new methods in retail- 
ing, the sash and doors drifted into the hands 
of the hardware dealers, and for many years 
the lumber dealers did not handle any sash 
or doors. 

The future depends largely upon whom we 
ask for advice and counsel as to how we are 
to operate our plants. 


What They Advise 


Our good friends, the yellow piners, will ad- 
vise that the lumber dealer of the future should 
confine his efforts to the retailing of yellow 
pine lumber. That the dealers should talk yel- 
low pine, expatiating on the numerous good 
leatures of yellow pine, such as_ lightness, 
toughness, strength, durability and beauty, and 
endeavor to impress upon the prospective home 
builders that yellow pine is the best for all con- 


struction work, whether for shingles, siding, 
underpinning of houses, porches, walks, fencing, 
all kinds of out-houses, feeding floors, silos, 
fence posts—in fact, everything for the home 
or farm. These good people have gone to great 
expense in preparing house plans, booklets and 
pamphlets exploiting the versatility of yellow 
pine for all classes of construction work. One 
of these pamphlets gives the numerous uses 
for which yellow pine is best suited for the 
farm. We are requested to discourage the uses 
of substitutes for yellow pine in construction 
work, regardless of their price or desirability, 
and to endeavor to educate the general public 
that to build wisely and well they must confine 
themselves to yellow pine. 

If we turn to our friends, the cement manu- 
facturers, they will tell us of the great national 
campaign they have instituted, to educate the 
people to the fact that cement is the only ma- 
terial that should be used for construction work. 
They will tell us that the retail lumber dealer 
is the one person to be the most benefited by 
the exploiting of cement, which should be sold 
‘on the wonderful margin of ten cents per bar- 
rell, or less—cement is with us to stay, and 
for many purposes it is preferable to wood; it 
is easier applied and is permanent. 

Then along comes the composition roofing 
salesman. He advises out of the goodness of 
his heart, as he has no selfish interest in our 
business except to see us make a success, that 
we are retarding our business success advocating 
the sale of wood shingles as against composi- 
tion and asbestos shingles, that we are doing 
our customer an injustice in selling him those 
wood shingles because of the extremely danger- 


ous fire hazard, and the possibility of their 
spreading fire all over the neighborhood by 
sparks blowing from buildings on fire. His 
remedy is that we discontinue the sale of 
wood shingles, and that we exploit for him 
asphalt and asbestos shingles and composition 
roofing for the covering of all kinds of houses, 
which will be as cheap, if not cheaper, than 
wood and last forever. Of course, when a com- 
position man advocates composition roofing or 
asphalt shingles, his particular brand is the only 
brand fit to put on any house. 

When we ask the metal and hardware people 
their opinion, they insist that our lumber yard 
would be a lonesome place without an up-to-date 
stock of sheet metal goods and builders’ hard- 
ware. The hardware manufacturer convinces 
us that we should have a full line of hardware, 
for the reason that no one can use a nail, or 
a lock, or a hinge, without first visiting a lum- 
ber yard to get the boards or material on 
which to fasten these articles; and they are 
about right. The manufacturers will also tell 
us that we should carry wire fencing in various 
styles, as no one can build a fence until he first 
has either a wood, steel or concrete post. 


Problems That Have Arisen 


Then we have the paint salesman who efuci- 
dates on the benefits of having paint on display 
where lumber is being sold, for the reason 
that the next move after a board has been 
nailed on is to cover it with paint, and where 
is a better place to buy paint than the retail 
lumber dealers, who will therefore get all the 
profit, if any? 

(Continued on page 38) 





28 





The problem of the control of 


stain and mold in southern pine 
and hardwood lumber and logs 
has, since 1928, continued to be 


the major one of the New Orleans 
branch office of the division of 
forest pathology, Bureau of Plant 
Industry, in co-operation with the 


Southern Forest Experiment Sta- 
tion of the Forest Service, De- 
partment of Agriculture. The 


work was carried on by Federal 
funds prior to 1930, when an ex- 
pansion of the project was made 


possible through financial sup- 
port of the American Pitch Pine 
Export Co., of New Orleans, La. 
Since it seemed probable, in the 
early part of 1932, that the 
amount of Federal funds avail- 
able for the continuation of this 
project might be very materially 


Joint Committee on 
Control, composed of 
several prominent southern lum- 
bermen from the Southern Pine 
Association and the Hardwood 
Manufacturers’ Institute was 
formed for the purpose of solicit- 
ing funds from interested chemi- 
cal and lumber companies, and 
sponsoring the co-operative work 
between these organizations and 
the Bureau of Plant Industry. 
From the outset, the experi- 
mental work has concentrated on 
the development of practical and 
effective chemical treatments, to 
be applied as dips or sprays to 
the lumber immediately after 
sawing. The results of each 
year’s exerimental work, reported 
from time to time in trade jour- 
nals, have been decidedly encour- 
aging, and have stimulated keen 
interest on the part of many lum- 
bermen in the use of chemical 
treatments for lumber. In spite 
of the stagnation that has 
gripped the forest products in- 
dustries, one of the newer treat- 
ments has been widely adopted, 
to the distinct benefit and profit 
of those lumbermen using it. 
Although the newer treatments 
have proved decidedy superior to 
the old soda treatment, it has 
been evident for some time that 
further improvement was desir- 
able. The objectives of the last 
season's experimental work were 
to improve the present treat- 
ments, or devise new ones which 
possessed greater permanence: 
that is, lessened volatility and 
showed greater resistance to the 
washing and leaching effects of 
rain. Further efforts have 
been made to decrease the 
bility of the injuring 
the operators, both by searching 
for new chemicals with minimum 
likelihood of causing injury, and 
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Some of the new chemical solutions 

are being found effective as spray 

treatments for the control of stain 
and mold in export timbers 





by educating operators to avoid 
contact with strong solutions and 
to wear hand protectors when 
handling freshly dipped lumber. 
This paper sets forth the results 
of the last season's commercial 
scale tests of the most effective 
treatments found to date, and 
sums up briefly the present sta- 
tus of the development and use 
of commercial dipping  treat- 
ments. 


Small-Scale Tests 


As described in previous arti- 
cles on the progress of the sap 
stain control project, the usual 


procedure employed in determin- 
ing whether a particular chemi- 
cal, or combination of chemicals, 
warranted trial on a commercial 
seale, was first to test it in the 
laboratory, and, if it seemed 


promising, to conduct several pre- 
liminary small-scale dipping tests 
at the mills, which required a 
minimum of time and effort, and 
at the same time constituted a 
reliable means of eliminating all 
but the most effective’ treat- 
ments. Twenty-two series of such 
dipping tests, using some 130 
chemicals and combinations of 
chemicals, have been made at 
mills located in all of the Gulf 
States, over the four-year period 
from 1929 to 1932. In addition 
to toxicity against stain and mold 
fungi, other qualities—such as 
cost, adaptability, effect on stock 
and equipment, poisonousness, 
and possibilities of injury to 
workmen—all were considered in 
the final selection of treatments 
for commercial trial. 

Although the weather condi- 
tions at the mills at which these 
preliminary tests were conducted 
varied considerably, the results 
on the whole were sufficiently 
consistent to permit rather defi- 
nite conclusions being drawn as 


to the probable commercial adap- 
tability of any given treatment. 
Of the large number of chemi- 


cals tested to date, only seven 
were selected for commercial 
scale tests on pine, namely: 
Ethyl mercury phosphate, ethyl 


mercury chloride, ethyl mercury 
oleate, sodium orthophenylpheno- 
late, sodium tetrachloropheno- 
late, sodium 2-chloroorthophenyl- 
phenolate, and soda (formerly the 
principal commercial treatment, 
and included for comparative 
purposes). The same group of 
chemicals, with soda omitted but 
with borax included, also war- 
ranted commercial trial on hard- 
woods. 


In some of the _ preliminary 
tests conducted during 1932 were 
rarious mixtures of compounds 
whose maximum effectiveness had 
previously been found limited to 
either pine or hardwoods, com- 
bined with a view toward ob- 
taining treatments effective on 
both types of wood. A few of these 
combinations appeared promis- 


Table 1.—Summary of relative effectiveness of chemicals used for stain prevention on hardwoods in 1932 commer- 


cial scale tests at southern mills. 








Mill' and period Pile Sap Sapwood Sapwood 
of test Treatment used Cone, Species Tally Tally stained molded 
Mill No. 1— % Bad. Ft. Bd, Ft. Te % 
Aug. to Nov.. .LE-3* 0.24 DAD. DUM 2.2628 370 738 3.8 0 
Yellow poplar. 858 564 8.6 0 
Magnolia ..... ,938 1,786 1.4 0 
Oak 837 450) 2.1 0 
Beech 305 1,075 10.7 0 
Lignasan (0.24 Sap gum 1.049 733 0.2 0 
Magnolia ..... 1,075 S84 0 0 
errr 1,037 489 0 0 
WOOER 2st necks 756 1,130 0 2.3 
SCOPP? 0.6 Sam SUG. .cc«< 1,237 815 39.5 0 
Magnolia 56 2,376 0.1 0 
Pe aeaees S 462 0 0 
STCP" 0.6 Sap gum 733 556 0.4 0 
Magnolia 960 13 0 0 
Oak 1,922 511 0 0 
Beech 1,282 962 0.4 0 
SCOPP* + STCP* o.8 Sap gum 1,102 835 4.8 0 
Magnolia 3,513 3.140 0.5 0 
Oak 505 361 9.2 0 
leech 620 926 6.0 0 
Untreated sap gum 662 585 81.9 0 
Magnolia ) O74 1,789 25.4 0 
. arr S85 629 12.6 0 
Beech 30 446 ry 0 
Mill No. 2— 
Aug. to Nov.... LE-3¢* 0.24 Sap gum 2,667 018 0 0 
Oak 3 630 101 0 0 
SCOPP? on Sap gum . 54 1,062 0.2 0 
Black gum 445 332 0 0 
Untreated Sap gum 1,020 707 78.7 0 
Mill No. 3— 
Sept. to Nov SCOPP? 0.6 Sap gum 3,079 2,149 12.8 0 
STCP* 0.6 Sap gum 3,294 2,559 0.6 0 
ScCoOpPp? STCP 0 Sap gum 933 2,328 2.3 0 
Untreated Sap gum B.692 O53 27.4 0 
Mill No. 4— ; 
Sept. to Jan. ', gnasan 0.24 eee Ost 862 0 0 
sSCOPP? 0.6 Sap gum 827 732 0.3 0 
SCOPP? 0.6 =e 172 560 0 0 
STCP® 0.6 Sap gum 407 575 0 0 
STCF* 0.6 ne. wase'd 375 760 0 0 
SCOP P? STCF* 0.3 Sap gum ,117 501 0 0 
ee canvwee 090 468 0 0 
Untreated Sap gum 501 275 71.2 0 
ek wehbe 198 644 46.8 0 
Mill No. 5— 
June to Sept .LB-3¢ 0.24 Gam BUM 1s; 930 1,118 0.9 0 
(Test No. 1) Untreated Sap gum A437 1,335 82.3 0 
Oct. to Feb. SCOPP® 0.6 
(Test No. 2) STCP* 0.6 Sap gum 025 1,356 1.2 0 
Sap gum ,103 1,613 0.6 0 
Untreated 
SP GUM ..es. 2,944 1,678 85.3 5.9 
‘Mills No. 4—Midway Lumber Co., Blountstown, Fla. 
No, 1—-Natalbany Lumber Co., Natalbany, La. No. 5—Louisiana Central Lumber Co., Clarks. 
No, 2—Gloster Lumber Co., Gloster, Miss. “Sodium 2-Chloroorthophenyliphenolate. 
No. 3—T. Hoffman-Olson Lumber Co., Picayune, “Sodium Tetrachlorophenolate. 
Miss. ‘An ethyl mercury oleate preparation. 
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SAP STAIN AND MOLD 


in Southern Pine and Hardwoods’ 


ing, but further preliminary work 
must be done before definite con- 
clusions on their probable value 
are reached, 

During 1932, also, the scope of 


the preliminary test work was 
extended, in order to gain addi- 
tional information on the _ per- 


manence and decay-prevention 
qualities of the various treat- 
ments used. At several mills a 
portion of the treated test stock 
was bulked, under conditions very 
conducive to stain and decay de- 
velopment, for periods as long as 
seven months. Examination of 
this stock given the various 
treatments has yielded some very 
worthwhile information on _ the 
points mentioned above. It is 
planned to continue during this 
year this type of experimentation 
in the testing of several new 
chemical compounds warranting 
trial. The results of all of this 
preliminary test work will be 
summarized and published next 
year in lumber trade or chemical 
journals. 


Commercial Tests Prior to 1932 


Commercial 


tests on pine in 
1930 showed two organic mer- 
cury compounds, ethyl mercury 
phosphate and ethyl mercury 
chloride, about equally effective 


in stain control for the short sea- 
soning periods used, with sodium 
orthophenylphenolate ranking 
next in effectiveness. Soda, the 
principal treatment in use at that 
time, reduced stain occurrence 


appreciably, but proved decidedly 
inferior to the other treatments 
used. On hardwoods, commercial 
borax and the two above men- 
tioned ethyl mercury compounds, 
appeared about equally effective. 
giving excellent control on = sap 
gum, yellow poplar, and mag- 
nolia. 

The commercial trials in 1931 
were made using cold solutions 
of the most promising compounds 


developed up to that time. The 
tests were established in June 
and July at three different mills, 
and the seasoning periods ex- 


tended into September. Although 
the results obtained largely con- 
firmed those of the previous year, 
certain irregularities appeared in 
the case of pine, apparently for 
the most part due to the more 
severe and variable weather con- 
ditions encountered. Unequal 
amounts of log-infected stock in- 
cluded in the experimental piles 
also served to complicate the re- 
sults. On pine, 0.24 percent Lig- 
nasan (ethyl mercury chloride 
plus inert ingredients) and 0.48 
percent sodium tetrachloropheno- 
late appeared to rank first in 
effectiveness, with 0.48 percent 
sodium orthophenylphenolate 
alone, and in equal mixture 
at half strength with sodium te- 
trachlorophenolate, somewhat less 
effective. On hardwoods, particu- 
larly on sap gum and yellow pop- 
lar, very effective control was 
accomplished by three treat- 
ments: (1) 5 percent commercial 


Table 2—Summary of relative effectiveness of chemicals used for stain and 


Mill' and period Pile Sap Sapwood Sapwood Other fun- 
of test Treatment Used, Cone. tally tally stained molded gous growth 
Mill No. 1— % (Ba, Ft.) (Bd. Ft.) % Ne % 
July to Nov . SCOPP? (8” stock) 0.72 10,577 3,130 0.5 2.0 0 
SCOPP? (6” stock) 9.72 6,421 2,716 0.6 0 0 
Untreated 4.374 1,758 95.9 35.7 0 
Mill No. 2— 
July to Sept . LE-3? 0.24 0 0 0 
Lignasan 0.24 6 e 0 0 0 
SCOPRP? 0.48 0 0 0 
SCOPP? 0.6 0 0 0 
Soda‘ (mill solution) 5.9 +-30 +10 0 
Mill No, 3— 
Aug. to De .LE-5 0.24 1,205 4 i] 0 2.0 
(Test No. 1) Lignasan 0.24 2,671 & 17.2 it) 0 
Lignasan 0.24 4,574 3,756 22.5 0 4.5 
Lignasan (mill solution) 0.24 4,554 3.793 39.0 a 15.2 
SCOPT? 0.6 4,513 3,800 1.0 16.4 
SCOPP? + STCP® 0.3 4,369 3,818 11.2 0 2.8 
Untreated 1,757 1,377 87.4 0 17.9 
ee. Ge Oe. os vwacase STCP5 0.6 3,963 841 2.2 0 0 
(Test No. 2) STCP® 0.96 4,100 2,956 2.3 0 0 
Lignasan (mill solution) 0.24 4,784 2,994 5.3 0 0 
Untreated 915 769 66.7 0 0 
Dec. to March....... .Lignasan (mill solution) 0.24 1,832 1,128 42.4 21.6 19.4 
(Test No. 3) (8 & 10” Stock) 
SCOPP? + STCP® (10” stock) 6.48 2,775 1.0 0 0.8 
SCOPP? + STCP® (8” stock) 0.48 3,245 0.1 0.2 
Untreated 858 67.0 54.4 55.2 
Mill No. 4 
Aug. to Nov . LE-3? 0.24 7.471 aD 0 0 
SCORE 0.6 9.763 er “ S.4 
SCOPI" sTcr 0.3 3,340 $.2 " 8 
Intreated 4,368 1.4 0 0 
Mill No. 5— 
Sept. to Nov.. SCOP? 0.6 6,913 0 0 0 
Mill No. 6~— 
MORE, 10 DOC: cc cccccae LE-3° 0.24 3,753 73 25.4 0 
Lignasan 0.24 4,203 4.4 10.7 0 
SCOPP? 0.6 3.465 0.3 0 0 
SCOPP? + STCPS 0.3 1,696 0.7 0.3 0 
: “eater 3,453 41.6 26.9 0 
Mill No. 7-— Untr ted 4 
Oct. to Feb.. .SCoOPr? 0.6 = mt n°? 0 0 
Untreated 312 293 49.5 0 0 
'Mills SCOPP—Sodium 2-Chloroorthophenylphenolate. 
= 1 % 7. Newman Lumber Ce. Bastiqnvurn. 21-3--An ethyl mercury oleate preparation. 
No. 2—Welori Lumber Co., Couchwood, La. ilies sine sat lle : rg 
No. 3—Natalbany Lumber Co., Natalbany, La. ae = Laon = van Wee 
No. 4—Gloster Lumber Co., Gloster, Miss. ee oe nee oe : s ‘ 
No. 5—Eastman. Gardiner Co., Laurel, Miss. ‘STCP—Sodium Tetrachlorophenolate. 
No. 6—T. R. Miller Mill Co., Brewton, Ala. “Rd. ft. volume not tallied; weather. ton hot and 
No. 7--Louisiana Central Lumber Co,. Clarks. dry for heavy stain occurrence 


mercial scale tests at southern mills. 














Effective control of stain has been 
obtained in the magnolia boards on 


the right through the use of one of 


the new dipping treatments 





borax; (2) 0.24 percent Lignasan; 
and (3) 0.48 percent sodium te- 
trachiorophenolate., 


An important point brought out 
in the 1931 tests was the need of 
immediate treatment for effective 


control of stain. In one test, a 


delay in dipping of 72 hours after 
the 


sawing resulted in rendering 
treatment practically 
the sapwood 
stained, as 
stain where 
was applied immediately. 


Commercial Scale Tests in 1932 


Further commercial 
the most promising treatments 
developed at that time were made 
during the latter half of 1932, and 
up to March of this year. In se- 
lecting chemicals for further com- 
mercial trial, several points, the 
significance of which had been 


worthless, 
being 52 percent 
against 8 


increased through another year’s 


experience, had to be considered. 
In view of the fact that severe 
weather conditions have been 
found in many cases to result in 
serious reductions in the effec- 


tiveness of certain dipping treat- 
ments, it was felt that, in the se- 
further 
should be 
paid to the factor of permanence, 


of treatments for 
more attention 


lection 
trial, 


mold prevention on pine in 1932 com- 





percent of 
the same treatment 


trials of 
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and the possibilities of extending 
the period of effectiveness of the 


various treatments to the point 
where sufficient protection would 
be furnished lumber encounter- 
ing weather conditions more se- 
vere than usual. Accordingly, 
the 1932 tests were established 
at mills in widely separated lo- 
calities, from July through De- 
cember, thus covering a wide 
spread of seasonal conditions. 
Seasoning periods were increased 
to as long as four and five 
months, in order to gain more in- 
formation on the permanence of 
the several treatments. 

Further experience with the 
use of Lignasan on pine had 
shown that, while this treatment 
had continued to give in most 
eases satisfactory results as far 
as stain control was concerned, it 
had been less effectual in con- 
trolling mold occurrence, which, 
in the case of some pine manu- 
facturers, was a source of consid- 
erable trouble. It was felt that 
the improvement of the treat- 
ment to correct this weakness, or 
the development of other treat- 
ments which effectively controlled 
mold occurrence, would be dis- 
tinctly beneficial. Also, in view 
of the fact that decay occurrence 
in lumber has assumed greater 
significance, particularly in hard- 
woods, owing to the abnormally 
long storage periods caused by 
business inactivity, it was con- 
sidered advisable to gain as much 
information as possible on the 
decay-prevention qualities of the 
various treatments. 

In order to gain an idea as to 
the relative resistance of each of 
the treatments to the washing 
effects of rain, tests at three of 
the mills included washing, by 
artificial means, a portion of the 
treated stock. Some of the freshly 
dipped hardwood lumber’ was 
washed with water from a hose, 
using about 30-pounds pressure, 
a washing probably much more 
severe than any that would be 
brought about by heavy rains. A 
portion of the pine test stock was 
also artificially washed, but much 
less severely, water being applied 
as a light spray on the top of 
each of several courses in each 
test stack. Further details on 
these artificial washing tests are, 
together with their results, dis- 
cussed below. 

In addition 
ping 


to the lumber dip- 


tests, solutions of some of 
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the same chemicals were used as 
timber sprays on export stock 
shipped to Cuba and England. A 
portion of this stock was treated 
immediately after sawing with 
the regular mill-spray equipment, 
and shipped in an entirely green 
condition. Another portion con- 
sisted of stock which had re- 
ceived the spray treatment regu- 


larly used at the mill, and had 
been allowed to remain on the 
timber docks from two to four 


weeks prior to the time of load- 
ing, when a second treatment was 
applied by means of a small hand- 
operated pressure sprayer, and, in 
the case of one carload, an or- 
dinary sprinkling can. Upon ar- 
rival at its foreign destination a 
thorough examination of the 
treated stock was made, and a 
report prepared. The treatments 
used and the results of these tim- 
ber spray tests are discussed be- 
low. 


Results—Lumber Dipping Tests 


A summary of the results of 
the 1932 tests is presented in the 
accompanying tables. Owing to 
the use of longer seasoning pe- 
riods and the wide variations en- 
countered in the weather condi- 
tions during seasoning, it was to 
be expected that each of the sev- 


eral treatments used would not 
give the same degree of control 
at all mills. However, the re- 


sults are fairly consistent, in that 
approximately the same relative 
degree of control was furnished 
by each of the several treatments 
used 

Table 1 shows that two treat- 
ments (Lignasan and sodium te- 
trachlorophenolate) accomplished 


very effective control of stain on 
hardwoods, and were superior to 
the other treatments tried. In 
every case these two treatments 
reduced stain occurrence to less 
than one percent on all of the 
hardwood species used. LE-3 and 


the mixture of the chlorinated 
phenol compounds ranked next in 
general effectiveness, and SCOPFP' 
gave good results on all species, 
except sap gum, on which, pecu- 
liarly enough, it was relatively 
ineffective in 2 of the 5 tests. 
The results of the tests on pine 
summarized in Table 2, show one 
compound, SCOPP, used alone 
and in mixture with STCP?, defi- 
nitely superior in stain and mold 
control to Lignasan, LE-3, and to 
STCP when used alone. At Natal- 
bany, La., and Gloster, Miss., 
where continued wet weather and 
generally severe conditions were 
encountered throughout the 


sea- 


.—SCOPP—Abbreviation for so- 


AMERICAN LUMBERMAN 


soning period, certain types of 
fungous growth developed which 


could not at that time be prop- 
erly classed as either stain or 
mold, as ordinarily encountered. 


The occurrence of these types of 
fungous growth, which appeared 
to differ from stain or mold as 
usually recognized, was, there- 
fore, placed in a separate cate- 
gory (they appear in Table 2, un- 
der the column headed “Other 
Fungous Growth"). It is thought 
that much of this type of fun- 
gous growth is that of one or 
more wood-decaying fungi, since 
the wood under, or adjacent to, 
such mycelial growth often ap- 
peared to be appreciably softened. 
Further work on the identity of 
these less prevalent forms should 
show the extent to which they 
are to be regarded as decay-pro- 
ducing or merely wood-discolor- 


ing forms. While the results 
obtained with the various treat- 
ments in preventing the occur- 


rence of these types of fungous 


growth vary considerably, with 
failures charged against both 
Lignasan and SCOPP, the use of 


STCP, alone and in mixture, re- 
sulted in reasonably good control, 
even when but 0.3 percent was 
employed. 


Washing Tests 


Table 3 gives the results of the 
washing test on pine lumber at 
3rewton, Ala. In this test, the 
top surface of each of seven 
courses near the bottom of each 
pile was given an artificial wash- 
ing equivalent to 0.083 inch of 
rain, the water being applied 
(with an ordinary sprinkling can) 
to the lumber as it was being 
stacked, a few hours after dip- 
ping. The amount of stain and 
mold occurring in this portion of 
the pile was recorded, and com- 
pared to that occurring in an 
equal portion just above it. The 
results indicate that of the four 
treatments tried, the 0.6 percent 
SCOPP solution tends to be the 
most resistant to washing. The 
washed LE-3 pine, and _ that 
treated with the mixture of the 
phenol compounds, also appeared 
quite resistant to washing, both 
showing the same amount of 
stain in the washed stock. The 
occurrence of mold in the LE-3 
treated stock was very materially 
increased, however, as the result 
of washing, as was also the case 
in the Lignasan dipped material. 

The same procedure on pine at 
Natalbany gave somewhat simi- 
lar, but less clear-cut results, 
further obscured by the occur- 
rence of the other’ § fungous 


growths mentioned above. The 
results of this test are omitted. 
Much more severe was the wash- 
ing given a portion of each of 
several stacks of. sap gum, each 
having received a different treat- 
ment. Both sides of each board 
of a portion of the dipped stock 
was washed with water from a 
hose, using 25 to 30 pounds pres- 


sure, the washing being done at 
the green chain, immediately 
after the boards emerged from 
the vat. In two of the _ three 


treatments, another portion of 
the dipped stock was washed on 
one surface only, by allowing 
water from a hose to flow rather 
slowly over the surface of each 
course, just before it was taken 
off the buggy and piled on the 
yard. Thus the washing in this 
case Was delayed two to three 
hours after dipping. 

Table 4 gives the results of the 
washing tests on sap gum lum- 
ber. Unfortunately, since the 
LE-3 test was made in June, 
when more severe conditions are 
usually encountered, the results 
obtained are not exactly compar- 
able with those of the other 
treatments. However, the wide 
difference in results between the 
LE-3 and the STCP treatments 
indicate that the latter treatment 
may be considerably more resist- 
ant to the washing effects of rain. 


Timber Spray Tests 


Table 5 gives a summary of the 
inspector’s report on the results 
obtained with solutions of the 
same chemicals used as spray 
treatments on several carloads of 
green 6x12-inch pine export tim- 


bers. At Mill No. 1 (Hattiesburg, 
Miss.) all of the stock was 
sprayed, using the regular mill 


spraying equipment, immediately 
after sawing. At Mill No. 2 
(Bogalusa, La.) the test stock had 
first received the Lignasan spray 
treatment regularly used at the 
mill, and had then remained on 
the timber docks from two to 
four weeks prior to the time of 
loading, when the treatments in- 
dicated in the table were applied 
by means of a small hand-oper- 
ated pressure sprayer. The 30 
pieces listed as “check” material 
were timbers which received no 
treatment at the time of load- 
ing, but had had the regular Lig- 
nasan treatment at the mill. 
The table indicates that SCOPP, 
in the concentrations used, was 
very effective in controlling stain 
and mold in this export stock, In 
each case it proved definitely su- 
perior to the other treatments, 
more than 90 percent of the 
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pieces treated with it arriving at 
London in a bright and satisfac. 
tory condition. 

Another export shipment of 
green, partially seasoned, Ligna- 
san dipped, 1x12-inch pine boards, 
treated again at the time of load- 
ing, indicated the same relative 
degrees of effectiveness for the 
several treatments. The _ solu- 
tions were applied by means of 
an ordinary sprinkling can, the 
top of each course being 
thoroughly covered with the so- 
lution. The stock was loaded 
into a box car and shipped by 


sea-train to Havana, Cuba (ll 
days en route). The results as 
summarized from the inspector's 
report were as follows: Approxi- 


mately 25 percent of the 0.37 per- 
cent Lignasan dipped boards, not 
treated at the time of loading, 
showed more or less stain; and 
10 percent of the stock sprayed 
with 0.5 percent LE-3_ solution 
showed stain, as against 4.6 per- 
eent of the stock sprayed with 
1.5 percent SCOPP solution. The 
remainder of the stock was re- 
ported to be in a _ thoroughly 
bright and satisfactory condition. 


Prevention of Corrosive Effect 


Corrosive effect of the solutions 
on equipment—feared at the out- 
set of the dipping experiments— 
is found to be avoided, both with 
the mercurial and non-mercurial 
compounds, by the alkali that is 
now added to them. This alkali 
addition also prevents the iron 
tannate discoloration that was at 


first encountered in the dipping 
of oak, so both of these sources 
of difficulty have been perma- 


nently disposed of. 


Discussion and Recommenda- 
tions 


Judging from the results shown 
above, it appears that the fur- 
ther development of the chlo- 
rinated phenol treatments will 
broaden the field of usefulness of 
chemicals in the control of sap 
stain and mold. Their surprising 
persistence, and all around eftfec- 
tiveness against both mold and 
stain fungi, as indicated by the 
last season’s tests, certainly war- 
rant recommending them for trial 


commercially. While sometimes 
irritating to the skin if care- 
lessly used, so that workmen 


should protect their hands when 
handling the freshly-dipped lum- 
ber, there is less possibility of 
injury from their continued use 
than in the case of some of the 
other materials that have been 
employed for dipping treatments. 
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Demand Over-runs Supply 


Readers who have been impressed with the 
striking advertisements of the Weyerhaeuser 
Sales Co. in recent issues of the AMERICAN 
LUMBERMAN and who have responded to the 
new program with so much enthusiasm will be 
interested in an announcement by I. N. Tate, 
general manager, that as a result of the re- 
sponse to the new Weyerhaeuser 4-Square pro- 
gram, temporary suspension of new 4-Square 
dealer registrations has become necessary. Pro- 
duction facilities have been taxed to a point 
where additional registrations can not be ac- 
cepted until further notice. Mr. Tate said: 

We are determined to take care of the re- 
quirements of our present 4-Square dealers 
first. This is a 4-Square policy of long stand- 
ing and we do not intend to let our desire 
for volume get in its way. 

Additional 4-Square precision equipment is 
being added as rapidly as possible, according to 
Mr. Tate, and it is hoped that the present re- 
striction on new registrations will be of short 
duration. He emphasized that it in no way 
applied to shipments of non-processed lumber. 


Starts Making Connectors 


Wasuincton, D. C., June 5.—The Timber 
Engineering Co. expects that manufacture of 





alligator connectors will start next week at 
Steel & Tubes (Inc.), Elyria, Ohio. Bids have 
been requested on the Voss split ring con- 


nectors, and contract will be signed as soon 
as bids can be considered. Arrangements have 
been made to secure a supply of S.B.U. con- 
nectors from abroad. 

Steel & Tubes (Inc.) will act as a manu- 
facturing branch of TECO and will manufac- 
ture only to TECO order. All inquiries as to 
the use of connectors should be made to head- 
quarters of the Timber Engineering Co., 1337 
Connecticut Avenue, Washington, D. C. 





Californie Pine Plant Has Excel- 
lent Facilities 


Westwoop, CALiF., June 3.—R. F. Pray, 
general sales manager Red River Lumber Co. 
here, notes a marked improvement in business 
during the last six weeks. The company has 
orders ahead for plywood that will keep its big 
plywood plant busy for thirty days. With the 
exception of the box factory, all other depart- 
ments are busy. 

The Red River Lumber Co. is one of the 
largest operators in California. Its manufac- 
turing facilities cover a wider range of lumber 
products than probably that of any other saw- 
mill company in the State. These facilities, to- 
gether with its methods of manufacture and its 
variety of species—the dominant species being 
California white and sugar pine—have given 
the company great advantage in the handling 
of orders to meet the requirements of a wide 
range of buyers. 


Affiliates with National 


Wasuincton, D. C., June 5.—Southern Oak 
Flooring Industries (SOFI1), of Little Rock, 
Ark., has just become affiliated with the Na- 
tional Lumber Manufacturers’ Association in 
order to have direct Washington representation 
through the National association, particularly 
at this time, in view of the industrial recovery 
legislation. Other groups as well as individual 
manufacturers in increasing numbers are mak- 
Ing inquiries as to afhliation with the National 
association. Nearly one hundred and fifty com- 
panies have signed up in the last two months. 

In connection with the home loan mortgage 
legislation, the President has announced that 
he will call for a moratorium on home mort- 
gage foreclosures as soon as the loan bill is ap- 
proved by Congress, making a public appeal to 
mortgagees not to foreclose until the machin- 
ery of the law can be put into operation. This 
Is similar procedure to that followed after 
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passage of the farm mortgage bill, to check 
foreclosures on farms. 

June 1 the President approved 257 new for- 
est work projects on which more than 50,000 
young men will be employed this summer or 
fall, in thirty-five states. This addition will 
bring the total of approved forest camps to 
1,556. 





Klamath Indian Timber 
Regulations Eased 


PorRTLAND, OrE., June 3.—Amendments to the 
regulations governing the sale of stumpage on 
the Klamath Indian Reservation are reported. 
It will now be possible for the Indians to dis- 
pose of timber, and as a result it is expected 
that logging and milling operations in that dis- 
trict will be given new impetus. The old prices 
were based on values prevailing when the lum- 
ber business was brisk. 





Organize Wholesale Concern 

JACKSONVILLE, FLA., June 5.—The Holley- 
Terrell Lumber Co., successor to the Terrell 
Lumber Co., has opened offices in the Barnett 
National Bank Building. Mr. Terrell is a past 
president of the Jacksonville Lumbermen’s 
Club, and was one of the founders of the Ay- 
cock-Holley Lumber Co., serving this com- 
pany as secretary and treasurer. He is the 
president of the Holley-Terrell Lumber Co. 
Mr. Holley is vice president of the new firm. 
For the last eighteen months he has been with 
the J. C. Turner Lumber Co., and before this 
was sales manager of the Gulf Red Cypress 
Co. 





Retail Prices in the o_o 


N. C., June 5.—From replies to 
a confidential questionnaire sent to all retail 
lumber dealers in the two Carolinas by the 
Carolina Retail Lumber & Building Material 
Dealers’ Association, the following average 


CHARLOTTE, 


prices were computed: 
Average 
ITEMS Price 
PINE FLOORING, 1x3” 
SN ID ara cs alate eat eis ag pay Oe ents $34.63 
SR eres ee ere ere 29.12 
UG tr Ne oO te a in ie ere Bie ae 21.06 
SI orn) x oo wd OW 6. Ov rb.Baiw bare e ae 62.88 
Pes ee ee Us a iets Wictalarale K's alee 51.87% 
a oe OU. See cic cicxenas bg ax eaten 38.44 
CEILING, 7x31 
a Re ee eee 25.26 
le SS ee air eee 20.47 
ae eon Se oe Renee eure eee 15.20 
BEVELED SIDING, %x5%4”"— 
I ce hs argo waa yO we > cStaiars.oateans 26.92 
er ee ool ci ae kc oe er 22.90 
PR a I rk lac Wa nig Glue Se wiaia aioe 16.96 
GERMAN SIDING, 1x8” (Pat. No. 105) 
| REE TS peti gmt era 33.65 
a IN cae pin tte ca a ce ees Oe x rag oe 28.71 
B&Brr S4S KD FINIsH, }}”— 
RRR Se arene ey ae es 38.80 
Gl aca: aah oa tara alah Aas wide ace aw cies 39.06 
Bs bee SOG aaa Ee SUSGe meta owe 41.44 
MT. cn ay alae ick 6 sara Ala we winced See eee 45.62 
Doors, 1%” 
Saale ns wine ack ae etn arr end ah we 51.93 
te oe le er 2.51% 
2” xé6é’ Pee. OE BD Ea ok sceciecns Be 
tei ee Se ee eee 2.79 
2’ x6’8” No. 2 fir, 2 pnl. 2.43 
2’8"”x6/8" 15 light: s, Fre nch door...... 5.903 


SASH and FRAMES— 
iL pe. *heck rail window sash, 28”x28”, 
LS Serer eres Cree 2.20 
1 pr. Check rail window sash, 28”x28”", 
134”, 1 bottom light, 6 top lights, 


oS ae reer rs er 2.46 
Weights and cords for above....... 90 
1 C.R. window frame, 28”x28”, 2 lights 

with trim complete; inside casing, 

x4%” with back band, brick 

veneered EE kc 5b me ace abe > 3.90 
1 Window frame as above for frame 

IN ani & cane ane O1d:draie a niece a alain 3.29 
1 O.S. door frame 3’x7’ with sill, brick 

veneer building with inside trim 

of %”x4%” and back band....... 3.57 
1 O.S. door frame as above for frame Me 

Se ee tT er eT 3.74 
1 I.S. door frame 2’8”x6’8” knocked 

down, with inside trim %”x4! : 

ene BECK HOME. cccesvcecccvisseres 2.48 

PLAIN RED OAK FLooRING, }8x2%"”— 
ee ee ee er es 61.87 
Select ... ‘ eer ; : . 64.19 
No, 1 com . 42.11 
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Write fer Color Card Today 
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Tamms Silica Co. 
Mill: Tamms, Ill. Builders Bldg., Chicago & 











“Has Given 
Universal 
Satisfaction” 


“We have been selling 
‘Antimite’ for the past 
two years to the building 
trade for termite extermina- 
tion, where these pests had 
infested buildings already 
constructed. It has given 
universal satisfaction.’’ 
—Julius Seidel] Lumber Co. 
(Signed) Chas. W. Spiess, Vice-Pres. 


It will pay every lumber dealer to investi- 
gate the profit opportunities in selling 
“Antimite” to the building trade for termite 
eradication. 

Send today for circular 
without obligation. 


THE ANTIMITE Co. 


Arcade Bidg.. ST. LOUIS, MO. 





(WHITE ANTS) & 
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J. A. MATHIEU 
LIMITED 


Mills at serena 
RAINY LAKE, Washington St 
ONTARIO : 


CHICAGO, ILL. 


NORTHERN : WHITE PINE 
White Spruce—Norway Pine 


NORTHERN PINE LATH A SPECIALTY 


White Pine Pattern Lumber Shed Stock 
Norway Pine Piece Stuff Log Cabin Siding 
All Items Northern Pine Boxing and Crating 

















Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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Stock You Want 
Hard to Locate? 


Complaints among dealers that they 
are having difficulty in locating the 
stock they want are becoming more 
numerous. An inquiry to Ferguson 
will solve your problem promptly. 


Straight or Mixed Cars of 
Yellow Pine, Hardwoods, 
Cypress, West Coast Woods 


Write - Wire - Telephone 


W. T. FERGUSON 
LUMBER CO. 3°": 


. ° 


T.C. Whitmarsh, Jr., Pres. N.C. Waggoner, Sales Mgr. 














CYPRESS 


We annually produce 40,000,000 feet of 


Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
‘ Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers ONNER, LA. 














Idaho— 


Ponderosa— 
Califorria White 
and Sugar Pine 


Cedar and 
West Coast Products 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 
New York 


Office—220 Sth Ave. PITTSBURGH, PA 
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Arkansans Swap Experiences 


LittLe Rock, ArK., June 5.—Approximately 
seventy-five lumber dealers of the State regis- 
tered tor the twenty-ninth annual convention of 
the Arkansas Association of Lumber Dealers, 
held at the Hotel Marion, Thursday and Fri- 
day, May 25 and 26, 

Oran J. Vaughan, of Searcy, retiring presi- 
dent of the association, presided over the ses- 
sions. He said this was an “experience” meet- 
ing, with all speakers practical lumber dealers 
who related their business experiences of the 
last few months. Mr. Vaughan made his annual 
address at the opening session Thursday. 

The convention was opened with singing, led 
by Mrs. L. P. Hutton, of Little Rock. The 
secretary's annual report was submitted by L. P. 
Biggs, of Little Rock. Appointment of various 
committees followed. 

A humorous address on “The Other Depres- 
sion” was made by William Johnson, feature 
writer of the Arkansas Democrat, at the noon 
luncheon. 

The afternoon session was opened with a talk 
on “What Must the Building Merchant of the 
Future Expect?” by F. W. Dyke of Fort Smith. 
[This appears on pages 27 and 38.—EbiTor.]| 

At the close of the session Thursday a me- 
morial service for Andrew Smith, well known 
lumberman of Little Rock, was held. 

E. C. Barton, of Jonesboro, spoke Friday 
morning on “Credits and Collections,” followed 
with an open discussion and a talk on “Selling 
Composition Shingles,” by Harlan West, of 
Van Buren. 

John G. Kreer, of Chicago, vice president of 
the American Lumber & Treating Corporation, 
spoke on “Preserving the Lumber Business.” 
Mr. Kreer spoke in the place of R. M. Morris, 
president of the Chicago concern, who was 
unable to attend. 


Justin Matthews, of Little Rock, Capitalist 
and residential district developer, spoke on “My 
Experience in Residence Construction.” ‘ 

The following officers of the Arkansas asso- 
ciation, and members of the board of directors 
and of the executive committee, were elected at 
the closing session: 


President—Frank W. Dyke, Fort Smith, 
Vice president—Gazzola Vaccaro, Forrest 
City. 


Treasurer—John R. Grobmyer, Little Roek, 
Secretary—L. P. Biggs (re-elected). 
Directors—J. W. Wilson, El Dorado; Wil- 

liam Stout, Little Rock; J. T. Reynolds, Hot 


Springs; C. R. Black, Corning; J. L. Leslie, 
Pine Bluff; Harian West, Van Buren; John 
McLeod, Cotton Plant; C. C. Curl, Helena; 
J. J. Hiegel, Conway, and E. C. Nowlin, Little 
Rock. 

Executive committee—E. C. Barton, Jones- 
boro, and W. CC. Chamberlin, and J. wW. 


Trieschman, Little Rock. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight for the two weeks ended May 
27, 1933, totaled 1,072,927 cars, as follows: 
Forest products, 43,996 cars (an increase of 
4805 cars above the amount for the two weeks 
ended May 13); grain 69,586 cars; coke, 8,034 
cars; ore, 18,297 cars; coal, 160,561 cars; live- 
stock, 30,989 cars; merchandise, 332,380 cars, 
and miscellaneous, 409,084 cars. The total load- 
ings for the two weeks ended May 27 show an 
increase of 18,013 cars above the amount for 
the two weeks ended May 13. 





Relation of Unfilled Orders to Stocks 


Wasuineton, D. C., June 5.—Following is statement for five associations of the gross stock 


and filled order footages May 13: 
Association— 


Boutherm Pime AsSOGiAtiom. ...cicccccccesccves 
West Coast Lumbermen’s Association......... 
WeSterm Pime AGUOGCIRCION . oc cccccccsccccccces 
Northern Pine Manufacturers................. 


Hardwood Manufacturers’ Institute........... 


No. of Gross Unfilled 
Mills Stocks Orders 
—- Bee 506,823,000 93,897,000 
-- 130 911,121,000 326,897,000 
. oe 1,028,267,000 149,878,000 
— 7 156,445,000 9,157,000 
226 807,948,000 errr 
oe iC a te tate 76,663,000 





West Coast Review 


[Special telegram to American LuMBERMAN] 
SEATTLE, WASH., June 7.—The 181 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended June 3, reported: 
Production 148,965,000 


Shipments 171,459,000 15.1% over production 
Orders 226,005,000 51.7% over shipments 
A group of 252 mills whose production re- 


ports for 1933 to date are complete reported 
as follows: 
Average weekly cut for 22 weeks— 


gs oo ia ae nn ACS Anche gue ahora 65,704,000 

Er er 62,758,000 
Average cut for two weeks ended 

| RR eee ee ae ee er 82,502,000 


A group of 181 mills, whose production for 
the two weeks ended June 3 was 148,965,000 
feet, reported distribution as follows: 
Wnfilled 
Orders 


Shipments Orders 


rere 60,711,000 69,265,000 87,317,000 
Domestic 

cargo ... 61,112,000 97,396,000 211,581,000 
Export 33,315,000 43,023,000 102,503,000 
Local 16,321,000 6 td) Lr 





171,459,000 226,005,000 401,401,000 
A group of 172 identical mills whose reports 
of production, shipmetits and orders are com- 
plete for 1932 and 1933 to date, reported as fol- 
lows 
Average for two 


weeksended Average for 22 weeks 


June 3, 1933 1933 1932 
Production 70,685,000 54,792. 000 55,925,000 
Shipments 82,240,000 60,638,000 64,267,000 
Orders 198.915.0060 GR 10K. 000 RO374.000 


CHICAGO RECEIPTS, 
SHIPMENTS 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the five weeks, May 1 to May 27, 
inclusive, and for the year to ‘date, Jan. 1 to 








May 27, 1933, with comparative figures for 
the corresponding periods of 1932: ‘ 
Receipts 
Ship- Above 
Lumber— Receipts ments Shipments 
May 1 to)?1933 73,671 22,671 51,0 
May 27 41932 55,054 23,395 31,659 
Inc. or dec.... +18,617 —724 §+19,341 
Jan. 1 to 11933 275,050 85,534 189,516 
May 27 §1932 319,944 126,955 192,989 
Ine. or dec.. $4,894 —41,421 § —3,473 
Shingles— er 
May 1 to! 1955 #S,588 13.43 5,153 
May 27 41932 38,462 52 éa9 #94,197 
Inc. or dec £10,126 —9,228 §+ 29,354 
Jan. 1 to } 19338 16,719 11.911 4,808 
May 27 41932 8,852 11,873 *3,021 
Inc. or dec.... +7, 867 +38 § + 7,829 


*Shipments above receipts. 

§Last figure in each group gives difference 
between 1933 and 1932 net receipts. 

—_—_—_—_ 

It was A CONNECTICUT YANKEE who first 
made wooden nutmegs, but it remained for af 
Oregonian to manufacture wooden nest eggs of 
western red cedar, and do a prosperous business 
turning them out. It is said the hens approv 
of them because they warm more easily that! 
glass or porcelain and their odor is distasteful 
to vermin 
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National Production, Shipments and Orders 


_ Wasurncton, D. C., June 5.—Following is the National Lumber Manufacturers’ Association report for two weeks ended May 27, 1933, and 
for twenty-one weeks ended that date, covering mills whose statistics for both 1933 and 1932 are available, and percentage comparison with sta- 
tistics of identical mills for the corresponding period of 1932: 


TWO WEEKS 

Softwoods: 

Southern Pine Association........... 
West Coast Lumbermen’s Association....... 
WSOC Teme BOGOGIBTIOR. cc cccccccccvccccce 
Northern Pine Manufacturers............... 
Northern Hemlock & Hardwood Mfrs.’ Agssn.. 


Total softwoods 
Hardwoods: 
Hardwood Manufacturers’ Institute....... ? 
Northern Hemlock & Hardwood Mfrs.’ Assn 


Total hardwoods 

Grand totals 
TWENTY-ONE 
Softwoods: 
ee Rg es a eer 
West Coast Lumbermen’s Association....... 
Western Pine Association. ....cccccccccccces 
Northern Pine Manufacturers............... 
Northern Hemlock & Hardwood Mfrs.’ Assn. 


WEEKS 


Total softwocds 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


Total hardwoods 
Grand totals 





Average No. Production Percent Shipments Percent Orders Percent 
of mills _ 1933 of 1932 1933 of 1932 933 1932 
107 50,470,000 110 71,262,000 161 81,888 176 
172 139,938,000 129 158,968,000 135 218,024,000 193 
109 61,456,000 93 77,509,000 115 107,569,000 172 
7 3,126,000 104 5,443,000 170 5,868,000 208 
16 849,000 304 2,758,000 185 2,700,000 254 
411 255,839,000 114 315,940,000 135 416,049,000 1s4 
170 17,615,000 2 36,296,000 174 36,326,000 190 
16 1,407,000 162 3,366,000 241 4,579,000 305 
186 19,022,000 8S 39,662,000 178 40,905,000 199 
581 274,861,000 113 355,602,000 139 456,954,000 186 
103 433,023,000 101 504,264,000 105 547,998,000 113 
172 1,134,100,000 96 1,248,854,000 93 1,400,501,000 111 
117 332,189,000 83 565,667,000 76 622,015,000 85 
7 6,573,000 78 32,401,000 82 35,219,000 102 
17 7,396,000 65 18,380,000 117 19,619,000 122 
416 1,913,281,000 94 2,369,566,000 90 2,625,352,000 104 
176 159,455,000 80 244,143,000 93 254,825,000 104 
7 11,923,000 66 24,423,000 27,473,000 111 
193 171,378,000 79 268,566,000 92 282,298,000 105 
592 2,084,659,000 93 2,638,132,000 91 2,907,650,000 104 





Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 


PorTLAND, OrE., June 7—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended June 3: 

Average number of mills report, 112: 


67,909,000 
84,641,000 
98,310,000 


Total production for two weeks. 
eer eee 
Orders received 


Report of average of 109% mills: 


Average weekly capacity......... 131,285,000 


Weekly average for 3 previous 
re re ee ee 60,059,500 

Actual production, weekly average 33,606,000 

Weekly average of identical mills; average 


number, 109%: 
——Two Weeks Ended—, 
June 3,1933 June 4, 1932 
33,606,000 31,310,000 
41,940,000 32,786,500 
48,709,500 32,103,000 


Production 
Shipments 
Orders 


received, . 

Identical Mills: 

Production, weekly average for 3 
previous years (average number 


of mills, 111) 41,736,500 


On June 3, On June 4, 
1933 1932 


Unfilled orders 


(117 
See éasn P 


155,994,000 149,780,000 


| Bookings 52 Percent Over Output 


{Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., June 8.—Six associations for the two weeks ended June 3 reported as 


| 
| 
| follows: 














Week No. of 
Softwoods ended Mills Production Shipments Orders 
Southern Pine Association (North CarolinaMay 27 114 26,863,000 38,541,000 46,056,000 
Ss er er ee June 3 100 26,631,000 35,303,000 40,357,000 
| West Coast Lumbermen’s Association......May 27 180 73,645,000 81,365,000 112,859,000 
| deat ge ieleseee tndieaes Habeas 
| Weste Pine Association (Inland EmpireMay 27 1 ‘ Y 40, . i N 
and California. mills) a : are a gla ayaa Re fae June o3 118 ey try tt weit ey tty tt 
Northe Pi Manufacturers..............May 27 7 é 5 A , . A 
feeongen ame ota HS880Etatge | Tots Se 
| Northern Hemlock & Hardwood Manufac- May 27 12 343,00 ,081, 1,079, 
Be emcrnliinrsemrcns June 3 13 30,000 '792,000 "741,000 
| Totals May 27 419 134,184,000 164,975,000 212,192,000 
_— ae alll June 3 418 140,315,000 171,090,000 204,197,000 
Hardwood Manufacturers’ Institute....... May 27 225 11,471,000 23,290,000 24,094,000 
| June 3 226 13,049,000 26,018,000 28,845,000 
Disa n 2 ardw N = 
eS Se 12 375,000 1,628,000 2,506,000 
7 _ June 3 13 390,000 1,342,000 1,495,000 
IR EROS Set SPELT OPED Oe May 27 237 11,846,000 24,918,000 26,600,000 
June : 239 13,439,000 27,360,000 30,340,000 





SACCARIFICATION OF woop has been sufficiently 
developed, it was stated at a meeting of the 
| German Federal Forest Council, that it might 
| provide employment for 400,000. persons in pro- 
| ducing xylose and dextrose, from which it might 





be possible to obtain fodder yeast, glycerine, 
acetone and other chemical products. A plant 
employing the Bergius process is being built at 
Mannheim-Rheinau; other processes are the 
Schullbach and Scholler-Tornesch. 








This isn’t the only customer who won't 


Gum Flooring, we’d like to send you 


We have just issued a new booklet 


Believe you will enjoy looking over 
a copy. It’s yours for the asking. 


Aleolu. South 





“He does not want any other 


Flooring but ALDERMAN”... 
iii ene 


The letter reproduced at the right is from one of our wholesale con- 
nections. The “he” mentioned is one of this wholesaler’s good customers. 
He knows Alderman Clear Sap Gum Flooring—and he knows that it 
gives him 100% satisfaction—and he doesn’t want any other kind. 


man. We've had this come up on several occasions. Needless to say, 
we're proud of this record. We take genuine pride in our operation 
and our product and if your aren’t acquainted with Alderman’s Rock 


and available in mixed cars. Ask us about it. 


year program of moderniztion and plant improvement. 





Alecolu, 


Since we he 


accept a substitute for Alder- 


samples. It’s real flooring— 


telling about our two- 





this booklet. Send for agent if } 


D. W. Alderman & Sons Co. 


Carolina 


D. W. Alderman & Son 
South Carolina 


Gentlemen: 


order No. 19642 


We have alread 
the billing ~ this 


will I ; 
absolutely —a ” 


April 18, 1933 


ard f rom 


you with reference 
A p > to our 
we have discussed this matter 


written you with reference to 
car and you may tell your 


up he will find we are 


Yours sincerely, 
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Control Plan of Lumber Industry APPROVED 


[Continued from Front Page] 
by the committee, are in substance as follows: 


1. Employees have the right to bargain col- 
lectively through representatives of their own 
choosing, but no employee shall be required to 
join or to refrain from joining a labor organiza- 
tion. 

2. Employers agree to comply with the maxi- 
mum hours of labor, minimum rates of pay and 
other working conditions prescribed by the 
Administration. 


3. Hours of labor to be specified as later de- 
veloped. 

4. Minimum wages shall be as specified in a 
scale to be adopted and revised from time to 
time. 

5. Each established division of the set-up is 
to undertake at once the formulation of stand- 
ards in respect to hours of labor, minimum 
wages and other working conditions. These 
standards are to be submitted to the emergency 
national committee of the lumber industry, and 
upon adoption shall be binding upon all con- 
cerned, 

6. The emergency national committee of the 
lumber industry, cooperating with the Timber 
Conservation Board, is to determine and revise 
estimates of expected lumber consumption, and 
derive therefrom quotas for each division, which 
divisional quotas are to be distributed within 
the division. 

7. Each division is to establish and revise a 
scale of minimum prices for the various classi- 
fications of logs, lumber and timber products. 
This scale of prices shall govern, upon adoption 
by the emergency national committee. In con- 
nection with prices, it is declared to be unfair 
to offer for sale non-standard grades, sizes, 
dimensions or classifications of logs, lumber 
and timber products for the purpose of evading 
price regulation. 

8. Distribution is governed, except as other- 
wise provided, by the National Code of Trade 
Practices, and National Sales Policy. 

9. Manufacturers may not sell to wholesalers 
or other distributors who resell at less than 
minimum prices approved under the code. 


10. Each manufacturer is required to furnish 
to his divisional organization a weekly report 
of production, orders and shipments, monthly 
reports on stocks, employment and costs, and 
a daily report on accepted orders showing 
f. o. b. mill prices and destination. 

11. Voluntary agreements within the groups 
or organizations are not to be in conflict with 
the provisions of the code. 

12. The outline code is not designed to pro- 
mote monopolies, and its provisions shall not be 
so interpreted or administered as to eliminate 
or oppress small enterprises or discriminate 
against them. 

Since the Chicago meetings, so many of the 
other lumber and timber products groups have 
asked for the opportunity to participate in this 
plan, and to establish “divisions” for that pur- 
pose, that it is understood it may be necessary 
to extend the plan to take in forest products 
industries making application. 


Veneer Package Men Prepare 


Tacoma, WasH., June 4.—Plans for organ- 
ization of Pacific coast veneer package manu- 
facturers into an association designed to enable 
them to operate under the new Federal in- 
dustry control law are rapidly nearing comple- 
tion, according to S. A. Sizer, president of 
Sizer & Co., Tacoma box manufacturer. Mr. 
Sizer recently attended a meeting of repre- 
sentative box manufacturers from Washington, 
Oregon and California held in Portland. The 
association, he said, will include those manu- 
facturers who convert their product into fin- 


ished crates, boxes and small containers for 
packing fruits, vegetables and smaller produce. 
arge numbers of these containers are used in 
California, Oregon and Washington. A dozen 
of the larger manufacturers of this product on 
the Pacific coast were represented at the Port- 
land meeting. Mr. Sizer was named on a com- 
mittee to draft bylaws and framework for the 
new association, 


Western Foresters’ Committees 
to Promote Co-operation 


PorTLAND, OreE., June 5.—As a result of the 
revival of activities in the lumber and allied 
industries, the Western Forestry & Conserva- 
tion Association, which has been somewhat dor- 
mant during the depression period, will begin 
to function again, according to an announce- 
ment mailed from here to forest and land offi- 
cials by G. B. McLeod, president of the asso- 
ciation, which has members in Montana, Idaho, 
Washington, Oregon and California, and has 





Hardwood Producers Call 
Mass Meeting 


Memphis, Tenn., June 6.—Plans have 
been completed for a mass meeting of the 
hardwood manufacturers, of both the south- 
ern and Appalachian territories, to be held 
at the Hotel Peabody here on Thursday, 
June 15. The meeting is called by Lee 
Robinson, through J. H. Townshend, secre- 
tary of the Hardwood Manufacturers’ In- 
stitute, and invitations are being mailed to 
every producer of hardwoods in both ter- 
ritories, members and non-members of the 
Institute. Lee Robinson, of Mobile, Ala., 
is chairman of the committee which has in 
charge the preparation of a code for the 
hardwood industry, to go along with the in- 
dustrial recovery legislation to be passed 
by Congress. 

The Hardwood Manufacturers Institute 
has completed a plan of recommended 
minimum wages, minimum prices, and pro- 
duction, from figures in its statistical de- 
partment, which will be presented to the 
general mass meeting for the approval of 
the manufacturers. It is expected that all 
the 625 manufacturers will be represented. 
Approximately eighty hardwood men from 
both territories are on various committees, 
and it is expected that these committees 
will meet the early part of next week to re- 
vise all plans and make the necessary rec- 
ommendations to the mass meeting. 





its headquarters in the Terminal Sales Building, 
of this city. President McLeod’s announcement 
in part is as follows: 

The Western Forestry & Conservation As- 
sociation is reorganizing its committees to 
afford the fullest co-operative facilities prac- 
ticable while conditions do not permit the 
constant daily service formerly given by its 
Portland office. Many functions have been 
unavoidably dropped or curtailed, but the 
feeling seems nearly unanimous that we 
should all preserve the contacts of Pacific 
coast agencies with each other, and with 
Government and other institutions elsewhere, 
which have proved so essential to our com- 
mon welfare and for which no other machin- 
ery exists. Officials and leaders whose 
mutual co-operative purpose and contact are 
essential exist, independently of our organ- 
ization, by reason of the position they 
occupy. Independently, however, they lack 
accepted organization for contact as occasion 
demands, and each may be embarrassed in 
taking the initiative to effect this. So far 


from lessening the necessity for conference 
of difficulty, 


and co-operation, these times 


economic pressure and general uncertainty 
as to future procedure are emphasizing and 
increasing such necessity. Whatever and 
however problems and proposals originate, 
all western forest agencies, private, State or 
Federal, seem agreed that such should have 
mutual consideration before any institution 
commits itself, or any general or public 
action is advised. We were, therefore, 
directed by the assembled agencies, at our 
recent Seattle meeting, to establish standing 
committees. 

No change is proposed in the current author- 
ization of three accessible trustees to act with 
the president as an executive committee when 
required by any emergency in strictly associa- 
tion affairs. 


Lumber Will Be a Leading 
Partner’ 


Kansas City, Mo., June 5.—“I predict 
that the lumber industry will be among the 
first to work with the Government in its new 
industrial regulation program,’ M. B. Nelson, 
president of the Long-Bell Lumber Co., Kansas 
City, said last week. “The large majority of 
lumbermen are willing to do their share, but 
have been hindered in the past by small, indi- 
vidualistic manufacturers, who are encountered 
in any co-operative program.” 

Mr. Nelson said the National Lumber Manu- 
facturers’ Association was ready to go ahead 
when it had the necessary information on which 
to base its co-operative program. Association 
officials already have made general prepara- 
tions. Non-member manufacturers have been 
joining the several organizations which com- 
prise the national association. 

One of the things which Mr. Nelson con- 
siders will enable the lumber industry to be 
one of the leaders among the Government's 
“partners” is the organization which it has 
maintained for many years. 

Approval was also expressed of the Ad- 
ministration’s reforestation program. Not only 
reforestation, but other non-profit Govern- 
mental projects, he said, should be planned for 
periods of surplus labor. 


Fir Plywood and Door Makers 
Organize 


CENTRALIA, WaASH., June 4—Two Pacific 
Northwest lumber manufacturers’ associations 
completed their organization at a meeting here 
yesterday, and announced themselves ready to 
co-operate immediately with the Federal Gov- 
ernment under the new industry control act to 
stabilize the industry, regulate labor, stabilize 
and promote markets, fix prices and set wage 
scales. 

Two organizations, closely allied but distine- 
tive in membership, were formed. One is the 
Douglas Fir Plywood Manufacturers’ Associa- 
tion. The other is the Douglas Fir Door 
Manufacturers’ Association. The combined 
groups represent one of the largest divisions of 
the lumber industry in the Pacific Northwest. 
Reports presented at the meeting indicated that 
virtually every plywood and door manufactur- 
ing company in Oregon and Washington has 
affiliated with the organizations. 

Henry McCleary, of the McCleary Timber 
Co., of McCleary, Wash., was chosen president 
of both groups. 

Other officers of the plywood group include 
E. Q. Walton, Everett, vice president; Philip 
Garland, Tacoma, treasurer; George Williams, 
Tacoma, secretary; Robert Wuest, Hoquiam; 
Huntington Malarkey, Portland; Bruce Clark, 
Seattle; Edward Westman, Olympia, and E. V. 
Nyman, Olympia, members of the executive 
board. 

In addition to President McCleary, other 
officers of the door manufacturers’ unit include 
Frost Snyder, Tacoma, vice president; Jack 
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Robinson, Everett, treasurer; J. Phil Simpson, 
Tacoma, secretary; Robert Wuest, Hoquiam; 
Huntington Malarkey, Portland; B. J. Bagan, 
Tacoma; George Williams, Tacoma, and KE. J. 
Calloway, Tacoma, members of the executive 
board. 

Manufacturers in attendance were optimistic 
over conditions in the industry, and pointed to 
increased business which has resulted in the 
reopening of several plants as giving founda- 
tion to their encouraging outlook. 


Southern Pine Adopts Code of 
Practice 


[Special telegram to AMERICAN LUMBEKMAN ] 

New Or_eans, La., June 7.—Southern pine 
manufacturers, in meeting here today, adopted 
a code of practice governing the regional in- 
dustry, and endorsed in principle the National 
code of fair trade, such action to become effec- 
tive only to the extent that it may be author- 
ized or required by the National Industrial 
Recovery Act and shall not be in conflict with 
other State or Federal laws applicable thereto. 

The action followed an all-day discussion of 
legislation now pending in Congress, and was 
in approval of recommendations formulated by 
the Southern Pine Association directors, read- 
ing in part as follows: 

The board recommends the ratification in 
principle of the National's code of fair trade 
practices, and that its delegates to the Na- 
tional lumber conference be instructed to 
work for the adoption of the same, after 
negotiation with other divisions of the lum- 
ber industry, and after consideration of local 
problems affecting the southern pine in- 
dustry. 

The board also authorized the president of 
the association to appoint delegates to the Na- 
tional lumber conference, who will be truly 
representative of the industry, such delegation 
to include the present members of the asso- 
ciation who are directors of the National Lum- 
ber Manufacturers’ Association. 

The board recommends the tentative accept- 
ance of the provisions of the southern pine 
code as submitted to this meeting, except as 
to specific provisions on hours of labor, wages, 
and prices, which should be first recommended 
by the committees that the board empowers 
the president to appoint to administer the code, 
and to negotiate its adjustment with the codes 
of other regions, through the emergency na 
tional committee. 


Hours and Wages Discussed 


As originally submitted, the southern pine 
code provided for an 8-hour day, 48-hour week. 
with a provision that logging crews would 
carry the weekly limitation but not the daily. 
Provision was also made for 10 percent ex- 
emption to hourly limitation to cover watch- 
men, engine room crews, millwrights and re- 
pair crews. <A provision was made to cover 
contractor employees logging to the mill. This 
clause, as well as another establishing 20 cents 
per hour for minimum wage for common saw- 
mill labor, with other classes graduated accord- 
ing to custom, was struck out, being left for 
adjustment in inter-regional discussion of these 
important problems. 

A recommendation by the association direc- 
tors of 17% cents per hour for common labor 
as a basis of discussion was also dropped by 
a vote of the meeting. 

Discussion as to whether separate minimum 
Prices should be set on longleaf and shortleaf 
resulted in a decision to leave this matter to 


the code committee adjustment, when the time 
comes, 


Relation of Costs and Prices Studied 


The steering a consisting of C. C. 
Sheppard, Clarks, Charles Green, Laurel, 
Miss., and A. LP oie Shreveport, La., was 
continued with full authority to act, this being 
lone on vigorous recommendation of L. 
Crosby, association president. The officers and 
committeemen were given a rising vote of con- 
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We’re Doing q 
Our Best 


to Serve 


Yee 
Everybody Promptly 


True to Frost standards of service, we are making shipments just 
as fast as is consistent with the proper handling of the orders. One 
thing you can rely on—and that is that we're skimping neither the 
workmanship, the care in grading nor in drying. 


Frost has built up a reputation for delivering a quality product— 
and our aim in today’s rush order market is to maintain that repu- 
tation 100%. 


The value you get when you order Frost products consists not 
only of the best service we can afford but stocks true to the Frost 
standards of quality— 


Shortleaf, Longleaf, Oak and Gum Mouldings 
Arkansas Soft Pine. —Lineal Length Trim 

Southern Hardwoods Frost Pine Log Cabin 
and Cypress Siding 

Frost Brand Oak Flooring 

Trimpak and American 
Beauty Package Trim 


Lineated Dimension 


X-ilated Lath 
Cedar Closet Lining 


Depend on Frost to handle your orders right. 


SHREVEPORT,.LA 
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A Good 
Investment 


Inventory of good 
old-fashioned Virgin 
Longleaf Yellow Pine 
Lumber is a cream in- 
vestment at today's 


market. 


222 


WIER LONGLEAF 
LUMBER CO. 


HOUSTON, TEXAS 


Mills: Wiergate, Texar 







































ELLOW 


Timbers 
Lumber 
Lath and 
Shingles 


For our — grade dressed stock— 
“Ask the Wholesaler" 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 


PINE 



























Sell More 
Modernizing Jobs 


by showing prospective customers how the 
completed job will look, how much it will 
cost. 

Send us your prospect’s own sketch or 
snapshot of present building with suggestion 
of what change is desired. We will furnish 


FLOOR LAYOUT, PERSPECTIVE SKETCH, 
LUMBER AND 
MILLWORK LIST. . . . $2.50 


Immediate attention by air mall. Send us 
@ trial job—will make money for you. 

We also make, sell and rent models made 
to your plans and specifications. We fur- 
nish house plans and material lists. Write 
for special low prices. 


Lumberman’s Drafting 


& Listing Service 
233 Drumheller Bldg., Walla Walla, Wash. 
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fidence and commendation for the work done. 

The meeting opened with a discussion of the 
situation by the three committeemen and Mr. 
Crosby. This was followed by a report from 
the committee on economics, given by V. A. 
Stibolt, chairman, which gave the following 
minimum prices, based on varying rates of com- 
mon labor costs, statistics being computed on 
returns of 28 mills: 

On 11 cents per hour, labor cost, $5.59; 15 
cents, $7.50; 17% cents, $8.75; 20 cents, $10; 
25 cents, $12.50. Labor costs unchanged re- 
gardless of weekly hours. 

Log run costs for these rates in 48-hour 
week are respectively $19.22; $24.05; $25.30; 
26.55; and $29.05. Selling prices, to include 
10 percent net, are respectively $21.36; 
$26.72; $28.11; $29.50; $32.20. 

On 40-hour weeks, log run on 20 cents 
would be $28.23; seling price, $31.37. On 25 
cents, log run, $30.73; selling price, $34.14. 

On 36-hour week, at 20 cents log run, 
$29.35; selling price, $32.62. At 25 cents, log 
run, $31.85; selling price $35.39. 

On 32-hour week, at 20 cents log run, 
$30.75; selling price, $34.17. At 25 cents, log 
run, $33.25; selling price, $36.94. 

Doubt was expressed that less than 20 cents 
on common labor will be acceptable in Wash- 
ington. 

Pulpwood was decided to be subject to the 
paper industry’s code. Poles and piling were 
voted as to be covered in lumber code. 

R. C. Fullbright, association counsel, took 
extensive part in the discussions. 


Hardwood Industry Develops a 
Code 


With seventy five in attendance, thoroughly 
representative of the hardwood industry in all 
its branches and from all sections of the coun- 
try, a meeting of hardwood interests was held 
in Chicago on June 1 and 2, for the purpose of 
perfecting plans for co-operation with the Gov- 
ernment under the National Industrial Recov- 
ery Act. C. A. Bruce, of Memphis, was elected 
chairman, and L. S. Beale, of Chicago, secre- 
tary. A previously appointed committee, com- 
posed of L. S. Beale, secretary National Hard- 
wood Lumber Association ; J. H. Townshend, sec- 
retary Hardwood Manufacturers’ Institute; O. T. 
Swan, secretary Northern Hemlock & Hardwood 
Manufacturers’ Association, and Burdett Green, 
secretary American Walnut Manufacturers’ 
Association, had prepared a tentative code for 
the hardwood industry, based largely on the 
code of fair competition adopted by the Na- 
tional Lumber Manufacturers’ Association. The 
greater part of the two days’ sessions was de- 
voted to the reading and discussion of the vari- 
ous features of the code, which, after a number 
of amendments and changes, was adopted by an 
unanimous vote. 

This code is to be considered by the various 
hardwood groups, each of which is to work out 
a code for its particular section, and all of these 
are to be incorporated in or made a part of the 
National Lumber Code. 

While the discussions developed many differ- 
ences of opinion, the earnestness and sincerity 
with which the effort to compose all of these 
differences was approached, was indicated im the 
final result, when the code was adopted without 
a dissenting vote. That those in attendance 
thoreughly appreciated the fair and impartial 
manner in which Mr. Bruce presided was evi- 
denced by the hearty vote of thanks to him 
and to the secretary, and a further vote that 
they be asked to continue to act untif a perma- 
nent organization provided for by the code shall 
be established. Just before adjournment, Wil- 
son Compton, manager of the National Lum- 
ber Manufacturers’ Association, gave an illu- 
minating explanation of the important features 
of the Industrial Recovery Act, explaining im- 
portant points on which questions had been 
raised, and made suggestions and comments of 
interest and value. 

It was announced that at the annual meeting 
of the National Lumber Manufacturers’ Asso- 
ciation. to he held in Chicage on June 19. it is 
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contemplated that the National code, its diyj- 
sional codes and codes for the subdivisions of 
the hardwood industry to be established under 
the hardwood division code, would be finally 
formulated and approved by the various inter- 
ests, so that a unified code would be complete 
and ready for submittal to the President imme- 
diately thereafter. It was announced that sub. 
divisions and divisions would be expected to 
name their committee representatives, and haye 
them available for the meeting on June 20. 

Copies of the hardwood code as finally recom- 
mended by the meeting have been sent to all of 
those in attendance, and to the several divisions 
of the hardwood industry, in order that each 
division could keep its code as nearly in accord- 
ance with the hardwood division code as pos- 
sible. 


Roofer Producers Prepare for 
Action 


CotumBus, Ga., June 7.—At a meeting of 
the Roofer Manufacturers’ Club of Georgia and 
Alabama at the Ralston Hotel held here Tues- 
day, W. R. Melton, secretary, was designated 
to represent the club at a Southwide confer- 
ence to be held at New Orleans Wednesday 
and Thursday of this week, for a study of the 
proposed Industrial Recovery legislation now 
pending before Congress, as it would affect the 
lumber industry. Leon Clancey, president of 
the club, was designated as representative to 
attend the annual meeting of the National Lum- 
ber Manufacturers’ Association in Chicago, 
opening June 19. 

Probable steps to be taken by the lumber- 
men of this section were discussed at some 
length Tuesday. The meeting was well attended, 
Another meeting was scheduled to be held here 
on Wednesday of next week, June 14, at which 
time a report from Mr. Melton, on the New 
Orleans meeting, will be received and _ plans 
will be formulated for representation by Mr. 
Clancey, and probably others, at the Chicago 
convention. A iarge attendance is expected at 
the Wednesday meeting. Mr. Melton left for 
New Orleans immediately following the Tues- 
day session here. 

With prices showing good increases, and or- 
ders more numerous than for the last two or 
three years, members of the club were mani- 
festly in a more optimistic frame of mind. Of- 
ficials of the club expressed confidence that 
the industry now is on a sure upward move. 
It is maintained, however, that. still further 
advances will be necessary before investments 
in the industry can return a profit. 

Following the business session, which was 
adjourned at 1:30 o'clock, members and _vis- 
itors had luncheon. 


Recovery Legislation Studied 
by Philadelphians 


PHILADELPHIA, Pa., June 5.—The Lumber- 
men’s Exchange of Philadelphia held its June 
meeting on Thursday in the exchange room in 
the Commercial Trust Building—the final in- 
door session until next September. 

The principal discussion was the control of 
industries talked of in Washington, D. C. 
From members returning from the South there 
were reports of the sawmills in Dixieland being 
obliged to almost double the pay of their men. 
Watson Malone said that he would not be sur- 
prised to see southern pine go up $8 to $10 perf 
thousand. He made a motion that the presi- 
dent of the exchange appoint a committee of 
five to confer with the Pennsylvania Lumber- 
men’s Association, in reference to a code as to 
what constitutes a retail lumber dealer. as 4 
basis on which to operate after the bill at Wash- 
ington is approved. Thev also discussed the 
proposed action of fixing the prices and margin 
of profit, from the mill down. 

— 
THE ANNUAL Loss due to forest fires in 


Tapan is second in magnitude only to that suf- 
fered hy the United States. 
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What the Associations Are 
Planning and Doing 


June 12-15—-National Association of Purchasing 
Agents, Hotel Statler, Boston, Mass. Inter- 
national Convention and Informashow. 

June 14—Roofer Manufacturers’ Club, Ralston 


Hotel, Columbus, Ga 
conference. 


Industrial Recovery 

June 15—Hardwood producers mass meeting, on 
Industrial Recovery Act ut Hotel Peabody, 
Memphis, Tenn. 

June 17—National Retail Lumber Dealers’ Associa- 
tion, Hamilton Hotel, Washington, D c 
Meeting to consider Industrial Recovery legis- 
jation, 


June 19-21—National Lumber Manufacturers’ Asso- 
ciation, and American Forest Products Indus- 
tries (Inc.), Congress Hotel, Chicago. Annual 
meetings and formation of Emergency National 
Committee on National Industrial Recovery 
Act. 

June 22-23 


-Millwork Cost Bureau, Congress Hotel, 
Annual, 





PHILADELPHIA, Pa., June 5.—The annual 
meeting of the Eastern Lumber Salesmen’s As- 
sociation was held Friday evening, June 2, at 
Van Tassell’s Restaurant, at which time the 
following officers were elected for one year: 
President, Frank Jobson; vice president, David 
A. Kay; secretary-treasurer, William R. Ross. 

A feature was a number of sales demonstra- 
tions by the various members, in which the 
seller used new sales arguments to win the 
buyer’s approval. The project was both enter- 
taining and full of valuable information. The 
committee appointments for 1933 were: Mem- 
bership—Harry E. Magargel, chairman; John 
J. Rumbarger, Mark H/’ Finely, W. M. Rankin. 
Sick and relief—Charles J. Olsen, chairman, 
J. E. Coggin, Charles M. Fletcher, J]. C. Tenant, 
John M. Coin, Theodore C. Baumgard. Em- 
ployment—William R. Ross, chairman; W. D. 


D. Smith, W. R. Johnston, Charles L. Betts, 
Charles F. Kreamer, H. C. Hudson. [ntertain- 
ment—John J. Rumbarger, chairman, Harry 


Preston, J. A. Gillespie. Publicity—William 
C. McEwing, chairman; W. I. Kelchner, jr., 
A. A. Anderson, Louis M. Brownlee, E. D. 
Collier, A. A. Danser, George M. Hoban, Harry 
A. Kay, J. Elmer Troth, C. Hugo Nelson, C. 
E. Swope, Howard Scarborough, John J. Rum- 
barger. 

The following have been appointed trustees of 
the Kay Foundation Fund of the Eastern Lum- 
ber Salesmen’s Association: David A. Kay, 
John J. Rumbarger and W. R. Johnston. 


——— 


Carolina Trade Improving 


Cuartotte, N. C., June 5.—A survey of busi- 
ness conditions among the retail lumber dealers 
of the two Carolinas, reported at a district 
meeting at Winston-Salem late in May, re- 
vealed a 25 percent increase in business in the 
past sixty days. 

All dealers attending the meeting, with the 
exception of three, reported that they did more 
business during the first four months of 1933 
than in the corresponding period of 1932. Lum- 
ber and building materials in the two States 
are now on a level with the prices of 1913, 
the group agreed. Many items have advanced 
in the past three weeks. 

Present were dealers from Winston Salem, 
High Point, Reidsville, Mt. Airy, Greensboro 
and other North Carolina cities. This is the 
irst district meeting of a series planned by 
Victor W. Wheeler, secretary-treasurer of the 
Carolina Retail Lumber & Building Material 
Dealers’ Association. The meeting was at the 
Robert E. Lee Hotel. Other meetings through- 
out the two States will be held in a “carry the 
association to the dealers” movement. 

he dealers gave considerable of their time 
to discussion of the national industry control 
bill, Senator Robinson’s bill for the refinancing 
of small home mortgages up to $10,000, afford- 
ing supplementary relief to the aid offered 


general 


through building and loan associations, and the 
sales tax enacted in the 1933 State 
legislature. 

Several problems developed incidental to the 


operation of a lumber business under the sales 


tax. 





Insulation Bureau Appoints Technical 
Committee 


The eleven companies constituting the Insu- 
lation Statistical Bureau have organized a tech- 
nical committee to deal with technical phases 
of the manufacture and use of fiber insulating 
boards. 

The committee consists of E. C. Lloyd, chief 
engineer Armstrong Cork & Insulation Co.; 
R. T. Miller, chief engineer Masonite Corpora- 
tion; E. W. Morrill, assistant to general sales 
manager Insulite Co.; C. K. Roos, manager 
research department United States Gypsum Co., 
and T. B. Munroe, Celotex Co., chairman. 

The general functions of the committee in- 
clude the following five specified activities: 

1. To acquire and circulate data of tech- 
nical nature which affects the insulation 
board industry. 

2. To associate itself with assistance, such 
as American Society of Testing Materials, 
National Committee on Wood Utilization etc., 
or the technical department of any member 
company. 

3. The study of standards and specifica- 
tions of insulation board in manufacture and 


in use. This to include the study of sizes, 
thicknesses, specifications for various uses. 
4. To collect through its members all 


building codes affecting the fiber board in- 
dustry, and report to the bureau, with rec- 
ommendations for action thereon. 

5. Keeping contact with various govern- 
ment departments and following government 
specifications of a technical nature, so as to 
make recommendations regarding government 
specifications as affecting the products of 
members. 

The companies constituting the bureau are: 
(Armstrong Cork Co., Celotex Co., Insulite Co., 
Johns-Manville Co., Masonite Corporation, 
National Gypsum Co., Stewart Inso-Board 
Corporation, U. S. Gypsum Co., Upson Co., 
Wood Conversion Co., Wood Fibre Board Cor- 
poration, Hawaiian Cane Products (Ltd.). 


LUMBER CLUBS 


The Sliver Club Golfs 


Boston, MaAss., June 5.—At the May golf 
tournament of the Sliver Club, held at the 
Unicorn Country Club in Stoneham, Mass., on 
May 23, twenty-seven players participated. In 
the morning round first prize went to J. H. 
Kimball, of John M. Woods & Co., and second 
to Secretary Ted Richardson, while for the 
afternoon play J. A. (Jim) Kimball, of Hing- 
ham, carried off first honors, with Charles 
Nauss, of Gloucester, as runner-up. The 
tournament for June will be held at the pre- 
serves of the Tedesco Country Club, on Thurs- 
day, June 15. 

















Philadelphia Golf Matches 


PHILADELPHIA, Pa., June 5.—The third match 
of the 1933 season of the Philadelphia Lumber- 
men’s Golf Club will be staged at Aronimink 
Country Club on Wednesday, June 14. The 
other matches this summer are as follows: 
July 12, at St. Davids; Aug. 9, at Whitemarsh; 
Sept. 13, at Rolling Green; Sept. 27, at Torres- 
dale; and Oct. 11, at Huntingdon Valley Coun- 
try Club. 


LUMBERMAN 





With Prices 
Going Up 


—You'll value “Newman” service to- 
day more than ever before. 


The lumber you want to put in 
stock is lumber that’s worth more 
money—and we can honestly say that 
regarding Newman Dense Grain Long- 
leaf—the preferred stock of hundreds 
of lumber buyers for more than a 
quarter of a century. 


Make the 


name “Newman” your 
guide in buying strong, durable tim- 
bers, dimension, flooring, ceiling, 
drop siding, finish, mouldings, etc: 


S. P. A. Grade Marked—Trade Marked— 
Species Marked 


J. J. NEWMAN 
LUMBER CO. 


BROOKHAVEN, MISS. 


Eastern Sales Office: Scranton, Pa. 


Also selling famous “Bude Quality’ Shortleaf 
Stock and Southern Hardwoods, Box Shook, 
Crating, Cut Stock and Piling. 


























Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 





Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 
Denver 


San Francisce 


No. 1 
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What’s Ahead for the Building Merchant? 


(Continued from Page 27) 

If we accept these facts our business has 
been changed from one general commodity and 
has developed into a department store. 

Now when pausing to consider our own fu- 
ture we find ourselves emerging from a period 
of speculative building and an era of instalment 
buying, both of which have proven very un- 
profitable to the dealer, and all of our past 
problems still confront us, with maiiy new ones. 

Except for the past few years credit has 
not been a hardship, for our customers felt a 
moral responsibility for their debts. Today, 
however, the attitude of most debtors is the 
same as that of our allies in the last war, 
“Let’s forget our debts.” 

Although the retail lumber dealers made nice 
profits during the beginning of the decade 1920, 
by the end of this period the majority of them 
had lost most of their profit and many con- 
cerns had lost not only all their profits, but 
part of their original investment, which losses 
were due primarily to the extension of credits 
on either open account, second mortgages or the 
signing of building bonds. The experience of 
many insurance companies has been very un- 
satisfactory with their building bonds, and it 
is rumored at the present time that many com- 
panies will discontinue writing this form of 
insurance, so that in the future the dealer will 
have to depend more upon his lien rights than 
at any time in the past. 

Transportation is another serious problem. 
Shall we continue to ship by rail or truck? 


And if by truck, can we do so without educat- 
ing our own trade that if we can afford to buy 
a truckload of lumber from a mill and truck 
it for 50 to 150 miles, why is it not profitable 
for them to do so? 

Until the past few years, when we began 
having competition with some small milis, our 
competition was principally from retailers sim 
ilar to ourselves, but today and in the future 
we find our competition is and will be prin 
cipally from other lines of business, such as 
automobiles, electric refrigerators, washing ma- 
chines, radios, aeroplanes, clothing manufac- 
turers and all others who are competing for 
the too few dollars of our customers. 


What to Do About It? 

A few of my recommendations are: Simpli- 
fied stock. Through habit, the dealer offers to 
his customer some several thousand sizes of 
wooden sash. Think of the excess stock for 
the dealer, jobber and manufacturer. Then 
compare the size of this selection to that offered 
by the steel sash people. Only a very few 
sizes and types are considered stock, then if 
the customer desires something else he pays 
a large increase in price for special material. 
My solution is for a committee of retail lum- 
ber dealers to work in conjunction with an 
accredited committee from the sash and door 
jobbers and select a group of probably thirty 
sizes cf sash as stock items. Then the balance 
of sizes to be special and not stocked. By going 
through the entire line your stocks would be 


greatly reduced, with resultant greater turn- 
over and more profits. <A similar committee 
could do the same with other manufacturers, 
setting up a schedule of just how materials of 
that line are to be stabilized, manufactured and 
distributed. 

Many groups have already done this. One 
group of manufacturers working under the su- 
pervision of the Federal Trade Commission and 
the Department of Commerce, by their simpli- 
fied practice reduced their stock nearly 90 per- 
cent, stabilized their market, and placed their 
business in a sound position in spite of extremely 
bad foreign competition. 

We must eliminate waste and expensive op- 
erations, expand our business to cover allied 
lines, encouraging more study in our own or- 
ganizations. Our salesmen should be the best 
posted millwork, glass, paint, and hardware 
men in town, but this knowledge can not be 
absorbed except by hard work and diligent ap- 
plication, 

Watch credits, sell for cash, buy in smaller 
quantities, and discount your bills, for your 
discounts will materially reduce your overhead, 

Our company has always been a strong ad- 
vocate of the policy of orderly distribution— 
namely, from manufacturer to jobber and from 
jobber to dealer—and, while many concerns 
have changed from this policy during our late 
depression, we believe that as conditions im- 
prove, these concerns will go back to this pol- 
icy, for there is no question that it is an ideal 
way to distribute merchandise. 


Chemical Treatment to Control Sap Stain, Mold 


(Continued from Page 30) is 
tives, have been applied for by 


1 stai anc 
the manufacturers and the Bu- stain and 


reau of Plant Industry. plied as 


On the basis of the results of aSer SAWING, would prove more 
satisfactory 


the above tests, and those of 1931, 
the following solution concen- 
tions are suggested for commer- 
cial trial: 

(1) For mills cutting only hard- 
woods, STCP in 0.75 percent so- 
lution, or at the rate of 3 pounds 
in 50 gallons of water. A 0.6 per- that 
cent solution, or 2% pounds, in 
50 gallons may prove sufficient 


a great 
timbers 


occur 


believed 
strong solution of an effective 


deal of use in spraying 


that a reasonably 


spray immediately 

for all 
docks several weeks 
spacing of the 
There is probably not 


be later stored in 


stock was 


one thing, efforts are being made 
to protect the freshly dipped lum- the 
mold preventive, ap- ber from heavy rains. 
mills the roofs over 
chain have been widened to keep 
timbers, rain off the freshly dipped lum- 
whether they are to be kept on ber on the buggies. 
the timber 
before loading, or shipped im- 
mediately. 


the green 


3Zetter sea- 
soning practices, including wider 
boards in the 
piles; the use of sound and pref- 
erably dry stickers; and adequate 
protection of the pile 
water, unless there is a chance of a well-constructed 
serious deterioration might 

before the 


more in evidence than 
fore, but there is still much room 


control in lumber and timbers at 
larger pine and hardwooa 
mills, the use of chemical dip and 
spray treatments is being ex- 
tended to other classes of forest 
products. For example, a few 
hardwood manufacturers are suc- 
cessfully using them for the pre- 
vention of stain and mold in gum 
furniture squares, and railroad 
ties during seasoning. Their use 
by means” also for the control of mold on 
roof, are cooperage stock appears to be a 
ever be- development of the near future. 
Recent laboratory tests indicate 


At some 


for 4/4 stock stacked on open, 
well-drained seasoning yards 
during the drier months. 

(2) For mills cutting both pine 
and hardwoods alternately, or 
pine alone, SCOPP and STCP to- 
gether in equal mixture, at 1.0 
percent total concentrations, or 
at the rate of 2 pounds of each in 
50 gallons of water. Here also 
experience may prove slightly 
weaker solutions adequate for 
the better seasoning conditions. 

(3) For use as a spray for pine 
timbers, a 3 percent solution of 
the above mixture, or at the rate 
of 6 pounds of each in 50 gallons 
of water. 

The concentrations recommend- 
ed above for use in dipping 
should involve a cost for mate- 
rials of not over 15 cents a thou- 
sand board feet. 

All of the above solutions may 
be used at air temperatures. 

As brought out in previous 
tests, it is important that all 
treatments should be applied im- 
mediately after cutting or saw- 
Ing. This point is most apt to be 
overlooked in the spraying of 
pine timbers. Although spraying 
after a delay of several days or 
weeks from the time of sawing 
might result in materially reduc- 
ing stain and mold occurrence, it 
is certain that much better re- 
sults could be obtained by sfpray- 
ing immediately after sawing. It 


ponded. 


Present Status of Commercial 
Dipping 

In spite of the general business 
inactivity, still wider adoption of 
dipping practices in the pine and 
hardwood lumber industry has 
taken place over the last year. 
Of the treatments tested to date, 
Lignasan is still the only one in 
extensive commercial use, al- 
though it is likely that the chlor- 
inated phenol compounds dis- 
cussed above will soon be placed 
on the market. On the whole, 
Lignasan has given fairly satis- 
factory results, particularly on 
hardwoods. Its results on pine, 
however, have been more varied; 
extended periods of wet weather 
have in several instances resulted 
in partial failure of the treat- 
ment. But by no means have all 
failures resulted merely from en- 
countering more severe weather 
eonditions. Faulty application of 
the treatment, especiaily the use 
of solutions weaker than those 
recommended, and improper pil- 
ing practices, have in many cases 
been responsible. It is gratify- 
ing to note, however, a growing 
appreciation among lumbermen 
of the limitations of dipping 
treatments, and a marked im- 
provement ‘in many cases’ in 
treatment application, and in 
lumber handling practices, For 


for further improvement at most 
mills. <All in all, it should be 
possible for every lumberman, 
through intelligent and careful 
use of one of the better treat- 
ments, combined with the proper 
seasoning practices, to produce 
and ship air seasoned lumber in 
a generally bright and satisfac- 
tory condition. 


Dipping at Small Mills 


The almost general shutdown 
of the small mills in the southern 
region has necessarily limited the 
experimental work on the sap 
stain and mold problem as it con- 
fronts the smaller production 
unit. As much attention as pos- 
sible, however, has been given 
the problem, and certain improve- 
ments are under way. A general 
discussion of the improved use of 
dipping treatments at the small 
portable mill will be published 
soon. At the small mills, there 
is particular need for more care 
on the part of the workmen to 
avoid getting large amounts of 
solution on their skin. The de- 
scription of simple and inexpens- 
ive hand protectors for use by 
workmen, and of non-splashing 
vats for use in small-miil dip- 
ping, will be supplied on request 
to Pathologist, Southern Forest 
Experiment Station, 348 Baronne 
Street, New Orleans, La. 

In addition to stain and mold 


that control of the objectionable 
non-fungous discoloration com- 
monly occurring in persimmon 
stock may be obtained by a com- 
bined steaming and dipping 
treatment, commercial trials of 
which are to be established 
shortly. The results obtained 
with new log treatments, used 
during the last year, will be dis- 
cussed in a separate paper on the 
subject. 

A further extension of the use 
of dipping and spray treatments 
seems possible in the pole and 
piling industry. tecent observa- 
tions on tests established during 
the last year indicate that it 
may be possible, through proper 
use of a combined dip and spray 
treatment, to protect freshly cut 
pine poles and piling stock from 
stain, mold, and decay occurrence 
during several months of season- 
ing prior to final preservative 
treatment. Pole and piling pro- 
ducers, however, such as_ those 
mentioned above, are urged to 
proceed cautiously in the adop- 
tion of such treatments, until the 
results of tests now under way 
are available, and until further 
experience with their use in 


these fields has been gained. Pre- 
treatment of poles by spraying or 
dipping can not yet be properly 
used as a substitute for pressure 
pre-treatments, or as a basis for 
lengthening the storage period 
prior to final pressure treatment. 
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Offers Dealers Complete Line 
of Lumber Products 


Kansas City, Mo., June 5.—Lumber buyers 
and users throughout the country, who are fa- 
miliar with the famous Essco products sold by 
the Exchange Sawmills Sales Co., will be in- 
terested to learn from an announcement made 
a few days ago by R. B. White, president, that 
arrangements had been perfected for increasing 
the list of Essco products to include West 
Coast and Inland Empire lumber and shingles. 

The fir, West Coast hemlock, cedar lumber 
and shingles sold under the Essco brand and 
manufactured under Essco specifications, are 
to be produced by the Snoqualmie Falls Lum- 
ber Co., Snoqualmie Falls, Wash. The Idaho 
white pine will be manufactured by the Hum- 
bird Lumber Co., at Sandpoint, Ida., and the 
Ponderosa pine will be manufactured by the 
Boise Payette Lumber Co., at Barber and Em- 
mett, Ida. The quality and manufacture of 
these products are guaranteed to conform to the 
same high standards maintained by Essco for 
fifty-two years. Under this arrangement deal- 
ers will have the opportunity to offer to their 
trade a complete line of lumber and shingles 
carrying the Essco brand, including southern 
pine, southern hardwoods, Douglas fir, West 
Coast hemlock, cedar lumber, cedar shingles, 
Idaho white pine and Ponderosa pine. 

In making this announcement, President 
White said to the sales representatives of ‘the 
Exchange Sawmills Sales Co.: 

You can no doubt appreciate the opportu- 
nities that are offered you in connection with 
this proposition. I know of no mill repre- 
sentative sales organization in this country 
that can offer such facilities to the trade. 

In perfecting this arrangement, the Exchange 
Sawmills Sales Co. is accentuating its policy 
for which it has been so well known for more 
than hali a century of rendering a complete 
service to the trade. The mills, which under 
this new arrangement will manufacture Essco 
products in the Pacific Northwest and in the 
Inland Empire, are among the best and most 
completely equipped sawmill plants in the 
United States, and with their high grade tim- 
ber and their excellent manufacturing facili- 
ties they will have no difficulty in producing 
lumber that fully complies with the high stand- 
ards so long maintained by the Essco organiza- 
tion. 





Jobbing Concern Organized 


_ PHILADELPHIA, Pa., June 5.—A new jobbing 
firm, under the name United Lumber & Mill- 
work Co. (Inc.), of Philadelphia, has entered 
the field at a most opportune time, and is opti- 
mistic. The head of the new organization is 
Ralph Craven, formerly with Frank C. Sne- 
daker & Co. Joseph Perlman, specialist in the 
hardwood flooring application business, is also 
an official of the new company. 





Western Washington Dealers 
Plan Promotion 


_ Tacoma, WasH., June 3.—Lumber retailers 
irom all parts of western Washington met here 
yesterday for the first convention of Lumber 
Promotion, a retailers’ organization which has 
been in process of formation in this territory 
lor the Jast ten months. Approximately one 
hundred retailers from the Puget Sound and 
southwest Washington regions took part in the 
sessions, 

The objectives of the association are to unify 
manutacturers and retailers and enable them to 
reach an agreement for the co-operation of the 
two branches of the industry, and to provide 
lor maintenance of better trade practices. 

W. C. Bell, of Tacoma, manager of the 
organization, convened the meeting and turned 
over the chair to C. M. Harmon, of the Hyak 
Lumber & Millwork Co., of Olympia, who 
Presided over the sessions. 

John Dower, president of the John Dower 
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LIGNASAN 


GAIN and again LIGNASAN 
has been subjected to severe 
conditions to determine its effective- 
ness against SAP STAIN. Tested by 
U. S. Government Research workers 
. .. by mills down South, out West, 
in the Philippines, Canada and Mex- 
ico. Wherever Lignasan is used, a 
much higher percentage of BRIGHT 
LUMBER is produced. 

AIR-DRIED PINE retains the 
natural toughness bestowed by Dame 
Nature... and now Lignasan makes 
it possible for this and other types of 
air-dried lumber to retain their origi- 
nal beauty, natural color and bright, 
clean appearance. 

Also effective on many HARD- 
WOODS, Lignasan treatment per- 
mits stacking sap-gum, poplar and 
several other species directly from 
the saw. Avoid the expense and 
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eye S TEST 


Set up \% pile of Lig- 
nasan-dipped lumber. 
Complete the pile with 
undipped stock. Mark 
for identification pur- 
poses. Examine in 90 
days. SEE what hap- 
pens! Boards on left not 
dipped, Those on right 
Lignasan-dipped. 


Pe 
on 
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Lignasan-dipped sap-gum that was stacked directly 
from the saw. Undipped boards in this pile showed 
more than 70% of the sapwood stained. 


QU POND 


REG. U.5. BAT.OFF. 


LIGNASAN 


REG. U. S. PAT. OFF. 











E. I. DU PONT DE NEMOURS & CO., INC. 
Organic Chemicals Department, AL6-10 
Wilmington, Del. 
GENTLEMEN: Please send me, without obliga- 
tion, Lignasan prices and further details for 
securing bright, air-dried lumber. 




















trouble of end-racking—use du Pont PG ticnrciaxccxyecunds 

LIGNASAN ... Send coupon for 2 a hala hci meee seseeecere 

prices and further particulars. ae 5 sn 59 no 99-50 25 RE Sd 
Lumber Co., of Tacoma, welcomed the visitors, banquet. Paul H. Johns, of Tacoma, was in 


expressing pleasure at seeing culmination of a 
movement to unify lumber retailers in this terri- 
tory. He predicted that the association would 
provide the retailers with the sinews for build- 
ing their business to greater volume and profit. 

Other speakers included Dr. Goeffrey Wardle 
Stafford, of University Temple, Seattle; Reno 
Odlin, vice president and manager of the Wash- 
ington National Bank, Olympia; Roy Sharp, 
manager of the Mountain Lumber Co., Tacoma; 
E. H. Webb, certified public accountant of 
Tacoma, and Claude Gray of the Independent 
Lumber Co., Tacoma. 

The convention concluded with a banquet 
and dancing in the Hotel Winthrop in the 
evening. Dr. Henry Burd, of the University 
of Washington, was the chief speaker at the 


charge of convention arrangements. 


Starts Wholesale Division 


St. Louis, Mo., June 5.—An announcement 
of interest to dealers throughout the St. Louis 
area was that made today by the Wiles-Chip- 
man Lumber Co., that it had inaugurated a 
wholesale division through which it will serve 
the dealers throughout this area with roofing, 
wallboards, insulation and many other items of 
building specialties from its St. Louis and East 
St. Louis warehouses, as well as direct mill 
shipments in carload lots. This wholesale de- 
partment is in charge of Claude L. Dann, who 
long has been identified with the sale of spe- 
cialties in St. Louis. 
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June 10, 1933 


A Lumberman at the World’s Fair 


Should Not Miss When You Come to Chicago 


Some Exhibits You 


The big show has opened. 

A certain ray of light from Arcturus, which 
had been traveling for forty years for the ex- 
press purpose of opening Chicago's big expos! 
tion, A Century of Progress, on the night of 
June 1, when it arrived found that another ray 
from the same star had managed to get here 
five days earlier, had performed the lighting 
trick, and had received therefrom all the valu- 
able publicity. It sort of struck the keynote 
for the whole fair—keep up with the times. 

The purpose of the 1933 World’s Fair is to 
show, not so much what has happened (history 


Of especially great importance, to lumbermen, 
is the group ot model homes and the nearby 
Home Planning Hall. It is no mere boast to 
say that, among the model homes, the lumber 
industry’s Sunlight House is a credit to the 
materials and men it represents. The house 
with its rounded corners, soft-toned redwood 
siding and cedar shingle roof is a rest to the 
eyes. It was opened to the fair-going public 
Thursday, after a lot of intensive work by 
Charles FE. Close, of Chicago, structural en- 


gineer of the National Lumber Manufacturers’ 
\ssociation; when the picture reproduced here 





You will like the lumber industry’s “Sunlight House,” with its pleasing, restful lines and quiet, 


homelike appearance. 


This view is from the lake side, and indicates the trend to the back 


yard as the family’s living quarters instead of the front yard as in former years 


takes care of that quite effectually), as what is 
happening and what probably will happen, and 
equipment with which to cope with the situa- 
tions arising and about to arise. A lumberman, 
be he manufacturer, wholesaler or retailer, 
for the sake of his own business interests should 
bear this fact in mind when he visits this, 
America’s major attraction of the year. There 
is plenty in Burnham Park to amuse and casu- 
ally interest and inspire with awe, generally, 
and these things are being accorded due men- 
tion in the daily press. But the AMERICAN 
LUMBERMAN wishes to point out some of the 
things which will be of special commercial im- 
portance to lumbermen, 

The first of these you see as you cross the 
Illinois Central tracks and head for the main 
gate. It is some of the group of ramps to per- 
mit pedestrians to cross with safety the buzzing 
speedway which is Chicago’s famed “outer 
drive” and which, fair or no fair, is always well 
filled with automobiles. There are other ramps 
elsewhere in the grounds, and at other gates, 
for pedestrians and for autoists (to reach park- 
ing lots). Except for the steel posts on which 
they are supported they are built entirely of 
wood—lumber and plywood. In ramp construc- 
tion alone, 655,000 feet of lumber were used, 
280,000 feet in the 18th Street ramp. This does 
not include the 31st Street ramp, nor another 
just announced. 

But go on past “hawkers’ row” and through 
the turnstiles, and the real thrill of the fair is 
yours. Straight ahead of you, at the far end 
of the “Avenue of Flags,” is the beautiful Hall 
of Science, which, believe it or not as you look 
at it, is built of lumber and plywood, was 
ereeted with amazing speed, and is one of the 
major attractions at the fair. 


was taken, Tuesday morning, interior decora- 
tion was being rushed to completion. 


In Home Planning Hall the lumber dealer can 
acquire a valuable education in regard to the 
factors that greatly influence people who are 
building new homes or modernizing the old. 
Models, miniatures and dioramas help to make 
the ideas clear, and of course many manufac- 
turers of home equipment have their exhibits 
in this building. A lumberman, if he plans to 
do any selling to home owners, could profitably 





spend at least a day in this big building, after 
which he would know more about the products 
home-makers need. <A half-mile south of this 
hall is the Cape Cod Cottage mentioned on 
the opposite page and not tar away is the 
cypress exhibit, including both house and land- 
scaping, previously described and sketched in 
the AMERICAN LUMBERMAN,. The cypress ex- 
hibit is a beauty, and most certainly “different.” 

By either of two wooden bridges you can 
cross to Northerly Island, where are four im- 
portant buildings—one is the Agricultural Build- 
ing, where you can study the farmers’ problems, 
needs and opportunities and obtain real sales in- 
formation; another is the Horticultural Build- 
ing and a nearby mammoth exhibit of thousands 
of flowers that should give you ideas on beau- 
tification; another is the Electrical Building, 
where among other things you will be amazed 
by the number of electrical appliances that are 
available and will learn what refrigeration, for 
example, can accomplish; and the fourth (of 
course there are others, including Enchanted 
Island for the kiddies) is the States Building, 
or Federal Building. By no means should a 
lumberman fail to allot this a fair portion of 
his time. It is triangular in shape, with the 
apex of the triangle flattened instead of pointed, 
which makes two unusually large State exhibits; 
one of these is California’s, and lumbermen are 
directly interested in three parts of this. 

San Francisco’s exhibit consists of a large 
diorama that shows the entire city, with the 
buildings, 40,000 of them, carved out of red- 
wood. The redwood exhibit itself 1s not quite 
completed yet (it will be in about a week or so, 
probably), but it appears to be, and causes 
visitors to stop, look and say “Beautiful! Just 
beautiful!” It shows some of the many ways 
in which redwood is used architecturally, and 
to go from one room to another of the State 
exhibit one must pass through the boles of great 
redwood trees, fashioned out of redwood bark 
and boards by clever craftsmen. 

In one of the rooms is the western pine ex- 
hibit, consistmg of knotty and log cabin siding 
of California white pine and Ponderosa pine, 
the exterior wall of a white-painted pine home, 
and other interesting items, including pictures 
showing the changes in lumber manufacturing 
methods. The western pine exhibit is not com- 
plete either, yet, for one of its most interesting 
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The administration building of the international egg-laying contest is a Crossett Life-long Home, 


a 6-room Cape Cod cottage. 


Look on the opposite page for particulars about this Arkansas 


product. The dirigible is one of two Coodyear ships carrying passengers at the fair 
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parts has not arrived. A place is reserved for 
a panel, size 8x4 feet, made from the original 
California white pine siding taken from a 
building on the Olsen ranch at Chester, Plumas 
County, Calif. It was built in 1868 by the 
father of Nelson Olsen, near the site of the 
Western Power Co.’s dam, and was dismantled 
when the dam was built and the water backed 
up to form Lake Almanor. The building, with 
these original materials, was used continuously 
up to that time, as photographs with an accom- 
panying affidavit by the owner show. 

The Red River Lumber Co., of Westwood, 
had the panel for the Chicago exhibit made of 
the siding, which was taken from the gable 
end of the building shown in the other picture 
and which shows no traces of decay, even un- 
der the lap and around the nail holes. With 
the panel some extra pieces of siding will be 
shown, for detailed inspection, and some of the 
original iron nails, which show no rust where 
they were imbedded in the wood. 

Space permits only bare mention of other 
sights you should not miss seeing. In the long 
hall which forms the base of this building tri- 
angle are the exhibits of the various branches 
of the Federal Goyernment. The Department 


of Commerce reviews what it is doing to help 








A panel of time-tried 
California white pine 
siding, and, at right, the 
gable end of the build- 
ing, erected in 1868, 


from which it was 
taken. The panel, to- 
gether with authentic- 


ated photographs and 
other exhibits including 
some of the original 
iron nails, free from 
rust, is on its way from 
the Red River Lumber 
Co., Westwood, Calif., 
for exhibition at the 
World’s Fair 





and protect business generally, including yours. 
The Department of Agriculture brings out 
clearly and forcefully the fact that the forest 
cover is an asset to the ground in preventing 
erosion, and that timber is a crop, not a mine, 
and is therefore replaceable. The Department 
of the Interior shows what has been done with 
reclaiming arid and barren ground, and en- 
courages other kinds of reclamation—of old 
buildings, for example, if you want to look at 
it that way. 

If you get to thinking your business is only 
the selling of boards and that the home building 
industry has nothing of which to be proud, 
take a look at the crudities of the Lincoln ex- 
hibit, adjacent Fort Dearborn, the '49 Mining 
Camp near the south end of the fair, and the 
Indian village, and see what you and others 
have helped to do in:making housing conditions 
better. Then look again in Home Planning 
Hall and see what there still is for you te do. 


AMERICAN LUMBERMAN 


Transportation is important to the lumber 
industry, so plan to spend hours in the Travel 
& Transport Building, largest object at the 
fair, adjacent Chrysler Building, and of course 
the big General Motors Building, where you 
can watch the making of Chevrolets on the as- 
sembly line, and see mass production actually 
at work. You have read in AMERICAN LuM- 
BERMAN how good Sinclair oil is; be sure to 
visit the Sinclair exhibit, one of the most talked- 
about on the grounds, get acquainted with Mr. 
Alen’s zoo of prehistoric monsters that wink 
and groan at you, and learn why the oil is good. 
See Firestone tires in the making, at that com- 
pany’s building. 

See wood construction at every turn. Its 
qualities of ease of working, adaptability, high 
salvage value, strength and beauty, coupled with 
its abundance and the money-saving made pos- 
sible by modern construction methods, caused 
millions of feet of lumber and plywood to be 
used, and permitted the buildings to rise with 
bewildering rapidity. 

And one other thing you must certainly see— 
the way the products are exhibited, so the vis- 
itor can easily get the idea. Nash building, for 
example, does not cover a broad floor space— 
it is a glass-sided tower, in which is a parking 
machine loaded with 
Nash models. The vis- 
itor stands still and the 
machines continuously 
parade before him—a 
lazy man’s display, if 
there ever was one, and 
therefore a display with 
guaranteed broad ap- 
peal. The exhibits are 
easy to see, and they 
are hard not to see, for 
one thing that stands 
out especially at A Cen- 
tury of Progress is 
Showmanship — every- 
where. Folks have some- 
thing to talk about, 
they know they have it, 
and they find a way to 








make people stop, look and listen—or to look 
and listen whether they stop or not. 


Arkansas Products in Use 


Little Rock, Ark., June 5.—A proud ex- 
hibit of Arkansas wood products is being made 
at the Chicago World’s Fair. A 6-room cot- 
tage has been erected near the south entrance 
to the grounds, and because of its strategic posi- 
tion it is attracting a constant stream of visitors ; 
it is supplemented by an exhibit in the Home 
Planning Hall, and by flooring in the Sunlight 
House, erected by the National Lumber Manu- 
facturers’ Association. 

The cottage is of authentic Cape Cod design, 
of six rooms, with appropriate interior details. 
It is shown in the accompanying illustration. 
It embodies the new construction method per- 
fected by the Crossett Lumber Co., of Crossett, 

(Continued on Page 50) 





In Your 
Rush to Buy 


—remember that it takes two things to make 
value—QUALITY as well as price. 


And, with higher prices it will be more necessary 
to watch quality than ever before—in order to 


get VALUE. 


We recommend Booth-Kelly Douglas Fir lumber 
as offering the utmost in value for your money. 
We're cutting our own timber, doing our own 


logging. We own and operate our own sawmill. 


We've been pioneer producers on the Coast 
since back in the 90's. We've been giving depend- 
able satisfaction to a broad list of representative 


buyers for more than three decades. 


Make sure of vale by ordering Booth-Kelly 
Douglas Fir dimension, flooring, drop siding, ceil- 


ing, mouldings, finish, stepping, casing, base, etc. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Boctlittell 
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[Continued from page 23] 
have done. But not being con- 
tent to remain a trucker, he 
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try and who are working hard, 
under the recent adverse condi- 
tions, to preserve the factors 


to refrain from hurting himself. 
Lee Spicer, manager of the 
R. J. Hurley Lumber Co.’s yard 


June 10, 1933 


is a handsome plant that has 
been built serially over a period 
of years. 


began educating himself in the 
lumber business. For instance, 
he found some old account books 
stored in the warehouse, took 
them home and with his wife’s 
help worked out the problems 
they presented—how the exten- 
sions were made, how the foot- 
age was figured from the size 
and number of pieces, how the 
price was determined from the 
footage and the per thousand 
figure. This is but a sample of 
the way in which he worked into 
a knowledge of the industry. He 
came up to yard manager, dis- 
trict manager, assistant to the 
late Mr. Foresman; and now for 
some time he has been general 
manager of all the Long-Bell 
retail yards. 


efficient 


such a 
nient. 


dealing 


Mr. Woods, himself a lumber- mal profits been added. 
were not added. 
rience in 
guiding the the standards of the industry, 
turned profit into loss, and in- 
jured the trouble maker quite as 
much as anyone. 
dence mentioned in passing to 
‘ jndicate that trade ethics can 
hardly be considered a luxury— 
unless it is a luxury for a man 


man and member of a family 
that has extensive retailing in- 
terests, has been 
Southwestern association for 
some years. He is a prominent 
member of the guild of lumber 
secretaries, a group of men who 
deserve more credit than they 
sometimes get for molding the 
lumber business into an indus- 


which can make that industry 
in serving both custo- 
mer and dealer. In difficult times 
there are always those who con- 
sider trade ethics to be a sort 
of dreamy and inconsequential 
luxury, not to be followed when 
course seems inconve- 
The secretaries have the 
none too 
that ethical dealing is profitable 
in the long run. Mr. 
Woods told us a story, which we 
shall not repeat in detail, of a 
breach of ethical dealing which the depression. 
disorganized a considerable area, 
destroyed the profits that might 
have been made, and netted the 
unethical dealer a total of sales 
that would hardly support the 
smallest one-man yard, had nor- 


over the old roof. 


tured roofing. 


easy job of proving 


were available. 


from too much 


stance. 


away from home. 
They 
going crafty lowered 
the farms. 


A bit of evi- 


at Harrisonville, Mo., tells us 
that three out of four re-roofing see in the yard several boats, 
jobs with cedar shingles go on just completed and apparently 
He has been 
selling quite a number of roofs, 
both wood shingles and manufac- 
Mr. Spicer said 
that farmers were doing some 
repair work, and would do new 
building as soon as the revenues 
He thinks that 
the country people are suffering 
unproductive 
investment, dating from before’ by local carpenters. 


BOAT BUILDING IN RETAIL YARD 

The J. C. Jones Lumber Co., 
with headquarters at Lees Sum- 
mit, has a yard in Harrisonville 
in charge of Lee Marquette. This 


We were a little surprised to 


waiting delivery. We hadn’t no- 
ticed lake or river near the town, 
but Mr. Marquette told us there 
was a big park and tourist camp 
at the edge of town, a place we 
later saw. This is a very attrac- 
tive spot, with an artificial lake, 
wading pools, tennis courts and 
the like. The boats are for the 
lake, and were built in the yard 
This yard 


Cars, for in- has a big carpenter shop that 
It wasn’t the original 
investment so much as the up- 
keep, and the upkeep includes 
the incidental expenses of trips Mr. 
This is a pro- 
ductive farming country that has 
diversified crops and livestock. 
So this expe- Of late years more grain has 
been sold, while in earlier days 
most of the crops were fed on 


is used by local carpenters and 
contractors. They have installed 
some power machines, and, as 
Marquette added genially, 
they “about own the place.” But 
they are loyal to the yard, and 
the shop is a mutual convenience 
that doubtless brings trade. The 
yard also sells cement blocks 
that are made on the premises. 

Mr. Marquette’ stated _ that 
while he had a fairly full stock 
he expected to place additional 
orders before prices advance 
further. Mr. Marquette has been 
in business in Harrisonville for 
about twenty years. 


Lumber Dealer Can Sell Boats With Profit 


For two days, recently, a traveling marine 
show was on exhibition by the Scruggs-Guhle- 
man Lumber Co. at its office and yard in the 
heart of Jefferson City, Mo., an event so un- 
usual for that community that it caused much 
interested comment, drew a large audience, and 
resulted in wide knowledge of the fact that the 
lumber company has embarked on the mer- 
chandising of boats and marine supplies. Sev- 
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The J. C. Jones Lumber 
Co., Harrisonville, Mo., 
provided a place in one 
of its sheds for carpen- 
ters to use as a work 
shop. They fitted it 
with power machinery 
and are well equipped 
for frame making and 
other similar work. Re- 
cently they turned their 
attention to boat mak- 
ing, for a nearby park, 
and this is one of the 
fleet constructed 





eral different makes of boats were shown, to- 
gether with outboard motors and equipment, 
and information on how power boats operate 
was easily available, both at the show and in 
the combination catalogs and service manuals 
issued by the dealer. Henry Guhleman, secre- 
tary-treasurer of the company, was well pleased 
with the results of the exhibition, and in com- 
menting on his firm’s new activity, said: 

We believe that the addition of outboard 
motors and boats will be quite an important 
item in our line in the future. Just at pres- 
* eit we-are starting, and of course it must 


be remembered that it takes time to build 
up a business on any line. We do believe 
that we have good possibilities, and a fine 
future market for items of this kind. 

We have a large display window where we 
can show a boat, as well as the motors, and 
are now handling a complete line of motor 
supplies ete. It seems that the demand for 
outboard motors is growing, and we believe 
that situated as we are, we have a good 
—<— - 
~*~, 
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potential market. Within the past two years 
the Lake of the Ozarks has been created 
here, from the building of a huge power dam 
on the Osage River, and we are just about 
fifty miles from it on a concrete highway. 
We also have the Osage River about seven 
miles from us, and the Gasconade River 
about fourteen miles from us; both of which 
are clear-water streams and are excellent 
for boating. So far, the Missouri River here 
has not been used much for boating, but at 
Z0onville, Mo., just forty miles above us, 
they have had quite a bit of success, and 
have a nice boat club there. 


Lumber dealers elsewhere who, on taking “‘in- 


ventory” of the boating facilities offered by 
their locations, find a potential market like this 
would probably do well to consider the mer- 
chandising of a more or less complete line of 
boats. With the present tendency to keep lum- 
ber stocks at a low level, there usually is plenty 
of unused space in a lumber yard that could be 
converted into a boat yard. 

It need not be confined to factory built boats. 
Many dealers are making good money out of 
ordinary fishing boats that are built right in 
the yard. The J. C. Jones Lumber Co., men- 
tioned above in the Realm, is one good example, 
and the accompanying illustration shows one 
of the boats. 

For several years the Ruel Lumber Co., Chi- 
cago, has been doing a good business in high 
quality cypress boats, made in a shed reserved 
for that purpose by the company, in its yard. 
This dealer draws a lot of boat trade from the 
Kankakee River fishermen, fifty miles away. 
The Doddington Co., of Columbus, Ohio, has 
recently begun the merchandising of a line of 
K. D. cypress boats in lengths from 12 to 20 
feet, some of which are designed to accommo- 
date outboard motors. The purchaser is fur- 
nished the materials and the blue prints, and 
the lumber dealer will help with advice when 
needed. 





Another Dealer's New Industry 


In the plant of the Poplar Bluff Lumber Co., 
Poplar Bluff, Mo., another fabrication idea is 
being promoted and executed with excellent 
profit. T. H. Vinyard designed a cabinet for 
utilizing electrical refrigeration to cool a tank 
of water, which in turn keeps bottled beverages 
cool. In these days of added emphasis on 
bottled beverages the demand was sure to be, 
and is, excellent, and the new business is keep- 
ing several men busy at the lumber company. 
With the steady labor of six men a cabinet 
can be made in a day and a half. In four sizes, 
accommodating from 400 to 700 12-ounce bot- 
tles, the inner tank is insulated with 3- or 4 inch 
cork, and covered with cypress and fir with 
waxed finish. 
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Walk for What Ails You 


Walk for what ails you when sick in the mind; 
Don’t take your troubles, leave trouble behind. 
Walk on the pavement or walk on the ground, 
Watch for the wonders forever around. 

Maybe a bird will go fluttering by, 

Maybe a cloud go parading the sky, 

Maybe a rose by the roadside may grow, 
Maybe a meadow be white with the snow. 
Winter or summer, or autumn or spring, 
Always there’s something to glitter or sing. 
Dusk of the ev’ning or break of the day, 
Walk for what ails you, and walk it away. 


Walk for what ails you—if losses you’ve met, 

Out in the open your losses forget. 

Gaze at the grasses or look at the trees, 

Maybe a puddle beginning to freeze. 

Walk, for the world is a wonderful world, 

Summery silken or wintery pearled. 

Then you will know how exceedingly small 

Even your troubles, compared with it all. 

Back you'll come laughing and back you'll come 
young, 

Weary but stronger, a song on your tongue. 

Under the sunrise or under the star, 

Walk for what ails you, and leave it afar. 








' 
We See b' the Papers 

Welcome to our Fair city. 

Equipoise wins by four lengths. In fact, 
poise always wins. 

King George is confident of “better days”; 
and, we trust, better knights. 

“Crime Doesn’t Pay,” says a slogan. Prov- 
ing again that war is a crime. 

The Government seems to have in it every 
kind of a professor except of religion. 

The old frigate Constitution seems to be in 
much better shape than the thing it was named 
alter. 

_At Washington the idea seems to be to get 
rid of a lot of bureaus—and then replace them 
with a lot of chiffoniers. 

The bad thing about this Mayan exhibit at 
the Century of Progress is that a lot of peo- 
ple will pronounce it “Mayan.” 

_ Thousands of peasants are starving weekly 
in the Ukraine of Russia, and yet we can't 
think what to do with our wheat. 

“Roosevelt Eyes Stock Market; Trading Vol- 
ume Causes Some Concern.” But no more 
than the stock market eyes Roosevelt. 

Yet all he needs is a law prohibiting any- 
body from selling anything he doesn’t own, 
or buying anything he doesn’t intend to pay for. 

In other words, a law limiting stock mar- 
ket transactions to outright purchases, and com- 
pelling transfer of stocks to actual purchasers 
before re-sale. 

\t Portsmouth, N. H., a horse has just been 
buried with military honors. They didn’t do 
anything like that for the Republican elephant. 

One thing is certain about the “model homes” 
at the Century of Progress exposition: The 
model family would never think of living in 
one of them. 

As was to be expected, the only livable and 
lovable houses erected at the Chicago show 
were those built by the lumber manufacturing 
associations. 

It is interesting to note, by the way, that 
not a one of these modern houses that can 
be erected in a few minutes was ready for 
the opening of the Fair. 


As for cheapness, the Chicago Tribune says: 
“One building is reported to have cost $4,500. 
An official admitted that the labor alone had 
cost more than that.” 


The Chicago Tribune announces “a replica 
of the Agate Falls in the Ontanagon River” 
at the Fair. We wonder who persuaded the 
Creator to make it? 


Last Sunday’s program at the Fair included 
a bridge tournament, but not a single religious 
service. Another thing on exhibition seems to 
be Chicago’s Godlessness. 





Back in the Market 


I’m in the market once again. 

I haven’t been since Lord knows when. 
I’ve up and bought—no, not more land, 
Or stocks and bonds, you understand. 

And yet I think this deal of mine 

Is really quite a hopeful sign. 

For I have bought—what do you think ?— 
I’ve bought a bottle of black ink. 


Between Trains 


WicuHita FALLs, TEX.—One of the most re- 
markable bourses in the world is the socalled 
“Lobby Drilling Co.,” as someone has humor- 
ously dubbed it, in the lobby of this city’s 
Kemp hotel. There each day congregates one or 
two score oil men, and in the crowd you will 
find everybody from the lowliest driller to the 
lordliest owner. Whatever a man wants to 
buy or sell in the oil line, here is the place. 
Now that warmer days are here, the “Lobby 
Drilling Co.” will move out to the sidewalk. 

Too bad we lumbermen can not get together 
and swap 2x4’s in the same simple manner. It 
would make the lumber business a continual 
convention, and the industry a fraternity such 
as it ought to be. When the automobile came 
into our lives we lost something besides the 
horse, and that was the gentle art of horse- 
trading. Perhaps what the lumber business 
needs more than anything else in some towns is 
a “market,” a place where we could tell what 
we are long of, and confess what we are short 
of. Perhaps what the lumber business needs 
is more personal contact, a “Lobby Lumber 
Co.,” a time and a place to buy and sell. 

Other industries have their exchanges or 
markets where a man can sell or buy anything. 
More than that, there is a “price,” a consensus 
that fixes some sort of a figure. The lumber 
business, on the other hand, is merely a mul- 
titude of individual transactions unrelated and 
almost unknown to each other. It lacks velocity, 
which is but another name for turnover. While 
we would hate to see the general public gam- 
bling in 2x10-16's, or buying fir siding on mar- 
gin, what we need is a bourse. 





The Little Man 


It seems the little men come through 
Much better than the big ones do 

When some depression hits the land. 
Inside the little yard or store 
We see the merchant as of yore 

Still hanging on, while men more grand 
Are down and out, or red ink blue. 


It is the fellow with a farm 
Too big to till who comes to harm, 
The farmer with too much to pay. 
The man who borrowed here and yon, 
The fellow with a mortgage on 
His acres, worries night and day, 
And asks the law to work some charm. 


Well, things are getting better now, 
The farmer can afford a plow, 
That is, the little fellow can, 
The rest will soon be on their feet, 
And whose the glory? I repeat 
It always is the litttle man, 
For he’s the big man, anyhow. 
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Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 












FAMOUS FEATHER RIVER 


SOFT PINE 


All Grades and Thickness— 
up to 16/4 


THICK UPPERS 
OUR SPECIALTY 

















Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER fists. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 


The Polleys 
Lumber Co. 


Manufacturers of 
| Ponderosa 
Pine 





Selects 


General Offices and Mills: 
Missoula, Mont. 


Shi ts via N. P. 
Milwaukee Rys. 











Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
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t is the everyday - 
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with a smile. Every lum 
man owes it to 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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Seattle, Wash. 


West Const Woods.—With two of the five 
principal markets oversold, and orders from 
the remaining ones running from “very good” 
to “improved,” the local lumber industry is 
enjoying the best business it has received 
since 1929. The price situation has improved 
so much that some profit can be derived from 
sales Stocks here are low, and a number 
of mills are resuming operations after long 
shutdowns. Lumber wholesalers report busi- 
better. One said four large eastern 
wholesalers had written that lumber on the 
east coast was not going to the consumer, 
and that much of it was unsold. A letter 
from Kansas stated there is no increase in 
consumer demand, and that no one antici- 
pates better sales until fall. Crop prices and 
city wages must first increase, and retail 
lumber sales expand to the point where the 
dealer sells as much as he buys. Civilian 
Conservation Corps cantonment building has 
brought a number of orders to firms here. 


Rail.— Most informants are enthusiastic 
over the volume coming in. One said: 
mills are turning business down.” 
declared “Prices are up as compared to 
two weeks ago. Dimension is $7 off Rail B 
list. Nearly all of the mills made a flat ad- 
vance on May 30 They appear to have all 
the business they want, and I know of three 
mills which have withdrawn from the mar- 
ket. tail orders come from all over The 
side cut of small Oregon mills is being 
cleaned up by the larger mills, which dry 
it and ship it out in mixed cars. There won't 
be the spread there has been between straight 
cars of common and straight cars of uppers.” 
Other informants declared $8 to $9 off Rail B 
list represented going rail prices 


ness 


“Some 
Another 


Interecoastal,—So strong is the demand from 
the Atlantic coast that prices have risen rap- 
idly. On June 1 uppers were shoved up $1.50, 
and common, $1 to $2, and further increases 
running from $1 to as high as $7 on uppers, 
and $1 on common, are being put into effect. 
On May 2 common lumber sold at from $12.50 
to $13 off: on June 1 the figures were $10.50 
and $11.50 off. One informant declared there 
have been five definite advances in Atlantic 
coast prices the last thirty days. Despite the 
increased cost, volume moving to the east 
coast continues high Low grade shed stocks 
are especially scarce One large group of 
mills declared it was entirely out of the mar- 
ket, having orders ahead for thirty days. 
June entirely gone, though there 
will probably be some lumber space avail- 
able toward the end of the month. June con- 
signments have all been arranged for with- 
out rebates or chiseling of any kind at the 


Space Is 


$9.75 rate, several operators here declared. 
Apparently Government regulation is suc- 
ceeding A great deal of July space has 
already been filled at the increased rate of 


$10.25. Indications are that July space will 
be even tighter than June, and an increased 
rate may be expected for August Most of 
the lumber ordered is lowers for yard stock. 
There has not been a great deal of buying 
since June 1. 

California.—Starting two weeks ago, Cali- 
fornia began speculative buying, which has 
doubled the volume previously moving. Both 
the San Francisco and Los Angeles areas are 
very active Reports vary as to where the 
lumber is being consumed. Some declare it 
is replacing yard stocks; others that it is 
moving right out to jobs. The coastal rate 
is firm at $4, with space plentiful. Mill prices 
on California shipments are up $1.50 a thou- 
sand as compared to those of three weeks 
ago. Southern buyers report lumber hard 
to purchase here. as many of the mills are 
sold up to July. and all have badly broken 


stocks 


Hawaii-Cuba. — A firm selling to thes: 
markets reports no improvement. In Cuba 
the sugar situation is especially bad for the 
sale of lumber. 

Export.—Distinctly encouraging is the fact 
that all export markets have stood a price 
advance which in clears runs from $1 to 
$1.50. Export trade has not responded, how- 
ever, as has the domestic market, though the 
volume is greater than it was two weeks ago. 
Oriental rates have firmed about 50 cents as 
compared to two weeks ago. Lumber for 
Japan moves at $3.50, and $3.75 has been 
asked and been done. The Chinese rate is 
$4 and $4.50 Thirty days ago the Chinese 
narket was very active because of the rise 
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Market News from Am 


in the value of silver. Having bought so 
heavily thirty days ago, the market is now 
loaded up, and will continue so for the 
greater part of the summer. Meantime silver 
has declined, and mill prices here have in- 
creased, so China is buying practically noth- 
ing, Japanese lumber volume has not in- 
creased. Japanese space is scarce, due to a 
lot of tonnage being diverted to Kamchatka, 
where large quantities of canned salmon and 
crab are loaded. On July 1 the lumber rate 
to the European Continent will go from $9 
to $10. The United Kingdom rate is 47/6. 
The United Kingdom is buying more, both 
clears and merchantable. A number of large 
inquiries have come in for merchantable. The 
west coast of South America is quiet, but the 
Argentine has been fairly active. 

Cedar Lumber.—A group of siding mills re- 
ports May orders 60 percent greater than 
April, while they got all the shingle business 
they could handle. Lumber cedar production 
is now on a par with shingle manufacturing, 
or about 60 percent of capacity. These mills 
do not expect a summer lull, on account of 
the large number of orders coming in. 

Shingles.—Red cedars are more oversold 
than they were last fall. A number of mills 
are adding night shifts, and production in 
Washington, Oregon and British Columbia 
has jumped to about 60 percent of capacity. 
In the period between May 20 and June 1, No. 
1 16-inch shingles were up 10 cents a square, 
and other shingles averaged about the same. 
Since May 16 shingles have increased about 
35 cents a square. Many orders continue to 
come in from storm areas in the South and 
Southeast. 

Logs—Cedar logs, both lumber and _ shin- 
gle, have advanced $1. Fir is strong at $8, 
$11@12 and $14@16. Hemlock is stronger, 
bringing $7.50. Output is greater, but many 
camps will be down through the forest fire 
hazard season. 


Portland, Ore. 


West Coast Woods—Lumber producers are 
working hard to fill orders that are coming 
in from apparently all quarters. The United 
Kingdom is calling for fir clears in such 
quantities that it is doubtful if they can be 
supplied until the mills get into a livelier 
swing. The Oriental markets are not buying 
heavily. Rail business is active, and there 
is a heavy demand from California and the 
Atlantic coast. Quotations have advanced 
$1 to as high as $5, but prices, however, 
are still insufficient to permit manufacturers 
a margin of profit in many instances. Logs 
are searce in the Columbia River district, 
and logging camp operators are not inclined 
to speed output unless prices are better. Ad- 
vances of 50 cents to $1 were reported in fir 
log prices during the week. 


Spruce demand improved considerably dur- 
ing the week, and certain items are bringing 
$1 more. 


Tacoma, Wash. 


West Coast Woods—Additional evidences 
of improved conditions have been apparent 
here in the last fortnight. Most important 
of these has been a marked increase in the 
demand for lumber space on ships engaged 
in coastal and intercoastal trade, and an- 
nouncement of reopening of still more lum- 
ber and shingle mills and logging camps. A 
stiffening in prices is apparent, but opera- 
tors are loath to predict how extensive this 
will prove. 

Commissioning of five additional steamers 
for the movement of cargo, principally wood 
products, in coastal and intercoastal trade 
routes has been announced this week by four 
different lines. The going intercoastal rate 
on lumber for July has been elevated to 
$10.25 a thousand, including a surcharge of 
25 cents. The Conference also has increased 
the rate on shingles. 

Outstanding among announcements of re- 
sumption of operations was that of the 
Weyerhaeuser Timber Co. that it will re- 
open its camps at Vail, near Olympia, about 
June 15 to supply logs for the Everett mill, 
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Which reopened last week on a _ one-shift 
basis. The Donovan Lumber Co. has an- 
nounced it will reopen sawmill No. 1 on 
Grays Harbor about the middle of June, and 
will reopen the No. 2 sawmill about a week 
earlier. The Wilson Bros. sawmill on Grays 
Harbor will resume early this month. The 
Aberdeen Plywood Co. mill resumed last 
week. The Buchanan mill at Olympia will 
resume next week. Owens Bros. have re- 
opened their logging camp at Piedmont, near 
Port Angeles. George IL. Marsh and F. Ww. 
Francis, well known Chehalis logging opera- 
tors, have taken a contract to log about 
80,000,000 feet of timber near Olympia for 
the McCleary Lumber Co. 

Reports from Willapa Harbor indicate that 
lumber prices in that section are stiffening, 
with several additional mills and camps re- 
opening. Water shipments are reported to 
be brisk, with cargoes going to Japan, China, 
the Atlantic Coast, England and Honolulu. 


Birmingham, Ala. 


Southern Pine mills report demand stead- 
ily increasing, with stocks so low that they 
can not handle all the orders received. Many 
items have to be manufactured. Orders are 
accepted for immediate loading only. Some 
mills have stopped quoting other than sub- 
ject to price change without notice. It has 
been necessary to write into acceptances a 
provision that should costs be increased by 
Federal measures before the order is com- 
pleted, the mill reserves the right to cancel. 
Prices went up $1.50 to $5 June 1. May 15 
advance was an average of $1 throughout 
the list. The sharpest advance was in No. 3 
common and Bé&better items. Contrary to 
expectations, B&better grades were advaneed 
as much as $7, and the advance stood the test 





Consumption.—RHetailers find their yards 
bare, and the market advancing, so have 
begun buying sparingly, but demand from 


consumers has failed to justify stoeking up. 
Birmingham retailers expect that resumption 
of steel and other plants will mean larger 
lumber sales. Sash and door plants have all 
resumed full time operation in Alabama, with 
full order files. Buying of plywood panel 
stock at an average of 18 percent advance 
indicates the trend of the market, and a 
further advance is expected June 10. 


Oak Flooring manufacturers advanced prices 
$3 to as much as $8, the sharpest advance be- 
ing in select plain. Demand has shown some 
increase over the last six months. 


Memphis, Tenn. 


Southern Hardwoods—Demand from - both 
foreign and domestic consumers continues, 
with prices on practically all of the more 
popular items advancing about $5 and in 
some instances more. Demand, which has 
reached more than 50 percent of normal, has 
resulted in the shortage of many items, and 
some manufacturers feel that the supply will 
be exhausted before mills can accumulate 
dry stocks again. This is particularly true 
of such items as cottonwood, common red 
oak and common quartered white oak. Both 
of these later two items are exceedingly 
scarce, and some high prices have been asked 
and obtained by many southern manufac- 
turers. Manufacturers of southern hard- 
woods state that the demand for the last 
thirty days has been far more active than in 
any like period over the last two or three 
years. Prices have not advanced to the level 
where they are exceptionally profitable. 


Domestic demand continues to come from 
practically all groups of buyers—automobile, 
furniture and box, sash and door, and floor- 
ing manufacturers and retail dealers. Buy- 
ers are trying to pick up hardwoods at low 
prices, but they are finding this an exceed- 
ingly hard job, for many mills are taking 
their lumber off the market or sending out 
lists without prices. Shipments have been 
just as heavy as sales, orders being for 
prompt shipment only. 


Foreign demand continues good. Loadings 
for May and early June are heavy, and ship 
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space is exceptionally scarce. New 
is being placed daily, though ocean 
rates have advanced for 
many months. Foreign 
in anticipation of 


business 

freight 
the first time in 
buyers are buying 
a better demand in their 
countries. All exporters are quoting ad- 
yanees of more than $5. 

Production—W ater 
and logs are not available in many sections. 
Mills are under repair in many places, and 
it will be thirty days before production can 
be speeded up to any great extent. Many 
manufacturers are planning on resumption 
of operation at the earliest possible moment, 
in order to replenish broken stocks. 


covers the lowlands, 


Louisville, Ky. 


Southern Hardwoods—There is a_ steady 
and good demand for box grades, some im- 
provement in sales of furniture or cabinet 
woods, woods for bar fixtures and interior 
trim of bars, cooperage and cooperage raw 
stock, quartered white oak lumber to be cut 
into heading, dimension, ete. Cottonwood, 
tupelo, poplar, quartered sap, plain sap and 
red gum, as well as oak, have been more 
active. Walnut and mahogany have also 


been moving more freely. Prices are slowly 
but surely improving. Local quotations on 
inch stocks: Red gum, FAS $55; No. 1, $33; 
No. 2, $22. Cottonwood, $33, $31 and $28. 
Plain sap gum, $38, $30 and $21. Red oak, 
$48, $37 and $27. Quartered sap gum, $38, 
$30 and $21. Poplar, No. 1, $30@32; No. 2, 
$24. Cypress in shop and common, from 
inch to 2-inch, has been in fair demand, but 
has not been as active as it was earlier. A 
number of items are searce, and probably 
will be searcer, 


St. Louis, Mo. 


Southern Pine representatives are swamped 
with inquiry, and buyers are finding diffi- 
culty in securing quotations for either items 
which they especially desire, or for price in- 
formation to enable them to quote on pro- 
which contemplate delayed delivery. 
This is due to a buying wave having swamped 
manufacturers and they have found it neces- 
sary to get a breathing spell by temporarily 
withdrawing from the market, cancelling all 
outstanding quotations. No. 2 boards and 
shiplap, 8- and 10-inch, are $19.50@20.50 for 


jects 


small-mill stock; large-mill stock prices 
range from $22 to as high as $25. No. 1 
dimension, 2x4-inch, 10- to 20-foot, is ex- 
tremely difficult to locate at the smill mills, 
humerous orders having been returned, and 
prices now quoted are $21.50@22 for small- 
mill stock; large mills are not quoting on 
random loading, but prices are about $24.50 
on 10- to 14-foot, $25.50 for 16-foot, $26.50 
for 18- and 20-foot, varying according to 


stock on hand unsold at various mills; 8-, 9- 
and 10-foot are extremely scarce, with prices 
ranging from $18.50@20. B&better flat grain 


flooring, 1x4-inch, 10- to 20-foot is $25 for 
small-mill stock; large-mill stock, $27. Sur- 
Plus 10-foot is $24; 12-foot, $24.50. Straight 
cars, 16-foot and longer, $27.50@28. B&better 
car siding, 1lx4-inch, $-foot is $26@26.50; 10- 


and 12-foot, $25. Longitudinal car siding, 
2x6-inch, 18-foot is $50; 22- and 24-foot, $55; 


2t2-inech, $10 over 2-inch basis. Surplus 
stocks of longitudinal have been taken 
up, and mills are now being called 
upon by the railroads to specialize on 
the production of these items. No. 1 
common car lining, Ix6-ineh, 10- to 20-foot, 
is $27; straight cars of 16- and 18-foot, $1 a 


thousand additional, with 18-foot very scarce. 


Above prices are for kiln dried stock. Some 
air dried stock is available at $1@2 a thou- 
sand less. B&better drop siding, 1x6-inch, 


1%- to 20-foot, in standard patterns, is $24.50. 


s&better finish, S4S, 1x4-inch, is $32.50; 6- 

and 8-inch, $33: 10-inch, $37; 12-inch, $43. 

All above prices are f. 0. b. St. Louis. 
Hardwood representatives stute that their 


Volume of business seems to have increased 


quite materially since the price advance 
Started, thus stimulating the upward move- 
ment. Hardwood flooring bookings are re- 


borted to be extremely large, with a number 
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of mills oversold and out of the market. 
Further price advance on oak flooring seem 
imminent, due to the advances in raw ma- 
terial. 

West Coast 
crease in their 


representatives 

volume of business, particu- 
larly from the railroads, which are placing 
business on the West Coast, due to their in- 
ability to secure shipment of sufficient stock 
from southern pine territory. Prices are ad- 
vancing quite rapidly. 


Buffalo, N. Y. 


The lumber trade, both wholesale and re- 
tail, has shown a marked improvement during 
the last two or three weeks. Retailers are 
advising the salesmen that they are only 
sorry they didn’t listen to the advice re- 
ceived several weeks or months ago, to the 
effect: “Now is the time to buy.” By holding 
off they have discovered that prices are 
higher, and that some of the stocks desired 
are not easy to obtain promptly. W hole- 
salers find it difficult to do business because 
of the uncertainty of prices, not caused, as 
for a long time, by a declining trend, but an 
upward one. Douglas fir has been about the 
strongest wood on the list, making another 
advance of $1 to $7 this week. Finish and 
vertical grain flooring show the greatest 
gain. Southern pine prices are being with- 
drawn by the mills. Six-inch roofers are 
quoted here around $21. An upward trend 
appears pretty much all along the line, with 
shingles also higher. 


report an in- 


Hardwoods.—Hardwood demand has _ im- 
proved materially during the last two weeks. 


In some woods the mills are withdrawing 
quotations, and prices are getting quite a 
little stronger. The number of sellers who 


are desirous of moving surplus stocks with- 
out regard to a fair profit is declining. The 
outlook for the furniture industry is reported 
to be the best in several years. 


Western Pines,— California sugar. pine 
prices are holding strong, after a number of 
advances two weeks ago. Ponderosa and 
Idaho pine have gone up $1 a thousand dur- 
ing the last week. Demand has shown im- 
provement with the increase in industrial 
activity and the desire of retailers to get in 
stocks before further rises take place. 


Northern Pine.—This wood has been 
vanced lately $1 a thousand, owing to 
improved demand and the rise taking 
in other woods. Wholesalers have had 
eulty in getting the stocks desired, as mills 
are not anxious to sell any large amount of 
stock. Canadian mills are about starting up 
for the present season, and expect to have 
no trouble in selling all their stock at good 
prices. 


ad- 
the 
place 
diffi- 


Minneapolis, Minn. 


Northern 
crease as 


Pine—Demand continues to in- 
better weather and heightened 
buying power of farmers encourage new 
building and modernizing and repair work. 
Most of the building material going into the 
rural districts is for repair purposes, but 
considerable building is in progress in the 
Twin Cities. Box and crating interests are 
demanding more stock, and retailers, al- 
though most of them apparently are still 
following a “hand to mouth” policy of ‘buy- 
ing, are in the market more often. Stocks 
in the hands of most manufacturers are get- 
ting to be in poor assortment, and all mill 
stocks are light. An advance of $1 a thou- 
sand was announced recently for the entire 
list, and prices are remaining firm at the 
new quotations. 

Millwork prices advanced 10 percent the 
latter part of last week, and further in- 
creases are in prospect. Advances in general 
commodity and in West Coast lumber prices 
are credited for the upturn, which dealers 
say in the near future will be followed by 
another boost of equal proportions. Simul- 
taneously with the new quotations came‘an 
inerease in demand, some retailers deciding 
to round out their stocks before the next 
upward swing. Many inquiries are being 
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Specify 
"STAINED 
by STARKS" 


and you get each shingle Double-Dipped 
and individually Brush-Coated with per- 
manent color, smooth, durable stain. 
Send for samples — see for yourself. 


Starks Stained Shingle Co. 
Seattle, Wash. 
“Since 1914 STARKS has set the pace.” 











Lumber and Its Uses 


By R. S. KELLOGG 


'In this book the author has dealt in 
interesting and instructive fashion 
with wood structure, physical pro- 
perties, grades, sizes. lumber and 
log measurements, shipping weights, 
structural timbers, seasoning, pres- 
ervation, finishes, paving, floor- 
ing, fire resistance, prices, as well 
as the uses of lumber; and in final 
chapters he discusses manufactur- 
ing, forest products, the timber 
supply, permanent advantages of 
wood, and sources of information 
about timber. This is the work most 
often called for and used by lum- 
bermen in all branches of the trade. 


American Lumberman 


431 So. Dearborn St. 
Chicago, Ill. 





























46 


received, but these have not been followed 
by a proportionate number of orders. 

Northern White Cedar—Small sized posts 
still lead in demand and from being a “drug” 
on the market as was the case only a few 
weeks ago, this commodity now is likely to 
be in short supply in the not far distant 
future. Advances in prices of agricultural 
products, particularly hogs, have encouraged 
buying by farmers No great demand for 
poles and the larger posts has as yet de- 
veloped, with the exception of some buying 
by the smaller telephone and power com- 
panies in parts of the Dakotas and Minne- 
sota. Price increases are inevitable, manu- 
facturers say, since production costs still are 
in excess of quotations. 

Retail—At 496 vards, 3,678,000 feet of lum- 
ber was sold during April, the latest report 
of the ninth Federal Reserve district shows, 
as compared with 1,952,000 feet in March. At 
469 yards the stocks April 30 totaled 57,227,- 
000 feet, as compared with 56,253,000 feet 
March 31. Total sales by 496 yards amounted 
to $542,700, as compared with $414,000 in 


— Norfolk, Va. 


North Carolina Pine demand on retailers 
has been very active, and seems to be ab- 
sorbing very rapidly the increased stocks that 
they have been taking in during the last two 
months. Retail stocks are far below normal, 
and popular items of pine are scarce at mills. 
Industrial consumers’ also have low stocks, 
and do not hesitate long in paying higher 
prices. Many West Coast mills have with- 
drawn their price lists for upward revision, 
so pine mills will not feel their competition 
so much. Buyers share the general opinion 
that Federal industrial control means higher 
prices. 

Better Grades.—Most small circular mills 
are cleaned out of better grades, and have 
advanced prices $2 or more. Larger mills 
have greatly reduced their surplus, and have 
been buying a lot of stock from smaller mills, 
such as B&better stock boards and 2-inch 
rough framing. Retail yards have also been 
buying more No. 1, kiln dried, also B&better 
bark strips. New York and New England 
markets are gradually becoming active. 

Box manufacturers are very busy, and box 
lumber. is becoming scarce and_ stronger. 
There is a good demand from the North and 
East for beer package shooks. Retail yards 
are using more stock box, also No. 2 box, 
dressed, as well as low grade cypress, 
dressed, for sheathing. The 6- and 10-inch 
widths of box are scarce, and 4-inch has been 
moving very well and is not plentiful. Prices 
have advanced over $2 the last month. 30x 
bark strips are not scarce, but have ad- 
vanced. 

Shed Stocks.—Planing mills have been very 
busy. Flooring and other items have ad- 
vanced slowly but surely. Demand for kiln 
or air dried roofers has not been especially 
large, but mills find demand exceeding sup- 
ply and have marked up prices. Carolina 
roofer mills are now quoting above Georgia, 
but the latter are pushing up quotations. 


Kansas City, Mo. 


Market observers are all of the opinion 
that a sellers’ market has arrived, judging 
from reports of restrictions being placed on 
acceptance of orders for fast moving items. 
Quick shipments are becoming increasingly 
hard to obtain, despite heavier production at 
most mills, and buyers are willing to pay 
small premiums in order to get earlier de- 
livery. Prices for most items are firming up 
from week to week, and dealers that were 
urged to buy several weeks ago are now 
paying anywhere from $2 to $5 more for the 
same items without complaint. Country yards 
are not buying as actively as they were sev- 
eral weeks ago, apparently having satisfied 
their needs in preparation for sales following 
the harvest. The uncertain trend of building 
in many parts of the country is holding back 
a volume of orders. Locally, considerable ac- 
tivity in the small home building field has 
resulted in the movement of substantial 
amounts, while, in other sections of the 
Southwest, building is not active, yet line 
yards are buying sizable amounts. Indus- 
trial demand is a little better. Box and 
cooperage factories are working full time 
or nearly full time, and are having difficulty 


(Continued on Page 54) 
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3oston, Mass., June 6—Developments in 
the last thirty days indicate that the business 
curve for lumber started in May on its first 
upward climb since 1926. With few short in- 
terruptions, the industry since 1925 has been 
dealing with a “buyer’s market,” which from 
any angle is unpromising for all branches. At 
the moment we have a “seller's market” and 
courage and enterprise are again surging toward 
the top. From all corners of New England 
come reports that the yards are moving more 
lumber, and yet leading wholesale distributors 
here, who operate freely in the New York and 
Philadelphia areas, report a definitely freer 
movement from the yards in those sections than 
here in New England. Yet most wholesale of- 
fices in New England have full order files and 
are busier than at any time in the last five years. 
It is of interest to note that the two great 
staple woods in rough construction—western 
fir and eastern spruce—are approaching a parity 
price position at New England points that may 
encourage consumers to turn from one to the 
other, merely as a matter of preference rather 
than of price. 


Co-operation to Replace Competition 


While the present trend of lumber merchan- 
dising is the result of “firm price” plans in- 
augurated at lumber manufacturing centers dur- 
ing the last six or eight months, there is in- 
tense interest in, and enthusiasm for, the “New 
Deal” for industry now being whipped into 
shape in Washington. The lumber trade in 
New England early registered its approval of 
the project. At joint conferences of manufac- 
turing, wholesale and retail delegates held in 
Chicago two weeks ago, and again last week in 
Chicago and Washington, a code of trade prac- 
tices for each branch was adopted, and, when 
submitted to and approved by the President, 
will become the mandatory law by which each 
branch must be guided, unhampered by the re- 
straints of the old and lopsided anti-trust laws. 
The lumber industry will be permitted to guide 
and direct its own “recovery.” Mr. Wicker- 
sham’s old rule of “normal and free competi- 
tion” will be cast to the four winds, and in its 
place will be set up the late Mr. Edison’s “Co- 
operation, not competition, is the life of trade,” 
the Government and the law co-operating with, 
instead of conspiring to stifle, the industry. Re- 
liable information from Washington indicates 
that Government experts will be called upon 
to determine a fixed cost for lumber piled upon 
the mill dock ready to ship. This will include 
a fixed value for the stumpage, fixed hours of 
labor, and the wage scale both in the woods and 
the mill, plus the operator’s “overhead.” With 
a proper allowance for profit, selling expense 
and transportation costs there would be a fixed 
price through to the dealer, and perhaps to 
the ultimate consumer. The irresponsible price 
cutter must operate along sound lines, or be 
forced squarely out of the business picture. To 
that end both the wholesale and retail groups 
in this Boston district have taken steps to work 
in harmony in carrying “firm price” projects 
through to the consumer, and they are already 
well organized to operate under the new code 
of practices for those branches, as soon as that 
code becomes the law of the industry. A 
luncheon meeting at Boston is being planned 
for an early date, when one of the delegates 
to the code conferences in Chicago and Wash- 
ington will be on hand to make clear its details, 
aims and possibilities in bringing this new deal 
to the lumber industry. 

West Coast Fir and Hemlock.—Bookings at 
the wholesale offices have been in greater 
volume during the last thirty days than for 
any similar period in the last four years, due 
primarily to a steady advance in prices that 
has encouraged the yard man to provide for 
Kis wants several months in advance, by plac- 
ing round-lot orders for delivery during the 
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next thirty to sixty days. At the moment, 
practically every parcel of fir or hemlock be- 
ing loaded into ships on the West Coast js 
either to fill a mill order, or is sold before 
the ship leaves the dock. There will not be 
an unsold transit lot in any one of the next 
four boats to be loaded on the Coast by one 
Boston distributor, and others are similarly 
pressed for steamer space. All available space 
for June loading has been taken, and there js 
very little if any space left in the July allot- 
ment of tonnage. The Shepard line and the 
American-Hawaiian line have added extra 
ships to move full lumber cargoes to these 
North Atlantic ports. The new freight rate 
of $9.75 plus 25 cents insurance, effective 
Thursday, brings the cost of the intercoasta] 
movement to $10, The price advance of $l a 
thousand of May 22 has been followed by 
a general advance effective June 1. The nar- 
row boards move up 50 cents, while the Nos, 
1 and 3, 1x6-inch and wider are up $1, and the 
No, 2 are up $1.50. No. 1 common dimension, 
2x3- and 4-inch, is up $1, the 2x6- to 12-inch 
is up 50 cents, and the 3x3-inch and wider is 
up $1. All rough dimension is up $1. The 
2-inch and thicker No. 2 common advances 
$1.50, and the No. 3 common, $1. All fir 
uppers are advanced $1.50. For dimension 
prices to dealers, f. o. b. Boston docks, use 
page 12 of West Coast list No. 31. For 
boards, fir and/or hemlock, advances range 
from 50 cents for the narrower, to $1.50 for 
the 1x6-inch and up, of the No. 2 grade. This 
brings the price to dealers, f. o. b. Boston 
docks or on cars, to: No. 1 common 1x6-inch, 
$21; 1x8- and 10-inch, $22; No. 2 $20.75; No. 3, 
$17.75. This latter item sold twelve months 
ago at Boston at $124@13. Boston offices are 
advised of a meeting of sales-managers at 
Seattle on Friday, when plans were laid for 
further advances in the “firm price” list. 
Cargo receipts at Boston in May totaled 
7,897,861 feet, bringing receipts for the first 
five months of the year to 30,544,186 feet 
against 43,737,941 feet in the corresponding 
period of 1932; 66,741,018 feet in 1931; and 
62,304,795 feet in 1930. 





Eastern Spruce.—FEffective June 6 the Ca- 
nadian Lumber Manufacturers’ Association 
announces a general advance of $1.50 right 
through the list on all dimensions and ran- 
dom spruce lumber and timber, and a further 
advance of $1 effective June 19. All grades 
of white cedar shingles are advanced 25 cents 
a thousand; quotation for extras being $4.25; 
clears, $3.50; 2nd clears, $2.50. All above 
prices are for delivery at points taking the 
Boston rate of freight. Mills on the Amer- 
ican side in Maine are affiliated with the 
Canadian Lumber Manufacturers’ Associa- 
tion, and have been successfully operating 
under a “firm price” plan fully eight months. 
All of the larger Maine mills are uniformly 
returning all orders submitted at any sale 
price below the list. None of the larger mills 
in northern Maine and New Brunswick has 
started on the season’s run, and none of the 
river drives has yet reached the booms. 
Flood waters on the St. John caused some 
damage at the mills on that river, where 
driving conditions are again excellent. Sales 
to the yards are limited to current require- 
ments only, but the dealers are moving more 
lumber and are freer buyers than at any time 
in the last year. 


Lath and Shingles.—There is a better call 
for standard spruce lath at the prices pre- 
viously quoted, $3.50 per thousand for the 
1%-inch, and $4 for the wider size, shipped 
chiefly to interior points. Eastern white cedar 
shingles are steady at $4 for extras; $3.25 
for clears, and $2.25 for 2nd clears. The 
market for West Coast red cedars is very 
much in the air. The situation at the mills 
is strained, due to scant log supply and light 
shingle production with which to meet 4a 
heavy increase in demand at all-rail interior 
points, also a strong call for Atlantic coast 
shipments. Boston prices, all-rail, for the 
16-inch XXXXX have twice been pegged up 
10 cents within the fortnight to a new high 
of $3.39, while the 18-inch Perfections have 
moved up 15 cents to $8.69. There have been 
heavy deliveries by water at the Boston 
docks, but the great scarcity of kiln dried 
shingles on the West Coast has caused most 
mills to withdraw all price lists until present 
order files are cleared. This applies to both 
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rail and water shipments. Boston prices 
f. o. b. docks for the waterborne lots show 
a wide range, but those in closest touch with 
the sources of supply are holding the 16-ineh 
XXXXXN at around $5.10, und the Perfections 


it $3.45 @ 3.50. 


Vaple Heel Stock.—At this "tween seasons 
period there are few sales and deliveries to 
the heel plants for next season’s operations 
will not start before July 15, or later. Small 
lots from local yards are moving at $70@75. 
Association mills hope to open the next sea- 
son With a price around $70 for the new No. 2 
grade, which is equivalent to the old No. 1 
common and sélects grade. At the meeting, 
held in Boston two weeks ago, the new set 
of grading rules was given some attention 
and has since been fully adopted. These pro- 
ducers are also important shippers of birch 
and beech lumber. These woods have lately 
worked to a higher price position. Inch 
FAS birch is quite steady at $57@60, with 
some sales at lower figures. Inch No. 1 com- 
mon sells at a range of $40@45. 


Pine Boxboards,—Heavily curtailed produc- 
tion at the winter mills, coupled with a 
broader outlet at the box shops, has brought 
the market into better balance as to avail- 
able supplies, as well as to the price level. 
Good inch round edge is firm at around 
$14@15, with the square edge at $22@25, an 
occasional lot of wider average selling as 


high as $27@28., 


New York, N. Y. 


All dealers report definite improvement in 
business, With heavy increase in buying. 
Prices on most items are advancing steadily. 
There is heavy demand for Douglas fir. Mills 
are unable to fill orders and are sold ahead 
from six to seven weeks. The fourth price 
increase in six weeks went into effect on 
June 1. Southern pine mills say it is im- 
possible to fill orders, with demand much 
above production. Prices have gone up $3 a 
thousand in the last month, and will probably 
go $243 higher in several weeks. Idaho and 
Ponderosa pine sellers report a noticeable 
increase in purchases. Prices are strong and 
are advancing steadily, having just registered 
the third increase in a month. Oak flooring 
is scarce and prices are up about 25 percent 
from the low. Fir plywood panel prices went 
up 15 percent on June 1; the mills are sold 
well ahead. Export trade continues fairly 
good, especially with England and Italy. 


Philadelphia, Pa. 


President Roosevelt can have the Key to 
the city of Philadelphia, or anything he de- 
sires from the lumber fraternity of this rock- 
ribbed Republican community, if conditions 
continue to improve as steadily as they have 
since April 1. This is the attitude of the 
leading wholesalers as expressed last week, 
and aiso the sentiment advanced at the two 
trade association meetings held recently in 
this city. 

Mark H. Finley, who handles both hard- 
woods and softwoods in large quantities, 
stated Saturday morning that “We are get- 
ting plenty of business at increased prices. 
In fact, I am sorry to say, we are getting 
more business than we can handle.” This is 
the first time that any of the leading dis- 
tributors has made this assertion since the 
g00d old days four years ago. 

Edward F. Magee, an authority on hard- 
woods, and head of the Magee Lumber Co. 
Is optimistic and declared that only last week 
prices advanced an average of $1 a thou- 
sand on all hardwoods. The advances are not 
‘s rapid as those registered in the softwoods, 
but he feels that they will continue to stead- 
lly forge ahead. Other hardwood specialists 
Say that the stiffening of prices is due not 
SO much to increased business as to the fact 
that the retailers’ stocks are low, and in an- 
ticipation of increased building this summer 
and early fall, they are placing generous 
orders 

Robert Kay, of the Kay Lumber Co., reports 
that all softwood prices have stiffened since 
April, and are now $2 to $4 higher. There is 
a great demand for North Carolina products. 
and every indication that the quotations will 
continue to firm up during the summer 
months, When the industrial recovery legis- 
lation begins to function smoothly, and if it 
brings the results anticipated, the entire 


AMERICAN 


building construction field will reap early 
benefits. 

Owing to the present demand for lumber 
in the Philadelphia territory, it is virtually 
impossible to issue definite market quota- 
tions. As several lumbermen have expressed 
it, lumber quotations made today will not 
mean a thing next week. As svon as prices 
have become stabilized on the higher basis, 
however, the AMERICAN LUMBERMAN will carry 
a quotation column from this important lum- 
ber center. 


Baltimore, Md. 


North Carolina Pine.—The movement in this 
market still holds to a modest scale, with 
some of the distributors inclined to blame 
the rather sharp marking up of prices by 
producers. Box makers continue busy on 
orders from breweries, but building is rather 
inactive. Stocks on the wharves are of mod- 
erate proportions, 


Georgia Pine. — Quotations have been 
marked up by the mills, but the local demand 
halts, and buyers continue to show a prefer- 
ence for the cheaper grades. The stocks of 
longleaf in the yards here are still very 
modest. 


Cypress.—Construction for which cypress 
would be required still halts, with no other 
outlet of consequence available. Cheaper 
woods are having the inside track. Pro- 
ducers especially are inclined to hold out 
more emphatically for higher prices. The 
assortments available here are limited. 


Douglas Fir.—The movement is claiming 
much attention, what with freight rates up, 
and prices advanced about $5 since the first 
of the year. So far the demand has not 
attained impressive volume. Distributors have 
found the trade much more receptive of late. 
The stocks held in this market suffice. 


Hardwoods.—The tendency in hardwoods 
continues upward, with the demand broad- 
ened. Brewery demand is not up to expecta- 
tions. There has been a gratifying pickup 
in the movement, while quotations are being 
marked up. The export situation is affected by 
the political and other developments in Europe, 
with the situation rendered rather uncertain 
by the inability of business men to figure 
with any degree of assurance on the rate of 
exchange. A general increase of 5 cents per 
100 pounds on light and heavy hardwood 
lumber to the United Kingdom and the Con- 
tinent of Europe went into effect on June 1. 
joth the North Atlantic and the South At- 
lantiec freight conferences united on the ad- 
vance, Which applies to all shipments booked 
after the date mentioned. The protest against 
any rise made by some of the exporter: seems 
to have been without any effect. 


Sash and Doors.—With lumber prices ad- 
vancing, the sash and door trade has been 
influenced to mark up its quotations. The 
inquiry is definitely more active, and the 
movement is on the increase. A number of 
the concerns have found bar room and cafe 
fixtures a welcome outlet, with knotty pine 
one of the most frequently used materials. 


Jacksonville, Fla. 


Southern Pine.—Inquiries are about the 
same as they have been for the last three 
weeks, coming from practically all sources. 
While lists from railroads have dropped off, 
those from yards and industrials have taken 
up the slack. Florida yards report good 
rural business and the figuring of some large 
jobs. The demand is more for special items; 
there has been a larger call for better grades. 
Mill output has not increased much, as the 
principal movements have been of lower 
grades, and mills all had large stocks of 
these. Manufacturers are inclined to replace 
much of the lumber shipped out lately, so 
as not to be unprepared for an increased de- 
mand later. Large mills are all running, and 
a large number of small mills are starting 
again. Prices hve not shown any increases 
during the last ten days, but are firm. The 
mills have all revised their lists. 


Cypress business is much improved. In- 
auiries are getting more regular, and are 
from all over the country. Larger mills are 
continuing to get a good beer trade demand 
for their tank stocks, and yards are coming 
into the market stronger. The mills have 
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not shown any inclination to increase their 
production. 

Hardwood mills report increases in ship- 
ments, and inquiries are stronger than they 
were two weeks ago. Export trade has been 
better, although no large orders have devel- 
oped, Domestic shipments are better with 
lower grades moving steadily to box manu- 
facturers. Retail yards are taking a little 
more. Prices are considerably better. 
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INDIANA QUARTERED OAK COMPANY 
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J. HERBERT BATE CO.,Inc. 
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CARLOS RUGGLES LUMBER CoO. 
Wholesale Lumber—Est. 1889—Springfield, Mass. 
Telephone your orders and inquiries at our expense. 


SPRINGFIELD 3-5184 


Cd! SOTELS Claw 
HOTEL RADISSON 


Minneapolis 




















Rates from 


$2.00 
500 Rooms 
with Bath 


Garage in 
Connection 


seventh Street .\ear Hennepin 
Located in the center of the 

Business, Amusement 

Shopping districts. 


em 
6 Cates 8 > im 


to fit any purse. 


and the 








Portland, Ore. 


E believe 

that there is 
no other hote: in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 


Keller and Boyd 
Owners. and 


Operz.tors 

















48 


AMERICAN 


LUMBERMAN 


June 10, 1938 





| CHICAGO 


ani! Ored | ENGELMANN SPRUCE 
} at ty my Sitka ee dome 
We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 














Try A 


& Dion 


M. Hardwood 
Lumber 
Guned od ~6CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








Builders’ Commercial Agency 
ESTABISHED 1890 
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A rating guide to the Contracting trade of 
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| Fix Your Credit Loss 


in Advance 


| 
| You can state pretty accurately every 
| 











item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more | 
of a problem than ever. 
| If the year’s total covered credit losses 
| exceed a certain previously agreed upon 
y percentage of your gross sales, we repay 
} the excess 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 
I, The cost of Credit Insurance is small 
| compared to the security afforded. 


Over $9,500,000 paid to our pelicyholders 


|| The American Credit-Indemnity Co. 
| 





OF NEW YORK 


Stl Lecust St. 220 So. State St. 


537 Mer. Exch. b 
St. Louis, Mo. cr 


Francisco, Cal. 








Chicago, Ill. 














Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 

on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 
Car Door Lumber Rollers Sectional Board Rules 
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Newsy Notes of Persons and Places 


AND OFFICE 








J. H. Longhurst, 36 Louisville Road, London, 
S. W., England, has been appointed personal 
representative in the United Kingdom for the 
Hyde Lumber Co., Memphis, Tenn. 


H. W. D. Bosley, London (England) sales 
representative of the Meadow River Lumber 
Co., of Rainelle, W. Va., has changed his ad- 
dress to 152 Earl’s Court Road, London, S. W. 5. 

J. L. Porter, Kansas City representative of 
the Sabine Lumber Co., St. Louis, Mo., and of 
several Pacific Northwest companies, has 
moved his offices to 509 R. A. Long Building. 

Frank B. McQuesten, of the George McQues- 
ten Co., East Boston, Mass., who has been 
severely ill at his summer home, “Questen- 
mere,” in Marblehead, on the North Shore, is 
now reported to be rapidly recovering. 

R. R. Manbert, son of A. C. Manbert, of the 
Canadian General Lumber Co. (Ltd.), Toronto, 
Ont., has severed his connection with Dominion 
Securities Corporation, and become a director 
of the Canadian General Lumber Co. (Ltd.). 

C. L. Peckinpaugh, of Knoxville, Tenn., who 
for ten years operated the Peckinpaugh Lumber 
Co. in that city, until 1930, is closing out the 
Peckinpaugh Construction Co. and has joined 
the organization of the Knoxville Lumber Co. 
as estimator and salesman. 


T. I. Bennett, line-yard owner and Kansas 
City representative of Dibert, Stark & Brown 
Cypress Co., Donner, La., has been seriously 
ill at his residence in the Hyde Park Hotel, 
Kansas City. He became ill while on the way 
to the funeral of an uncle in Illinois. 

John C. Norman, Norman Lumber Co., 
Louisville, Ky., will return home June 7 irom 
the East, with Mrs. Norman, the former Miss 
Eleanor Evans, of Oakmont, Pa., they having 
been married at Oakmont, on May 25, at the 
home of Mr. and Mrs. Hugh Rodman. 


Howard Buckman, of the Cherry River Boom 
& Lumber Co., with main offices in Philadelphia, 
Pa., called on the Baltimore trade in the course 
of a swing around the eastern markets. He 
reported that the demand for hardwoods was 
increasing, and that prices were on the rise. 

H. C. Kelleran, formerly a member of the 
Trotter-Kelleran Lumber Co., wholesaler of 
Buffalo, will be ordained as an Episcopal clergy- 
man on June 21, the services taking place in 
St. Paul’s Cathedral. He has been pursuing 
theological studies in Boston for several years. 


The Larkin Brothers & Yost Co. has been 
organized in Louisville, Ky., with $1,000 capital 
stock, by Joseph E. and C. S. Larkins, of Lar- 
kins Brothers, flooring and hardwood specialty 
interests, and Jack F. Yost, associated with the 
Sullivan-Yost Lumber Co., jobber and small- 
mill operator. 

Macgill James, secretary and treasurer James 
Lumber Co., Baltimore, Md., and son of Nor- 
man James, the head of the corporation, was 
made director of the Peale Museum civic his- 
torical institution. Old local history is one of 
his hobbies. He was born in 1897, and served 
in the World War. 


Paul Van der Heiden, 13 Rue de la Commune, 
Antwerp, Belgium, has been appointed repre- 
sentative of Gordon, Watts & Co. (Ltd.), Lon- 
don, England, in Belgium, Holland, northern 
France and the German Rhine Provinces for 
the sale of American pitch pine and hardwoods, 
and British Columbia fir. 

At the annual stockholders’ meeting of Frost 
Lumber Industries (Inc.), Shreveport, La., 
held in St. Louis this week, E. A. Frost was 
re-elected president and H. W. Whited was 
elected executive vice president. Mr. Whited, 
who is general manager of the Frost operations 


at Nacogdoches, Tex., is one of the outstand- 
ing men in the entire organization. 


Richard P. Baer, of the hardwood firm of 
Richard P. Baer & Co., Baltimore, Md., is on 
a trip through the middle West, to call on 
yards and other buyers, and get a first hand 
account of conditions in the industry. Mr. 
Baer stated that hardwood prices had advanced 
15 to 20 percent above the lows, but were not 
yet up to a level that would constitute a satis- 
factory basis for manufacturing operations. He 
expects to visit the Century of Progress Ex- 
position at Chicago. 


H. A. Crane, who formerly represented at 
Baltimore, Md., the Krauss Bros. Lumber Co., 
of Seattle, Wash., and afterward held a similar 
position with the W. D. Kelly Co., of Newark, 
N. J., this corporation having taken over the 
eastern business of the Krauss Bros. Co., is now 
looking after Baltimore territory for the 
Blanchard Lumber Co., of Boston. The Kelly 
Co, discontinued operations some months ago. 
The Blanchard company has branches in Phila- 
delphia and New York. Mr, Crane says he 
is finding buyers quite receptive. 


The Lumbermen's Golf Association of Chi- 
cago will hold its annual tournament June 20 
at the Acacia Country Club south of LaGrange, 
according to an announcement received from J. 
L. Strong, secretary-treasurer of the organiza- 
tion. Seven cups and four flight prizes will be 
some of the goals, and a large list of players is 
hoped for. Handicaps should be arranged by 
June 10. Mr. Strong urges all lumbermen who 
plan to attend to let him know, so ample lunch, 
dinner and caddy facilities may be provided. 


Sells Own Yard to Assume Father's 
Partnership 

A. E. Davis, who for eleven years has been 
operating the Davis Lumber Co, at Berry, Ky., 
has sold his yard to T. L. Hardy, of Berry, 
and has taken over the partnership held by his 
father, the late J. E. Davis, in the firm of Hall 
& Davis, at Shelbyville, Ky. He and the senior 
partner, C. P. Hall, will continue the retail 
business under the name Hall & Davis, as it 
has been since 1916. 








Visit Eastern Markets 


Peter and Albert Schafer, of Montesano, 
Wash., owners of the Schater Bros. Lumber & 
Shingle Co., recently returned home from a trip 
to the East, on which they were accompanied 
by Mrs. Albert Schafer and Miss Mary Ann 
Kenney. In New York they called on their 
Atlantic Coast sales agent, the Transcontinen- 
tal Lumber Corporation, and after several days 
in that city on combined business and pleasure 
visits, two officials of the latter firm, Mr. Leon- 
ard and Mr. Smith, took them by auto to Buf- 
falo and Niagara Falls. From there the west- 
erners went to Detroit, bought a couple of 
twelve cylinder Lincolns, and drove home im 
one of them. 

These two Schafers, with another brother, 
Hubert, who died in 1931, started in the logging 
and lumber business in a very small way, in 
1393, when they decided they could do better 
in this business than in their father’s dairy farm, 
though the farm was making a good living. 
After the day's dairy work was done they 
would get out a few logs and haul them to the 
Satsop River by ox team; they worked so well 
that their business grew rapidly to its present 
far-reaching proportions. 

They do not believe things have reached a 
standstill for long, especially after what they 
saw on the eastern trip, with business condi- 
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tions steadily improving, and they both feel 
that the lumber business and all business is on 
the way up in no uncertain manner. 





Celebrating a New Arrival 


When Joe Cisar, one of the two Chicago 
Cisars who own and operate the Maisey & 
Dion Lumber Co., heard that H. B. Tibbitts, 
president of Chas, Darling & Co. (Inc.), had 
a daughter, Judith Marion Tibbitts, born May 
20, he turned to his brother John and said, “I'll 
bet she’s a darling baby. And that’s a lot of 
baby, so we've got to do a lot of celebrating.” 

Accordingly plans for thoroughly adequate 
celebrating were carefully laid. A truck came 
to the Maisey & Dion door on Loomis Street, 
south of Cermak Road, and it was loaded with 
three, or maybe four, barrels of three-point two 
(or the modern version of it, anyhow). Then 
there were various and sundry kinds of meat— 
the kinds appropriate to the occasion and the 
liquid—and pretzels and rye bread and such 
things. And so when Saturday, the 27th, came, 


Joe Cisar, H. B. Tibbitts and Irwin Walters 
were three of the merry gents who gathered at 
the Maisey & Dion office to celebrate the 
arrival of little Miss Judith Marion Tibbitts 


all was ready for the lumbermen, most of them 
from the hardwood yards and everybody from 
the hardwood yards, who wandered in through- 
out the day, to eat and drink and meditate. 
And to be initiated by “crowning” with the 
othcial gavel. In the picture Joe Cisar may 
be seen crowning Mr. Tibbitts once again, while 
Irwin Walters, secretary-treasurer of the Dar- 
ling company, looks on with decided approval. 
The hammer, which looks like it weighs not a 
gram less than two pounds, is made of balsa 
wood and weighs exactly one ounce. 

It was a most joyful occasion, and well at- 
tended, for the Cisar brothers have a reputation 
when it comes to entertaining. 





Impostor Claims to Represent 
London Broker 


Battimore, Mp., June 5.—John L. Alcock & 
Co., hardwood exporters here, are in receipt of 
a letter from C. Leary & Co., an important 
London firm, under date of May 16, which tells 
ot a cablegram from an American correspondent 
in which the inquiry is made whether a man 
calling himself Norman Wright, and posing 
4s a member of the London concern, is what 
he had purported to be. It appeared from the 
letter that a man giving this name had tele- 
Phoned from the Homestead Hotel, White Sul- 
phur Springs, W. Va., to a hardwood company, 
Stating that he had lost his railroad ticket and 
money, and asking for an advance of funds on 
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account of Leary & Co. The inquiry brought 
a prompt response from London, saying that 
Mr. Wright was in London at the time, and 
that the individual who made the telephone call 
was an imposter. Leary & Co. made the request 
that the matter receive the fullest publicity in the 
lumber press of the United States. Mr. Wright, 
it may be mentioned, has visited the United 
States a number of times and may claim many 
friends in the trade. 
— 


Moves Southern Sales Office 


Forpyce, Ark., June 5.—The southern sales 
office of the Fordyce-Crossett Sales Co. was 
moved from Crossett to Fordyce on June 1. 
W. H. Burroughs, sales manager in charge of 
the southern division, will make his headquar- 
ters here in the future, and has brought with 


him from Crossett the entire personnel of his 
office. 


_—_—SSSs 


Appointed Export Sales Manager 


MARSHFIELD, OrE., June 3.—H. W. Bunker, 
president Coos Bay Lumber Co., has announced 
the appointment of Herbert Busterud as export 
sales manager, this appointment having become 
effective June 1. In addition to handling export 
sales, Mr. Busterud will solicit the Atlantic 
coast cargo and all-rail markets. 





Back in Commission Trade 


N. T. Hand, who formerly was in the com- 
mission lumber business in Chicago but who 
has been in other fields during the last five 
years, again is selling lumber on commission, 
and has his office in room 402 at 35 South 
Dearborn Street. He will handle western, 
southern and northern woods, and has some 
excellent mill connections to assure both serv- 
ice and quality. 

His father, the late F. Hand, established the 
family’s original lumber business in Chicago in 
1878, and was one of the first readers of the 
AMERICAN LUMBERMAN, then the Northwestern 
Lumberman. That is one policy maintained 
throughout the interventing years by both father 
and son. 


Good Sales Meeting, But a Poor 
Fishing Trip 

With due regard to the reputation of Osceola, 
Mo., as a good place to catch those tasty Osage 
River fish, L. F. Caldwell and J. R. Nuckles, of 
Kansas City, general manager and _ assistant 
general manager, respectively, of the R. J. 
Hurley Lumber Co., decided that the Ozark 
town would be host to all the company’s yard 
managers at a general sales meeting recently. 
So they all congregated at the Osceola yard. 

But they were doomed to disappointment, 
The local manager, C. Roy Fields, and Mr. 
Nuckles, who used to be manager at Osceola, 
both working, together could not provide good 
fishing. For the river was too high, with tons 
of water and lots of driftwood rolling over the 
dam. The party went out to the hydro electric 
plant and took a look, after lunch, and then de- 
cided they didn’t want to fish, anyhow. But 
they did have a good sales meeting, and are 
laying plans for some real merchandising to 
get the repair and modernizing business which 
all are confidently expecting. 

—_—_—_—_ 


Advocates Lower Rail Rates 


Robert Kay, of Philadelphia, Pa. whose 
various recommendations to President Roosevelt 
and the Interstate Commerce Commission have 
received favorable consideration, because of his 
knowledge of the transportation problems con- 
fronting the country, is a strong advocate of 
lower freight and passenger rates as the means 
of restoring prosperity to the railroads. Mr. 
Kay is a member of the railroad and transpor- 
tation committee of the Philadelphia Wholesale 
Lumber Dealers’ Association. Mr. Kay pointed 
out at a recent meeting of his association that 
freight rates on lumber are about the same as 
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INCREASE YOUR GLASS 
DEPARTMENT PROFITS 


Let us tell you how other lumber 
dealers are making interesting extra profits 
on glass repair work — auto glass replace- 
ments, show cases, furniture tops, glass 
shelves, etc. You can get the bulk of this 
business in your community with almost 
no extra effort. Costs nothing to get the 
facts. 
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S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 





they were in 1921. High rail rates, he says, 

have led to the use of trucks for transporting 

lumber, and buses for passenger service. 
—_—_——— 


Texas Line Yard Executive 
Acquires Yard 


Uva.pe, TeEx., June 5.—One of the most im- 
portant business deals made in this section for 
some time was recently consummated when the 
Mayhew Lumber Co. announced the sale of 
its retail lumber and building material business 
in Uvalde te F. E. Beecroft, of Amarillo, Tex. 
Mr. Beecroft for many years was connected 
with the Foxworth-Galbraith Lumber Co., one 
of the outstanding line yard concerns of the 
Southwest. Since his arrival in Uvalde to take 
over the business he has been actively engaged 
in perfecting the adjustments made necessary 
through the change in ownership and manage- 
ment. The business will be conducted by hitn 
under the name of the Uvalde Lumber Co. 

A. B. Mayhew, president of the Mayhew 
Lumber Co., is one of the most prominent re- 
tail lumber dealers in Texas, and has a nation- 
wide reputation as a merchandiser and civic 
leader. He announces that the Mayhew Lum- 
ber Co. will continue to operate yards at 
Sabinal, La Pryor, Crystal City and Carrizo 
Springs, and also will continue to handle, in 
its store at Uvalde, furniture, implements, wind- 
mills and water supplies. 
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We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


Mem bers We also invite orders for Northern Pine, Spruce, 
} earn Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Asociaoe 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J. Clears Lumber Co., 
Suite 417, Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exch. 




















AND BIRCH 
LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


&JIWWELLAS 


LUMBER COMPANY 


MAaA™N VFA TVR ER S 


MENOMINEE MICHIGAN. 
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VON PLATEN-FOX 
COMPANY 


Iron Mountain, Mich. 


Manufacturers of 17 
Different Species of 


NORTHERN 
HARDWOODS 
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Baughman’s Buyer 
and Seller 


Awell known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 p - 
ee flexible leather, $4.00; black seal grain, $5.00; 

ue morocco leather, gilt e $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blae Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 











New Plant to Produce Insulated 
Sections 


PorTLAND, OreE., June 3.—A new woodwork- 
ing industry was started here a few days ago, 
when the E. B. Hazen Lumber Co. opened its 
new factory for the production of insulated sec- 
tions, such as walls, floors and roofs, of 16-inch 
standard width and its multiples, for use in 
house construction. Fabrication of short length 
lumber and other wood products will also be 
part of the industry. The insulated sections 
will be known as “Sealed In(sulated) Sections.” 
The sections are kiln dried to 12 to 14 percent 
moisture content, laminated and spray primed 
on the outside surface. 

The factory is at 2739-2805 Southeast lour- 
teenth Avenue, and a sample and sales room 
has been opened in the Security Building, 53 
Fourth Street, in the heart of the city. 

E. B. Hazen, one of the best known lumber- 
men in the Pacific Northwest, is president of 
the E. B. Hazen Lumber Co. The Muir-Hazen 
Co. is to have charge of local sales of the prod- 
uct, and associated with Mr. Hazen in this is 
W. J. Muir, for many years one of Portland's 
best known builders and contractors. 





Lumberman - World's Fair 


(Continued from Page 41) 


Ark., for its Life-Long Homes. All the struc- 
tural lumber in it is treated by a special pro- 
cess of chemical impregnation under pressure, 
that provides positive resistance to termites and 
decay, with a marked degree of fire retarda- 
tion. Walls of the living room and hall are 
surfaced in pine paneling, and it is finished 
throughout in Arkansas Soft Pine, except for 
the floors, which are of SOFI oak.  Furnish- 
ings and decorations provide the finished effect 
of an attractive, occupied home. The house 
serves aS administration headquarters for one 
of the most unique features of the exposition, 
which is part of the agricultural division. 

The Life-Long Homes that the Cape Cod 
cottage advertises are built in sizes ranging 
from one to five rooms, and are intended to 
meet the demand for small, well-built, per- 
manent homes of low cost, suitable for subur- 
ban and town living. Production plans include 
farm dwellings and tourist cabins. These are 
fabricated at the mill, and in addition the 
Crossett interests are also producing a general 
line of lumber products treated by the same 
process in its extensive treating plant, which 
began operation May 1. Distribution and sale 
to the public of Life-Long Homes is handled 
through licensed lumber retailers. 

Supplementing the above exhibit—it was 
jointly announced by the Crossett interests, 
Southern Oak Flooring Industries and the Ar- 
kansas Soft Pine Bureau, of Little Rock, Ark., 
through the Robert H. Brooks Co., advertising 
concern of Little Rock, which conducts the ad- 
vertising and trade promotion of these’ groups— 
there will be advertising and promotional cam- 
paigns to emphasize the merits of Satin-Like 
interior trim and SOFI oak flooring, through 
newspapers and radio, distribution of literature 
at the fair. and direct-mail follow-ups. 

The SOFT oak flooring in the Home Planning 
Hall, one of the largest buildings on the fair 
grounds, is a part of the display of one of the 
nationally known wood finishing companies— 
and this finishing concern also has an extensive 
display of Arkansas Soft Pine finished in its 
product. In the Sunlight House the hallway is 
of SOFI oak, and one of the bedrooms has 
interior woodwork of Arkansas Soft Pine. 

Arkansas Soft Pine Bureau members, in ad- 
dition to the Crossett Lumber Co., are Caddo 
River Lumber Co., with plants at Glenwood. 
Rosboro and Forester, Ark.; Dierks Lumber 
& Coal Co., with mills at Dierks and Mountain 
Pine, Ark.; Fordyce Lumber Co., whose mill 
and flooring plants are at Fordyce, Ark., and 
the Southern Lumber Co., Warren, Ark. 

Membership of Southern Oak Flooring In 
dustries—of which Ralph E. Hill is secretary- 
manager—includes the Vordyce-Crossett inter- 
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ests; E. L. Bruce Co., Little Rock and Mem- 
phis; Arkansas Oak Flooring Co., Pine Bluff: 
Long-Bell Lumber Sales Corporation, Kansas 
City, Mo.; Memphis Hardwood Flooring Co, 
Memphis; Nashville Hardwood Flooring Co. 
Nashville, Tenn.; Perfection Oak Flooring Co.. 
Shreveport, La.; and Southern Pine Lumber 
Co., Texarkana, Tex. 





. . . . 
California Mill Cutting Sugar 
. 
Pine 
Camino, CAvir., June 3.—The Michigan. 
California Lumber Co., has started the season's 
operation in full swing on one shift. In the 
woods, falling and bucking timber were begun 
May 15 at Camp 11, in the company’s Pilot 
Creek unit. This unit contains a_ splendid 
stand of California sugar pine and California 
Ponderosa pine timber, sufficient for the next 
fifteen years for the sawmill at Pino Grande. 
This unit is one of the remaining high quality 
sugar pine stands of California, lying in the 
optimum sugar pine belt, between the American 
River and Kings River. This year's cut of 


pine should be about 75 percent sugar pine. 
The sawmill started sawing the morning of 
May 25, with a full crew on a one-shift basis, 
Production will be about 900,000 feet a week. 
In the battery of seven kilns at Pino Grande, 
all the upper grades of California Ponderosa 
pine will be kiln dried ready for prompt ship- 





This 6x22—10-foot piece of clear sugar pine 
was shipped by the Michigan-California Lum- 
ber Co., from stock, for W orld’s Fair exhibition 


ment. Sugar pine will also be satisfactorily 
kiln dried when desired by customers. 

Shipping of lower grades of sugar pine im- 
proved very much during May. The Michigan- 
California Lumber Co. has, with the exception 
of a few items such as 4/4 shop and 4/4 No. 3 
clear, a fairly well distributed stock of upper 
grades of sugar pine, manufactured and _ sea- 
soned in its usual careful manner. 

A number of large operators in the Califor- 
nia sugar pine area have made no definite plans 
for the present season, and the cut of sugar 
pine during 1933 will be far below normal. The 
Michigan-California Lumber Co. has operated 
each year, although on a curtailed basis for the 
last two years. Its stocks have been maintained, 
and its organization kept intact. 

The company’s sawmill is located across the 
American River and the yards, factory, storage 
and shipping sheds are at Camino. California 
sugar pine is its leading product. A true white 
pine, the sugar pine grows to great size at 
the higher elevations in the Sierra Mountains. 
It has the admirable qualities of the true white 
pines—soft texture, even grain with little con- 
trast between springwood and summerwood, and 
in addition upper grades are obtainable in wide 
and thick sizes. 

Last week the Michigan-California company 
shipped, on short notice, from its seasoned 
stock of thick selects, a sample piece of cleat 
sugar pine 6 inches thick by 22 inches wide 
and 10 feet long. This piece will be on ex 
hibition at the World's Fair in Chicago. 
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LUMBER MARKET REVIEW 


Increased Production of Southern Pine Is Oversold 
52 Percent; Prices Advancing 


With production increased to 46 percent of capacity, 
compared with 41 percent two weeks before, southern pine 
mills in the week ended June 3 oversold their production 
by 52 percent. Because of depletion of mill stocks, a large 
increase in shipments was not possible, and order files are 
becoming so heavy that it is necessary for numerous plants 
to turn down new business. Such plants have easily been 
obtaining recent advances, and have withdrawn lists for 
further upward revision. It is difficult to buy commons 
for quick shipment, and stocks of shed items are thinning 
out. A good part of the buying has resulted from the feel- 
ing that prices were rapidly advancing, and much of the 
yard stock acquired by middle West yards is for prospec- 
tive sales to the farm trade, based on higher prices for the 
new crop. The South is a good buyer, 

Arkansas soft pine sales prices, as reported in this issue, 
show sharp advances, and a number of large mils have 
withdrawn from the market until they can determine what 
its new and higher level is to be. The South, with cotton 
at 9 cents, has been a more active buyer of budding items, 
and large-mill stocks of Nos. 2 and 3 commons are said to 
be the lowest in vears, so there has been an active demand 
for small-mill commons, some being put in transit. Shed 
stocks are in very limited supply and strong, with pro- 
ducers limiting sales. Low grades, for packages and grain 
doors, are in heavy movement. 


Eastern Shortleaf Is More Active and Higher 


With New England and other North Atlantic coast mar- 
kets adding their demand to that from the South itself, and 
competition from Pacific Coast lumber eased by a series of 
price advances, the North Carolina pine mills have been 
booking a bigger volume of business and at considerably 
better prices. Kiln dried commons are stronger, and the 
air dried product of the Southeast is also being marked up. 
Small-mill stock has been taken by larger plants for further 
manufacture. Industrial users have been buying low 
grades in big volume. Retailers in the East are not buying 
much beyond actual needs, for their larger purchases are 
paralleled by larger sales. Quotations appearing in this 
issue practically all show marked advances, but even at 
these new figures the mills are disinclined to sell except 
for early loading. 


West Coast Mills, With Depleted Stocks and Heavy 
Order Files, Refuse Much Business 


With their files of unfilled orders greatly increased, by 
bookings of the last five or six weeks, West Coast mills 
are unable to accept much offered business. Identical 
plants in the two weeks ended June 3 booked 4 percent less 
business, and increased their production by 5% percent, but 
this group had bookings 53 percent ahead of output. Total 
bookings were 52 and shipments only 15 percent above the 
production. 

Rail bookings were about fifty percent larger than they 
were a couple of months ago, retailers’ purchases now in- 
cluding considerable straight cars. As stocks of many 
mills are low and broken, they have had to withdraw from 
the market. Some railroad orders that were unable to find 
placement in the South are being offered the Coast. Prices 
of yard items are moving upward strongly, and prospects 
lor larger farm buying are encouraging ready acceptance of 
these advances by the retailers. 

he movement to the Atlantic coast is becoming heavier. 


Ready sale has been found for all receipts, and movement 
through distribution yards to retailers is active. Demand 
on the yards is developing, if rather slowly. More ships 
are being put into service, and no space for July is avail- 
able at the advanced rate of $10.25. California is buying 
in larger quantities, but there is no surplus, for receipts 
are being moved to jobs. 

The export movement continues large, for, though there 
is not much demand from China-Japan, Europe is taking 
large quantities of clears and Argentina is coming into the 
market more strongly. 


Northern Pine and Hemlock Moving in Larger Volume 


Northern pine lists have been advanced $1 a thousand, 
and as competitive western pines are harder to obtain and 
stiffer, additional mark-ups are expected. Bookings by 
identical mills have recently been more than fifty percent 
larger than last year’s, and though stocks are about twenty- 
five percent lower than last year’s, output has not been 
correspondingly increased. Low grades have been in heavy 
demand. Retailers in the Lake States and Niagara area 
are finding it increasingly difficult to secure items wanted. 

Northern hemlock sales jumped to nearly three times 
the level of last year, and made about three times the cur- 
rent production, considerab!e buying being done by Wis- 
consin and Michigan retailers, and by box plants of the 
middle West, so that the market is developing a good deal 
of strength. List is up $2@2.50. 

30th Canadian and New England manufacturers of east- 
ern spruce have adopted $1.50 higher lists with another 
$1 advance to be made in two weeks. Stocks are quite low 
and the new sawing season is only starting, so it is believed 
there will be no difficulty in keeping quotations at sched- 
uled level. 


Heavy Sales of Western Pines and Higher Prices Are 
Encouraging Increase in Output 


Identical western pines mills report bookings almost ex- 
actly fifty percent larger than in the corresponding period 
of last year, and total bookings were 45 percent above pro- 
duction in the two weeks ended June 3. For about six 
weeks, the orders have been running ahead of shipments, 
so that good files are being built up, but the excess of ship- 
ments over production is resulting in a further depletion of 
mill stocks. The output during the week ended June 3 
passed slightly above last year’s level, following an upward 
movement of prices; theretofore the returns had been so 
unprofitable that production was held below last year’s. 
Some large plants have completely withdrawn from selling 
until lists can be prepared in accordance with current mar- 
ket, and stocks can be rounded out. The industry is making; 
every effort to give prompt service, as shipments are now 
heavily in excess of last year’s. 


Hardwood Demand Is Heavier; All Price Lists Higher 


Total hardwood bookings in the two weeks ended June 
3 made 234 percent of the cut, which had been increased, 
southern output rising to 21 percent of normal. Many 
southern items have been marked up $5, and the northern 
list has been further advanced this week, while there was 
also a sharp upward revision in oak flooring. Cooperage 
interests are leading buyers, but millwork and flooring 
plants are ordering more freely, as are retailers. Automo- 
bile and furniture plants are inclined to add to stocks, but 
find mills refusing orders at old prices. Foreign trade is 
quite heavy, because of further prospective advances in 
ocean rates, and exporters are paying higher mill prices. 


Statistics, Pages 32-33—-Market Reports, Pages 44-47, 54—Prices, Pages 52-53 
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THIS WEEK’S LUMBER PRICES 


Kast and west side mills have reported the following average f. o. b. 
La., for sales made in the period May 22-26, but, 


change, New Orleans, 


SOUTHERN PINE 


where 


month to date have been inserted and distinguished by asterisk: 








West East; West East West East| West East 
Side Side Side Side Side Side Side Side 
Flooring, Standard Drop Siding, Stand- Rough Finish No. 2 Shiplap and 
Lengths ard Lengths, 1x6” 10-20’ Boards, Std. Lgth. 
1x3” riftt— Babsteer.. 18.04 17.75 paseter eee oss 10085 
B&better No, 1 16.64 16.86) ge *19.79 *18.00 ee 12.84 12.89 
poertiens. 4 oan as Assorted patterns 6” ...... 22.00 19.00] Longl’t— 
tangles + ‘°" B&better.. 19.05 18.21] 8” ...... 16.76 20.00)}1x8” ..... 13.00 14.16 
Shortleaf..°25.20 27.92|\N% 1 oo Seno 17.52 | 10" > 033-38 23.50 1x10” .... 13.50 14.48 
Longleaf..*25.73 31.20 5&6/4_ tia : — No. 2 Boards, 1x12” 
No. | e eee 21.68 oo thick— Standard Length 
i. Ro wikies 31.25 32.50/Shortleaf.. 15.50 12.56 
B&better.. 19.54 19.29 pabeotier aye ay 7H yi Longleaf.. 20.64 21.37 
4 "= pa S&S e8ee6868 o . 
og Re Be Pe 22.41 22.30 He. 3 Shostiont 
we. Ae: .66 91 Rebar 21.97 22.64 | Casing, oy Jamb exe” Dimension 
- BO seeas 23.94 22.38 2 . = 
SP * “eee 25.94 27.25 B&better, | 43, & 14°.. 16.35 14.59 
Shortleaf.. 31.45 35.50 9 ~ ¢ -o 1 16 . 16.24 15.80 
Longleaf. .°35.75 *41.75|12” --..-- 40.35 30.90(oee ae: Sees SSSR a ge **** = 
No, 1— 5 & 6/4 thick— z oe y12 & 14°.. 12.88 13.75 
Shortléaf. . °25.65 26.0014 6 8”... 33.56 *32.22| No. 1 Fencing and aS 13.31 14.35 
sanqens . 230.75 eon pz] o&10” ... 37.63 *39.60 Boards, 10-20’ 2x8” vit 
No. 2 ....°17.98 °21.25/12" |. 2... 53.93 48.91/1x4” ..... 17.30 18.38)12, & 14’.. 13.30 13.25 
a ~  — eee 17.51 18.63 cans setae 13.83 12.97 
a 7” Inch thick— Sn. ein oo 17.52 18.78 J - M2 
Nol --. 1646 i2t4| 47... 20.00 *17.67/1xi9- °°" gees aealLde ...... 161s 1748 
Mo. 3 .... 21.97 11.90) 6° ...... 18.67 19.08) ‘on ¥ » 116’ ...... 16.61 15.50 
Ceiling, Standard | 8” -...-- 20.00 19.19| No. 2 Shiplap, 10-20 2x12” 
Lengths 1 19.00 22.17;1x8"..... 17.52 18.78/12 & 14’.. 19.80 18.00 
%x4"— | teed 36.00 32.25)1x10” 20.00 *20.25|1¢°" 20.46 21.06 
Bé&better..*18.41 15.83 
me Eo occe cccc CREE Plaster Lath No. 2 Fencing, Stand- Partition, Standard 
5x4 _ % xl % o 4’ ard Lengths Lengths 
B&better.. 16.78 18.07|No. 1 .... 2.66 1 a 11.49 11.84) %4%x4"— 
No. 1 .... 15.43 15. ‘98)No. 2 .... 1.42 1.45 1x6" & C.M. 11.88 12.11] B&better.. 18.50 16.62 








mill sales prices on southern pine to the Southern Pine Lumber Ex- 
prices for this period were not available, 


prices for the 


West East West East 
Side Side Side Side 
No. 2 Shortleaf No. 2 Longleaf 
Dimension exe Dimension 
2x4” xt’ 
12 & 14°. 18.11 13.05]12,& 14’. 14.00 13.74 
AG” ...... BRET 19.90(08+----- OED 18.80 
2x6” 2 & , 0 ‘ 
12 & 14°.. 10.90 12.27/16)" °° is'eo ines 
See.» Ge wails 10.94 12.11 2x3” Dei : ; 
2x8” . 12 & 14’.. 13.30 11.78 
12 & 14°.. 11.87 11.29]16" ....7: *13.46 14.50 
ae ae 12.34 12.00]2x10” 
2x10” 12 & 14’.. 14.60 *12.60 
12 & 14°.. 11.73 12.10)16° ...... 14.50 14.50 
gee 12.69 12.15 |2x12” 
2x12” 12 & 14".. 14.11 14.83 
12 & 14’.. 13.00 *11.33]16’ ...... 16.00 18.00 
age ee 13.77 16.00 Timbers, - and Under, 
No. 1 Longleaf 1 
Longleaf— 
a a 3x4 & 4x4” 16.50 16.37 
12 & 14°.. 16.00 15.53 2 (218.86 ay od 
a veeees 17.06 16.60 | 5 10-10x10"*18.75 21.00 
ls 04 14.12 13,80 | 2%4&13°. *97.18 #3300 
2, 425 13-80 | 5x12-12x12"*30.00 *32.00 
achat ; Shortleaf— — 
12,& 14°.. 14.83 14.47) 28 Gree 1e50 12.95 
— , °° 183x410"... 17.75 16.00 
13° 18.50 20.98 | ¥10-10x10” 16.00 14.00 
14° °.1./916:75 19.81 |3*4&12”... 20.88 16.00 
16’ ESE: 20.50 21.15 5x12- 12x12 wa 00 16.93 
2x12” Casing & Base, 10-20’ 
12 & 14’.. 22.00 24.10| B&better, 
_ gues 29.25 28.47] 1x4&6” 26.03 28.64 








WESTERN PINES 


Following f. o. b. mill prices on actual sales 
were reported to the Western Pine Associa- 
tion by members during the period May 1-15, 
inclusive. Averages include both direct and 
wholesale sales, and are based on specified 
items only. Quotations follow: 


Ponderosa Pine 


1x8” 5/4x8” 6/4x8” 
SELEcTs S2 or 4S— & wdr & wdr 
© Besect Rls. .<ee- $31.37 $41.80 $36.75 
D Select RL.. 28.91 31.00 wea 
SHop, 82S— No. 1 No. 2 
NE eit ain a ace oh a ee ee ae $24.65 $18.16 
ke ae anc i Dy ta eid cic wy S 23.64 17.35 
Cossseere, S2 or 4S— No. 2 No. 3 
“KASS rrr $16.51 $11.56 
1x12” pee er 21.65 13.73 
No. 4, 4/4, S2 or S4, RW&RL.......... 7.55 
Idaho White Pine 
5&6 /4x8” 
SeLects S2 or 4S— 1x8” & wdr. 
i Re eee rr $37.33 $63.08 
CO re 32.80 43.00 
Commons, S2 or 4S— No.1 No. 2 No. 3 
a” Gncendesecaiey $28.95 $24.02 $12.34 
SE nc pard> @aweae 58.56 34.01 17.10 
No. 4, 4/4, S2 or 4S, RWERL cehedned an 9.90 
Sugar Pine 
1x8” 5 /4x8” 6/4x8” 
SeLects S2 or 4S— &wdr. & wdr & wadr. 
B&better RL . -$69.77 $64.52 $64.97 
C Select RL...... 59.25 57.00 49.50 
D Select RL...... 45.10 41.60 37.00 
Suop, 82S— No. 1 No. 2 No. 3 
eee $31.05 $22.15 Kina 
aera o eehag o are 29.80 21.80 $17.95 
ea 39.00 23.15 17.45 
Larch—Douglas Fir 
i. 2 eee, BO. Oe xscsdnetaxeaad $13.61 
No. 1 Dimension, 2x6-8”, 16’ .......... 11.14 
No. 3 Common, S82 or 4S, 1x8”, RL...... 12.12 


Vertical gr. flooring, C&better, 4” RL.. 20.62 


WESTERN SITKA SPRUCE 


[Special telegram to American Lumperman] 


Portland, Ore., June 3.—The following are 
prices for mixed carlots prevailing today: 





a Factory stock— 
Finish Oe, gaaauses $14.00 
eet $39.00 BO inege ead 16.00 
ix4—10” 32.00 RSS 18.00 
OS] a arrre 19.00 
Bevel siding— Sree 22.00 
%x4” Pe $19.00 Be awawa ewe ° ‘oo 

%x6”, Flat gr. 16.00 Lath .......... 


%x6”, Vert.gr. 20.00 Green box..$8. 50@10 


RED CEDAR SHINGLES 


Seattle, Wash., June 3.—Following are 
average prices, direct to the trade, on car- 
load or part carload lots, f. o. b. mill, all 
prices being based on four bundles to the 
square: 





New grades, per square, 
Washington, Oregon and 


oeeem, 24"°— British Columbia 


OR RUSE per ereree ay 60 to $2.70 

No. } RIO ee eae -00 to 2.20 

Re er 1.2 >to 1.70 
Perfections, 18”, 5/2%4"-— 

DE Ea here akts & ceo a a eRe 2.20to 2.30 

) Sarre reer 1.70 to 2.30 

No. 3 irda bce tina gh a a ee Te 
Eureka— 

oe See” ksase'es 2.10 to 2.15 
16"°— 

OS: Sa ee ee eee 1.95 to 2.05 

Oe Saree eer 1.65 to 1.75 

OS UI i cies on cea eran lone 1.30 to 1.35 





NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices received during the period May 22 
to June 3, inclusive, as reported by the North 
Carolina Pine Association: 


Rough: 
Edge 4/4— 
B&better ..... $26.90 . 4S aaa $14.90 
GE atveee wade 20.25 =e Sea 13.00 
No. 1 No. 2 
B&better No. 1 box box 
2 ee $26.90 as as 
ee saves awe 25.50 eae sia laa 
OT =a 26.60 $21.60 $18.00 $13.15 
SS 27.50 re iemia ye 
mar” Jcackanak 27.50 22.85 18.50 14.20 
eG G4. ach arate 30.00 26.50 19.15 14.60 
ihe Re 40.00 32.00 22.00 15.65 
Edge B&better— 
BG” i cenwaenadn $29.90 3) gl er $43.50 
SSSI” cccvece 38.50 ge 32.00 
Bark Strips— 
B&better 4/4”..$19.00 BN 45 ead whee sian $ 9.50 
Dressed: 2%,” 3” & 
Flooring— Wide Wider 
tie M68 UK. wi scccenas $25.25 $24.50 
Tee, 2 CORE OO ac cs cenece 21.75 21.25 
WG. BD GOMNNOR OD cc cncccice 16.75 16.60 
B&better bark strip partition.......... $20.30 
DG DAP GETING GPONNNS . oc vc ccvccnscuns 12.50 
Roofers, No. 2 Dressed: 
Se -eswbekunue $18.00 Df eee .$19.00 
Pe” -vpadwnt ewe 18.20 la 21.90 





DOUGLAS FIR 


{Special telegram to American LuMBERMAN] 


Portland, Ore., June 6.—Prices of straight 
and mixed cars of fir, delivered on a 62% 
cent rate, from actual sales, direct only, June 
1 to 3, are reported as follows by the Davis 
Statistical Bureau: 


Vertical Grain Flooring 


B&B&btr Cc dD 
Se” cusWieeaswenesean $34.50 $31.25 ecu 
Flat Grain Flooring 
B&btr Cc D 
RY Se oN nwrha saan hare $26.75 $23.50 ay 
ST aha mw kacaew dk ae 31.00 27.50 
Mixed Grain eaemerd 
SE caccovavat beceewwe $21.50 
Ceiling 
MME” <i aia in aqale elites 24.75 19.75 
DE” wkd ie edema ane ate 26 23.50 
Drop Siding, 1x6” 

SE “taste wor me, a ee ge 30.00 27.00 25.50 
Te <cbsdaédinensenanees 22.00 32.50 al 
Common Boards and Shiplap 

ix6” 1x8” 1x10” 1x12” 
eee $25.00 $25.75 $25.75 $29.25 
OS aaa 21.25 22.25 22.50 22.75 
ae SE er 18.25 19.75 19.75 ae 
Dimension 
No. 1, 2” thick— 

12’ 14’ 16’ 18’ 20’ 
a -samee $26.25 $26.50 $27.25 $28.25 $28.50 
ae wie 25.25 25.50 26.75 27.00 26.75 
— 25.00 25.75 27.00 27.50 27.00 
a: «axes 27.25 27.25 28.25 27.75 28.00 
Pa rena 37. = 27.75 27.75 28.50 28.50 

2x4”, $26.2 ; 10’, $26.00 
“I, | og 3, re ed. aha cin weeded $18.25 
No. 1 Common Rough &/or Surfaced Timbers 
See 6. BG” GO OE 660 06ers tctnreesan $28.75 
Se Se EO OF onc arcetanne memesmen 30.00 





WEST COAST LOGS 


{Special telegram to American LumBerman] 

Portland, Ore., June 3.—Log market quo- 
tations: 

Fir, yellow: Ungraded, $10@13. 

Fir, red: Ungraded, $9@10; small, $7. 
Hemlock: Un raded, $5. 50@6. 

Red Cedar: Depending on quality, $9@11. 

Spruce: No. 1, $16@17; No. 2, $10.50@11; 
Yo. 3, $6@7. 


Seattle, June 3.—Average prices of logs: 


Fir: No. 1, $16; No. 2, $12; No. 3, $8. 
Cedar: Shingle logs $12; lumber logs, $18. 





Hemlock: Nos. 2 and 3, $7.5 
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Following are prices of northern hard- Seattle, Wash. June 2.— Prices for red Fol ~ : ‘ 
woods, f. o. b. Wausau, Wis.: cedar siding in mixed cars, new bundling, 8 f. “~~ ages demas totem ae peteet, eee 
BiRcH— to 18 foot, f. o. b. mill, are: weights, obtained by Arkansas soft pine 
ow . te Pe k. Pe et Beveled Siding, %-inch mills during the week ended June 3: 
4/4 ..-.$ 45-47 5-37 $24-26 9-2 3-15 Clear “a” “BR” 
ot ee et + cae 21-23 ab f | ee, SE eee $18.00 $15.00 seen 1x3” 1x4” 
2 6/4 . 52-5 42-4 30- Beeem, EOTES | BARON: occiten acs vecne 24.00 20.00 17.00 Ed -rain— eee ey 38.50 7.50 
8/4 60-62 50-52 40-42 28-30 15-17 | G-ineh 122222220020, 24.00 © 21.00» s«17.00 | Fiat Srain—Babetter. 70. ee 28:00 
" yi --: She fate oes aero Clear Bungalow Siding UAE iaveutiesas ete recorns 19:00 19.00 
16/4 | ..135-140 120-125 105-110 ave epsh i acai yh; 4 Jace PCW eorcod a kalea one eawes 15.00 15.00 
st 5/R "39-41 99-3] 22-94 pee ois SeiMCh 2.2... 2c er ercccsveseves $35. $27. Partition and Siding 
de “<<... a8 21.68 55 —- Prt] BOAEMON 22. eee cece eee ee eee eees 45.00 38.00 | Boston partition, B&better, 1x4”........ $22.00 
Thin 4/4 39-41 29-31 29-94 bes CN EERE I en a ores moat Rees 57.00 wan Drop siding, B&better, 1x6”............ 22.00 
Bass woop— Finish, B&better Finish and Moldings 
4/4 .... 44-46 34-36 26-28 29-23 16-17 | Soh os OS Finish, B&better, 1x5&10"............45 $35.00 
74 5/4 .... 47-49 37-39 30-32 24-25 17-18 | 10” or E00 Finish, B&better, 5/4x5&10"............ 52.00 
27 6/4. 52-54 42-44 32-34 294-25 | tet OP reece etter tree eseeneereseeees $ H+ Case and base, OS” preter eS 37.00 
45 8/4. 58-60 48-50 35- 37 25-27 rtrd RREAS* eee esas heer reese. *** 90:00 ae Tg = mouldings, 152” and under. rt 4 
- 10/4 70-72 60-62 0-52 37-39 AEE SRA es Rien aS Sree are 100.00 NS BM renee rece svossegeesee ens ~ 
" 12/4 ae. ee ee eee sis ER cavecsantcsdinnadeababeawnus 105.00 Boards and Shiplap " $20.00 
- evs C No. bett 50-52 : - . Boards and shiplap, No. 1, 1x8"....... 
78 K ystock, 4/ Rey gs er, ese. Fy on . Ceiling or Flooring Boards, No. 2, 1x12”, 10, ——_ .. 18.50 
50 grades FAS _ $6 ; neh, ees OO Me | fel Lc casasarenseatenanes $30.00 : a 
l&better, $55.57; or on grades FAS, $65-67: . i = a sas Sen 7 ee ; SUG SO We Gees ccsncssacccaenena 15.00 
60 No. 1, $45-47. sete 4 : caper cacti oleings 64% ” Dimension este 
MAPLE ade from 1x and under......secesees y ee Bee el ee ; 
50 — a 5-47 35-37 28-30 20-22 12-13 Made from other SizeS..........++.s+e0e. 54% ee eh: ee EB = rer rs 16.50 
83 1... gene 45-47 30-32 23-95 13-14 Additional discount for 10,000 feet or BE D5 SOY BUDD o6 5 5s s cc cicsioss 23.00 
00 6/4 |... «460-62 50-52 32-34 23-95 MOTE tO CAP... .crccccccsccccevccescces tH Ee ae oo! UElU—Eee 15.00 
8/4 60-62 50-52 35-37 23-25 Clear Lattice 5/16” 4 to 16’ gh fi: rere re 16.50 
er, 10/4... 90-95 75-80 60-65 35-40 100 lin. * Lath 
12/4 ...110-115 95-100 75-80 40-45 .... ST DATE EERE EEE Eee $0. Ws, 6 SA Be ov ccviccy we cise scan $3.00 
16/4 150-160 135-145 105-110 pe ete MT aig Sissies kw ee A ae 3 
37 apie DET exielasaitailank:h ano na ooh wien eae pe tetas 31 
aT v4 3 42-44 32-34 26-28 18-20 14-16 
00 > 7 on ne eam aa one ‘ier 
00 5/4 47-49 37-39 = 30-32 20-22, 16-17 OAK FLOORING 
00 6/4 52-54 42-44 35-37 25-27 16-17 W M 
.00 8/4 62-64 o2-54 40-42 28-30 16-17 ISCONSIN HE LOCK Following are carlot quotations, Memphis 
Sort ELm— a ‘ Delivered prices f. 0. b. Wisconsin points: basis, on oak flooring. 
84 Zs eet =e8 No.3 | No. 1 Hemlock Boards, $1S— 12x2%" 19x1%" x2” %x1%" 
25 SUS aces Sees so-20 some 15-16 8’ 10,1214" 16’ | Clr. atd. wht....$83.00 $71.00 $64.00 $48.00 
.00 5/4 38-40 25-27 20-22 cg ES ae Peete see eye $25. 50 $26.50 $28.50 | Clr. qtd. red.... 73.00 62.00 53.00 48.00 
00 6/4 ..... 38-40 + gt 20-22 3 2S 2 yeeciptespraseniy 27.5 28.50 30.00 | Sel. qtd. wht.... 52.00 48.00 43.00 37.00 
00 8/4 ..-. 38-40 2¢-29 20-22 icon i 3 .apeereeriseerierrice 28:30 29°80 31.00 | Sel. dtd. red.... 50.00 43.00 42.00 39.00 
‘93 10 $4... 45- 47 35-37 25-37 eee Re a ORS CBR a 31.50 32.50 34.00 | Clr. pln. wht.... 52.00 47.00 44.00 39.00 
» 12/4... 50-52 40-42 60-32 anee, OSM «ce uiclia pay eanicas 33.50 34.50 36.00 | Clr. pin. red.... 49.00 47.00 42.00 41.00 
y " : ice - Sel. ; ee é . 42.0 g 
Song MAPUBTAS Selects No.1 No.2 No.3 | . For shiplap or flooring, add 50 cents to Sel pin. ted... - 46-00 38.00 41:00 36.00 
64 ue... Gt Bae SF fees 366 fe prriee No. 1 com. wht.. 36.00 32.00 29.00 28.00 
— 5/4. 52-54 37-39 28-30 20-22 15-16 | No. 1 Hemlock Dimension, SISIE— | : 1 com. red.. 37.00 32.00 29.00 28.00 
6/4 . 55-57 40-42 32-34 22-24 16-18 3 8,10, 12&14" 16’ 18&20’ 22&24 No. See 19.00 17.00 17.00 17.00 
8/4 . 55-57 40-42 35-37 26-28 16-18 | 2x 4” .......4-- $28.50 $29.50 $30.50 $32.50 Y%ex2” %xlh” x2” 
Rock ELu— | 2x 6" ...... +++ 28.00 29.00 = 30.00 = 32.00 | Cir. qtd. wht............ $69.00 $66.00 $83.00 
BAS No.1 No.2 No.3 | 2%.82 «-reeeeee? 28.50 29.50 30.50 32.50 ) Cir, qtd. red............ 64.00 63.00 73.00 
4/4 65-67 40-42 18-20 13-15 | 2x10” ........--. 32.00 33.00 34.00 36.00 a | ee 50.00 50.00 57.00 
ht 5/4 70-72 45-47 20-22 15-17 | 2X12" ------++e 33.00 33.00 34.00 36.00 | Sel. qtd. red............ 50.00 50.00 57.00 
2 6/4 .... 75-77 50-52 20-22 16-18 | For No. 2 dimension, 2x4-, 6- and 8-inch, | Clr. pln. wht............ 50.00 45.00 55.00 
ine 8/4 80-82 70-72 95-27 18-20 | deduct $4 from No. 1 price; for 2x10- and | Clr. pin. ES eck ok dk eel 50.00 45.00 52.00 
vis ; 90.99 -29 ie 12-inch, deduct $5. gg = SO eee 47.00 41.00 48.00 
10/4 90-92 80-82 50-52 er ’ | 
12/4 "100-105 90-95 55-57 30-32 ie ge eee 45.00 42.00 45.00 
iis sgt: ; o TRO, 3 COM: Wiis cn co ccines 33.00 28.00 27.00 
. | No. tS ae 31.00 28.00 27.00 
MAPLE FLOORING A five line ad costing $1.50 pro- | No. 2 com.....-.++.-0+5 19.00 19.00 15,00 
R 2 New York delivered prices may be obtained 
Michigan and Wisconsin flooring mills | duced eight high-class salesmen for | by adding to the above: For }#-inch stock, 
) quote as follows on northern hard maple - | $9; for %-inch, $4.50; for %-inch, $5.50. 
wes flooring, f. o. b. cars Cadillac, Mich., basis: | an advertiser. REACH the BEST Chieago delivered prices may be obtained 
First Second Third | ° | by adding to the above: For }#-inch stock, 
Gix24%,” .........6--2-$50.00 $40.00 $25.00 | in the INDUSTRY $6; for %-inch, $3; for %-inch, $3.50. 
| .50 j 
Following were average sales prices of southern hardwoods reported during the week ended May 30, Chicago basis: 
5.50 4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
FicureD Rep GumM— MIxED OAK— 
Qtd. FAS... 85.50 90.75 ee i«‘«Ce sehr Ser inc ie a) I UO cet sede watpin itn: | naveremiatnen nara 
192” Rev GumM— ce eo ell eee er re ee 
9.25 Og ae rere tenes 67.75 Se: GE: SE DAE coincuvksac Sivbccunenve <aveeereuiias 
2 75 No. 1&sel. 31.75@ 39.25 37.25 41.50 40.00@ 43.25 poprar— 
% Fa. es ee ee «SE LU vb rcdancage: dwaneeaneeee : - r 29 Or 
an No. 1&sel. 32.75@ 36.00 36.00@ 37.50 |.........-. 0 litsssseeeee a  ycctynilineeeele * uebaalea er. | weereenee 
; Sap posto i. a ina dkane tas wee wre ree Tee) ae Se ee Saps&eel. 42.25 eae ne eee 
a0 Qtd. FAS... 33.75@ 42.50 45.50 40.75@ 42.25 37.00@ 52.25 i cr, Sr ee ins veaseebasbdd saaxkeenneet 
675 No. 1&sel. 28.75@ 38.50 32.75 30.25@ 32.00 31.00@ 42.25 i tak. Sr See SENe = ll Sits speecea sdeeuenmamee 
700 oe RE eee ee ee 21.75 osgier “Sg "Si ah i Pe Oe gra eg OR Nay BR et ps 2, 
3°00 Pin. FAS... 35.25@ 42.50 45.50 ct f! eer A 
3 50 No. 1&sel. 27.00@ 35.00 29.00@ 37.25 31.75@ 37.50 ............ —— , : ae 
. No. 2 com. 21.25@ 28.00 24.75 et? 2” ipeeaeeneae nag FSIS by 48.50 46.75 sree ee eee 
4 ; NO. cS@l... d9.40 Terres yt ae a a a eee ees 
8.25 ~— Se a 16.75 No. 2 com.. 26.50@ 26.75 ... eed yee 31.25 
pers No. 1@sel. |. a ag 77 HicKoRY— 
8.75 Pin F? is... 27 °5@ 31 50 pene aan FAS .....- See *? , 70.00 - 
0.00 a_i eee Tee re AE Ea Ce eeae ee eee iE oS Si 13.00@ 44.25 
— sii en os ir i cwhee ino era Sort ELM— 
UPsLoO— es da eid, | | Newari seas 
al) Sedaka aneeier —wacmacatealenrs ~.-ee 89.25@ 46.75 No. 1&ébtr 29.25 cain, RM es) fda ee.) ant eee 
No. ARES aS ce renew veneers eae biceieeaewae 29 25@ 36.75 No. 1&sel 95 es reer e) oa ey er ee ape me ee) a 
Po ee EE 8 aes die  aatcatinaGhamele Smee eaMe CoTTronwoop— E 
ee. BGO. BA.FGO SEGO ncn cndcccces Lf re en Box bds 
ju0- No, 2 ee eee ee eee = 86 veal QlentReets  eca@evaceeealaats 13-17” ... a ee a ae ee 
Sorr MapLr— "| Ree ns A ne aoae. ae einen 
No. 1&sel... 36.00 akvegahoewn és ner erindese » eae eae Sie, Biaek.. SATE SES PORE... cnvvavecsncs savscnccsear 
4 WHITE Oakx— We. 2 oom... Sew Gee CEO BEBE kk eceks | te cwacksunes 
q Qtd. FAS... 72.25 Dinars pal 91.75 88.00 SYCcAMORE— 
Ail 4 No. SAROOL. BEBO SE.08 2c cccccsnsice 55.75@ 63.00 60.25 Pin, No. 2 
= 11: aa COS nce a = =6=—Sti‘(i—‘t*‘s:*«*stC i com. a.  thweenepeiws °. cbt deksawaage iene eee 
pl; Pin. FAS... 58.25@ 65.75 62.00@ 72.50 76.00 75.50@ 82.75 Wittow— 
E No, 1&sel. 41.75@ 50. 75 41.50@ 51.50 49.75@ 50.75 52.50@ 58.25 Oe, tevews 32.50 Soe 860i“. kee cepa - Sao eee 
3 we. SO, Bee MAE kcksctincees s60s0c00udes <auesedenteee Oe ee ee Pee ne) es 
Ss: ; RED Oak— M AGNOLIA— 
Pin. FAS... 53.25@ 60.25 58.00@ 62.00 60.00@ 80.50 61.75@ 66.25 . oe 44.25 Pig Ee pcre eee ace 
$18. No. 1&sel. 41.25@ 47.00 47.75@ 48.50 T50@ 53.450 66.00 No. 1&sel 23.00 ee 30.50@ 24.75 32.75 


No. 1 com. 29.00@ 26.75 ‘ No, 2 eom 23.258@ 26.59 23.50@ 24.25 24.50 24.50 








News Letters 


(Continued from Page 46) 


in getting suitable stocks, particularly for 
beer kegs. Both motor car and furniture 
manufacturers booked more actively last 
week. Car repair material was in good de- 
mand for railroad accounts. The Government 
has been buying heavy supplies of good 
grades of 2x4s for revetment work on the 
river, the scarcity of willows along the banks 
having made these purchases necessary. 











Southern Pine order files continue to ex- 
pand and are more than keeping pace with 
production, which has been stepped up to 
meet the increasing demand for prompt ship- 
ments. Stocks of commons are badly broken, 
and most mills have been forced to place 
restrictions on the amounts to be shipped. 
Uppers are in fairly good supply, and their 
prices have not advanced as strongly as have 
those of lower grades. Industrial demand is 
better. 


Western Pines sales decreased slightly from 
the previous week. Production increased, 
but many mills are not operating at all, 
representatives here report. Minimum car- 
loadings and mixed cars prevailed in the new 
orders. Prices have not shown much change 
during the last week. 


Douglas Fir buying was characterized as 
largely speculative, against price advances. 
Only a small increase in sales was made over 
the previous week, sales executives here re- 
ported. Shipments have been heavy. In- 
dustrial buying was only fair. 


Hardwood production increased as the high 
waters that have hindered operations during 
the last month receded. Inroads are being 
made into surpluses, as demand is increasing 
from many sources. Millwork demand was 
much better. Cooperage concerns are still 
buying where they can obtain grades they 
need Furniture bookings were heavier, and 
flooring demand was quite heavy for a time. 


Cypress demand is still fairly good, best 
call being for thick stock for tank and vat 
use, Yards in this territory are buying more 
than they have for months, and prices are 
considerably firmer. 


Shingle demand continues to increase, most 
yards having exhausted their supplies. The 
demand for cheap small homes has brought 
out a few orders for lath. 


Warren, Ark. 


Arkansas Soft Pine—Buying has come from 
all parts of the trade territory, industrial 
demand for box and crating lumber being 
particularly active. Orders for grain door 
lumber have practically cleaned up stocks 
of this item, and No. 3 dimension is in limited 
supply. Stocks of Nos. 2 and 3 lumber are 
lower than at any time for several years. 
Mills are confident of much better prices 
for these items, if the price of cotton stays 
around 9 cents. Small mills are enjoying a 
good demand, some being covered up with 
orders; their stocks are limited and badly 
broken. Wholesalers are placing in transit 
some small-mill stocks, where they can se- 
cure fair assortments. Orders for both 
straight and mixed car loading are fairly 
plentiful, with dealers stocking up on finish 
and other shed items, expecting higher prices 
Several of the large mills cancelled their 
price lists and withdrew from the market this 
week Some of the other mills are limiting 
the amount of business they are willing to 
accept at current prices The general 
opinion is that recent advances still leave 
lumber $5 to $10 below the pay-point for 
large manufacturers, Prices of practically 
all items advanced the last two weeks. Nos, 
1, 2 and 3 fencing, boards and shiplap went 
up $2. Edge grain flooring, B&better finish, 
casing and base gained $446. No. 2 shiplap is 
$15, mill, 6-inch, $14@14.50, and No. 3 shiplap, 
$12. Dimension went up $1 to $2.50. The large 
mills have the smallest stocks of 2x4-inch 
dimension in Nos. 1 and 2 that they have 
had in many years There is a particular 
shortage of 10-, 12-, 18 and 20-foot, and most 
mills are limiting the sale of these lengths to 
not more than 100 pieces of each to the car 


There is also a shortage of 2x8-inch, 12-foot: 
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of 2x6-inch, 20-foot Nos. 1 and 2, and of 10,- 
12- and 20-foot No. 1. 

Heavy sales have been made against 6-inch 
Nos. 2 and 3 center matched and 8- and 10- 
inch Nos. 2 and 3 boards and shiplap. Some 
lengths in these items are becoming very 
searece, particularly 20-foot. Sales of 3- and 
f-inch flat and edge grain flooring have 
materially reduced stocks, with 3-inch B&bet- 
ter flat grain especially scarce, and a limit 
of 3,000 to 5,000 feet a car being placed 
on this item. Some mills are sold up to the 
kilns on both No. 1 and 2 flat grain flooring. 
No. 1 6-inch drop siding in all patterns is 
in limited supply, along with 5g-inch No. 1 
ceiling. No. 1, %-inch lath are exceedingly 
scarce; several cars of No. 2 lath were sold 
at advanced prices this week. 

Southern Hardwoods — Increased demand 
has resulted in sharp price advances, varying 
from $3 to $10. Some mills have withdrawn 
from the market, not accepting new orders 
at any price, until they have a _ clearer 
outlook. Many items are scarce and hard 
to buy in quantities; for instance, 4/4 white 
and red oak flooring stock. Hardwood floor- 
ing is in good demand and stocks have been 
greatly reduced. Mills are able to secure 
$3 to $5 more today for hardwoods than they 
accepted two to three weeks ago. Planing 
mills are fairly busy, on increased orders for 
special worked stock. Sap gum is in good 
demand, with stocks very limited. Cotton- 
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wood for beer cases is having a sensational 
advance, and stocks are limited. Log buyers 
are combing the country for first class white 
oak for barrel staves, and there is also an 
increased demand for hickory for handles. 
Improved logging conditions have enabled 
some mills to start cutting on a limited basis, 
and they are starting to accumulate stocks. 
Additional small mill operators plan to get 
under way, though they are held up by lack 
of funds; there is a general scarcity of good 
logging teams and trucks. 


Los Angeles, Calif. 


Southern California Movement—A_ large 
number of incoming cargoes, and unusually 
small unsold stocks, are reported at San 
Pedro harbor. Stocks are down to 3,199,000 
board feet. A total of 32 cargoes, 21,334,000 
feet, arrived during the last two weeks, 27 
containing 19,504,000 feet of fir, and five con- 
taining 1,830,000 feet of redwood. There were 
54 craft operating, and only 50 laid up. Ex- 
cess items were fewer, only five being listed: 
Ix4-inch common, worked; 1x6-inch No. 3, 
worked; 2x4-inch common, worked; 2x4-inch 
No. 3, worked; and shingles. 

Building permits during May totaled $1,415,- 
742, as compared with $1,174,039 for May last 
year, $718,208 being for Class D, frame build- 
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FRANCIS DYKES, 83, vice president and 
treasurer of the Dykes Lumber Co., New 
York, of which his son Andrew is founder 
and president, died May 27. at his home in 
Hoboken, N. J., after two weeks’ illness with 
heart disease. Mr. Dykes was a New Yorker 
by birth but Scottish by parentage, and was 
the oldest member of the New York Cale- 
donian Society; on May 7, 1929, at a dinner 
commemorating the sixtieth anniversary of 
his joining the society, he was given a dia- 
mond medal, the fourth man so honored in 
the club’s history. He also belonged to other 
Scottish organizations, and was an enthusias- 
tic participant in their activities. In 1869, 
‘70 and °71 he captured and kept the one-mile 
walking championship in the annual Cale- 
donian games, and was one of this country’s 
fastest amateur walkers, as well as a crack 
gymnast and curler; for a quarter-century 
he was secretary of the Grand National 
Curling Club, and last February was a mem- 
ber of the team participating in the Cana- 
dian-American tournament. He joined his 
son’s lumber business twenty-three years 
ago; before that he headed his own stock- 
brokerage firm at 26 Broadway. He was 
widely and affectionately known, in and out 
of the lumber industry, as “Dad” Dykes, and 
his many friends feel that a great and happy 
personality has gone from among them. 





WILLIAM H. STEPHENSON, 78, for many 
years superintendent of the Menominee River 
Boom Co. and a half brother of the late 
Isaac Stephenson, died May 23 from a heart 
attack an hour after he had arrived at the 
home of his son, Reuben Stephenson, Mar- 
inette, Wis.; he had been spending the winter 
with his daughter in Beverly Hills, Calif. 
Besides the son and daughter a _ brother, 
Thomas Stephenson, of Marinette, survives. 





MRS. GRACE HILL ROOT, 48, wife of 
Clayton D. Root, Crown Point, Ind., died at 
her home May 19, after a year's ill health 
which an operation in a Chicago hospital 
was unable to cure. Besides her husband, 
who is a lumber dealer and also secretary of 
the Indiana Retail Lumber Dealers’ Associa- 
tion, she is survived by four sons, one of 
whom, Clayton D., jr.. is in business with his 
father 


Oo. W. IDEN, 82, head of O. W. Iden & Son, 
retailer of Maysville, Mo., died recently at 
his home there. Brought to Maysville as an 
infant by covered wagon, Mr. Iden went to 
work for a Chicago-owned retail lumber 
company in 1885, and purchased the business 
in 1906. Besides the widow and a son, Ben 
Iden, who has been in the business with him, 
another son and three daughters survive. 





JOHN MOORE, 44, a partner in the West 
Lumber Co. (Ine.), New York City, died May 
19 at his home after a heart attack. He 
was a sergeant-major in the 305th Infantry 
during the World War, a past commander 
of Wolff post, Veterans of Foreign Wars, 
and a member of Zelvidere Brooks post, 
American Legion, and was given a military 
funeral May 22 


ROBERT TEMPLETON, of Powell, Wyo., 
died May 12 after having been in ill health 
for several years. He established a lumber 
business in Laurel, Mont., in 1906, and con- 
tinued it for many years. Surviving are a 
brother, William, and a son, H. A. Templeton, 
of Portland, Ore., head of the Herbert A. 
Templeton Lumber Co.; burial was in Port- 
land. 

GPORGE CLITHERO, 86, manager of the 
Coast Lumber Co., Boise, Ida., died May 20 
at his home. A native of England, he gradu- 
ated from University of Michigan, taught 
school and was superintendent of schools at 
West De Pere, Wis., for several years. In 
1884 he entered the lumber business in An- 
tigo, Wis., and had been in Boise since 1901. 





TRAVIS TRUMBO, 63, secretary-treasurer 
of the Travis-Carter Co. (Inc.), Seymour, 
Ind., succumbed to a heart attack at his 
home, May 22, after several months’ illness. 
He had been with the lumber company since 
immediately after his graduation from high 
school, and was well known in southern 
Indiana. 





NOBLE G. BOWLES, 46, manager of the 
Billington Lumber Co., Seminole, Okla., died 
in a hospital at Shawnee, May 20, after an 
unsuccessful operation for acute appendicitis. 
He was the oldest employe, from point of 
service, in the Billington organization, hav- 
ing opened the firm’s yard in Yeager, Okla., 
in 1915. 


WILLIAM W. RILEY, 56, retail lumberman 
of Washington, D. C., died May 18 at his 
home after a long illness. He entered the 
lumber business with his father, the late 
Thomas R. Riley, and for the last thirty 
years had headed his own company. 


OWEN WHITESELL, 52, of the Whitesell 
Lumber Co, (Ine.), Shickshinny, Pa., died May 
23 at a hospital after two days’ illness of 
pneumonia. He had been associated with 
the lumber business for ten years 


DON E. FITZGERALD, former manager of 
the Big Springs Lumber Co Big Springs. 
Neb., died May 16 at Simpson, Kan., after an 
unsuccessful operation for acute appendicitis. 
A wife and son survive. 


DWIGHT P. BENEDICT, 72, retired lum- 
berman of Omaha, Neb., died May 29 at a 
local hospital. He was a member of the 


former Hoagland & Benedict Lumber Co. 


FRANK OLDENBURG, 60, for thirty-five 
years head of the F. C. Oldenburg Lumber 
Co., Seattle, Wash., died suddenly at his 


home May 23 after a heart attack. 





MRS. MARY J. FREEMAN, Toledo, Ohio, 
died May 31. Her husband, the late George 
I. Freeman, was president of the Kelsey «& 
Freeman Lumber Co 
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° New York City—Boykun Lumber Co. 1147 Van 
Business Changes Alst Ave. (Astoria); $5,000; retail. 
COLORADO. Holyoke—Holyoke Lumber Co. gon tee York City—Interstate Lumber Sales Co.; 


yard purchased by Foster Lumber Co. New York City—Kantrowitz Lumber Co.; $5,006 








FLORIDA. Jacksonville—Terrell Lumber Co. Brooklyn—Kings Lumber Co.; $20,000. Benja- 
now Holley-Terrell Lumber Co, min Robbins, 2608 Creston Ave., New York City, 
INDIANA. Milford—W. M. Wilt Lumber Co. ee «. Cite<Sender tani & Onn On We ‘ 
ow W. M. Wilt Industries. New Yor ‘ity—Lundy Lumber & Coa 0. ril- +81 
, Terre Haute—Hoosier Lumber Co. has been pur- liam Sparago, Jesse Roshkin and Arthur Hanold, How to Figure Costs for Advertising 
chased by S. H. Pawley, of Dana, who will oper- all of 2826 Mermaid Ave., Brooklyn, interested. . In Classified Department 
ate it as the S. H. Pawley Lumber Co. NORTH CAROLINA. Asheville—Biltmore Appa- 
KANSAS. Clay Center—Home Lumber & Coal  Jlachian Hardwoods (Inc.); $50,000. To buy, sell eee fF 
Co. succeeded by Howell Lumber Co.; purchasing and otherwise deal in all kinds of lumber and 
department at Fairbury, Neb. lumber products. Incorporators: B, H. Young- Two consecutive issues..........55 cents a line j 
MASSACHUSETTS. Boston—Day Co. of Boston nme re anon. ee Se ae oe Three consecutive issues..........75 cents a line 


(Inc.), successor to Day & Co. (Inc.), 458 Harri- 


son Ave. OHIO. Cleveland—A. R. Bergen Building & Four consecutive issues..........90 cents a line 


Su Co. 
NEBRASKA. Hemingford—Farmers Co-opera- pply Co 


tive Lumber Co. purchased by Foster Lumber Co. 
of Kansas City, Mo. 





To manufacture and deal in sash, doors and wood- 





Cleveland—East End Sash & Door Co.; $10,000. Thirteen consecutive issues..... ..+--$2.70 a line 





work of all kinds. Twenty-six consecutive issues.......$5.40 a line 

NEW YORK. East Aurora—Zapf Lumber Co. Columbus—Franklin Lumber & Fixture Co.; to Deven Wourius uf ordinary lengtn make 
has been purchased by C. F. Sullivan, president manufacture and deal in lumber and timber prod- one line, 
of the C. F. Sullivan Lumber Co., and Donald ucts. . 

E. Tenney, formerly with the Bison Lumber Co., Columbus—Creith-Potter Lumber Co.; reorgani- Count in the signature. Heading 
both of Buffalo. zation of main branch of the Creith-Potter Lum- counts as two lines. 

Gowanda and Hamburg—Forbush Planing Mills ber Co. at 341 East Fifth Ave. Chartered by N ispl except the headin is 
Co. succeeded by Forbush Lumber Co.; planing William H. Liggett, E. N. Huggins and W. W. me ay P s 
mill and retail lumber. Naramore, jr. President has not been selected. n li 

tochester—John Miller succeeded by Miller Peer- but H. A. Creith, formerly secretary of the old Extra white space figured at ne 
less Products (Inc.), 691 Exchange St.; coal and company, continues as secretary, and Willis H. rate. 
retail lumber. Liggett is vice president and treasurer. i dvertisement is 

Smithtown Branch — Smithtown Distributing Uniontown—Swinehart Fleck Lumber Co.; to deal oman Pag: og 
Yards: Gilbert A. Cameron sold his interest; Her- in lumber and building supplies. . 
man L. Schmidt now proprietor. : PENNSYLVANIA. Philadelphia-— -United Lumber Remittances to accompany the order. 

OHIO, Toronto—F. A. Redhead successor to & Millwork Co. (Inc.), 4101 N. Fifth St.; retail. 

._ A. & George Redhead & Son. TEXAS. Laredo—Herring Price Lumber Co No extra charge for copies of paper 

Youngstown—A. F. Kices _lamber Co. changed (Inc.); $5,000. Incorporators: Tom Price, Georgia containing advertisement. Capy must 
é > Cc + -} =] . > £ i 
Se ae coal : L. Price and Tom Herring. be in this office not later than Wednes- 

OKLAHOMA. _ Bethany—Farmers Lumber Co. WASHINGTON. Seattle—Rotor Sliced-Woods 


sold to Kiowa Lumber Co. 
Okmulgee—Price Rowland sold to Fullerton- 
Stuart Lumber Co. 


(Inc.); $50,000. J. C. Irvine interested. 





day morning in order to secure inser- 
tion in regular department. All adver- 








er will b laced 
SOUTH CAROLINA. Batesburg—Collum & tisements received lat 1 be Dp 
Shealy succeeded by Collum Lumber Mill; Uriah H | under heading Too Late to Classify. 
M. Collum, proprietor. ymenea 

Denmark—Zickgraf Lumber Co. sawmill sold to TT . I LAT ; : 
Holly Hill Lumber Co. of Holly Hill, who will Bae penn - nh napa tt ae — oe. 
operate it under the management of D. J. Delvin. nified simplicity, an unusually beautiful set- 

SOUTH DAKOTA. Letcher—J. F. Anderson ting was arranged for the wedding of Miss THE GREATEST MARKET PLACE 
Lumber Co. succeeded by Burns Lumber Co., with Sarah Stratton, daughter of Mr. and Mrs. In the lumber, woodworking and allied 
headquarters at Mitchell, S. D. The two yards W. P. Stratton, and Howard Bolinger, son of industries to advertise in, is the Wanted 
will be consolidated. Mr. and Mrs. W. D. Bolinger, both of Sullivan, and For Sale department of the 

N Vv Ind., which was solemnized at the home of AMERICAN LUMBERMAN. 
he bride’s parents, Tuesday afternoon, May 
ew entures t . . , 7 Rape, Read the Classified ads. Many oppor- 
30. The Rev. John Thomas Scull of Evans- tunities are offered for Buyer and 

ALABAMA, Birmingham—Miree Lumber & Sup- Ville, Ind., read the ring ceremony. Seller. Best for selling lumber, shin- 
ply Co., 10th Ave. and 21st St.. North. Retail. Mrs. Bolinger received her education at the gles, retail yards, business opportunity, 

CALIFORNIA. Lynwood—Murphy Lumber Yard, Sullivan high school, Ward-Belmont school timber and timberlands, machinery, 
10202 Long Beach Blvd. for Girls, Nashville, Tenn.; DePauw Univer- locomotives, cars, rails and equip- 

GEORGIA. Carrollton — Carroll Lumber’ Co, sity, Greencastle, Ind., and the Milwaukee ment used in logging operations. You 
established by Oliver Harris and J. H. Beury. School of Social Service, Milwaukee. She is a can = = a. omptey. 

JLINOIS Test Union—Piers member of the Kappa Kappa Gamma na- ment or anything used in lumber an 
oJ ULINOIS. West Union—Pierson Bros. Lumber sae eee PP ay ppa t Tri Kapp: allied industries by advertising in the 

o. plan to open a yard at the location of the tional sorority, Sullivan chapter o ‘ri Kappa Wanted a For Sale department of 
former Simpson Lumber Co. sorority and president of Triad musical club. a caneniane + 7. nM ang ° 

INDIANA. Indianapolis—Service Lumber Co., Mr. Howard Jennings Bolinger is a graduate Send your advertisement ‘to the 
820 Madison St.: L. A. Brittenback interested. of Sullivan high school, and attended Indiana R B MAN 

MICHIGAN. Grosse Point—Service Lumber Co. University, Bloomington, Ind. He is a mem- AMERICAN LUMBERMA 
ee opened a branch office on Mack Ave. at Alter ber of the Phi Deita Theta fraternity and 431 S. Dearborn St., Chicago, Il. 
toad. 


is connected in the lumber business with his 








NEW YORK. New York City—Jerome Lumber grandfather, W. V. Jennings, in Sullivan, Ind. 


Co., 8611 Jerome Ave. (Ozone Park). W. J. Con- —_——— 
nor, proprietor. Retail. ABRAHAMSON - BABCOCK. When Miss WAN I ED 
Sound Beach—Sound Beach Lumber Co. N. ¥. Grace Babcock, of Eureka, Calif., came to 


oon mergggy Avenue; retail. Gilbert A. Cameron, Chicago last month and was selected as one 











s of the members of the court of honor of the 

OHIO. Bedford—Fenton Lumber & Supply Co., “queen” of A Century of Progress, Walter 

whose buildings and lumber yards at Macedonia Abrahamson also came He is an employe of 
were > ° re , ire ce , © as . . . = ° < < ’ 

pa goog 7 tae recently, has leased and the Hammond Lumber Co. at Eureka. On 

pene 1e yard formerly occupied by the Tinker E Miss Babcock arried 

Creek Lumber Co, at 470 Broadway, Bedford. The June 5 he and Miss abcoc were marriec 


Employees 





company will continue to have a yard and office in at the home of the groom’s brother, E. E. WANTED — FIRST CLASS HEMLOCK & PINE 

















Macedonia. Abrahamson, sales manager of the Hammond Inspector. Give full references. 
TEXAS, San Antonio—Allen & Allen, 239 Fred- company’s Chicago division, at 1127 East 81st Address “W. 98," care American Lumberman. 
ericksburg Road. New branch, Building mate- Street. The Rev. Vernon Cook, pastor of the 
rials. Avalon Congregational Church performed the 
marriage service. Salesmen 
. 
Incorporations JENKINS-GAY—J. Paul Jenkins, assistant 
_ FLORIDA, Jacksonville—Enterprise Lumber Co. sales manager of the Dantzler Lumber & 
e H. Smith, 522 Clark St., South Jacksonville, Export Co., Tampa, Fla., and Miss Edna Lee COMMISSION SALESMAN WANTED 
‘la., interested. Gay, of Biloxi, Miss., were united in marriage | yo sell a high , , 3E 
: P y, . sy r ‘ grade wood specialty that SELLS 
08 need Howland (Ine.); Fred Howland, on May 10, according to word received by to the general lumber and woodworking trade. 
~~ . lith St., interested. his friends in Asheville, N. C., where he for- Liberal commission paid weekly. State territory 
ILLINOIS. Chicago—Tavern Cabinet & Fixture merly resided. covered in your reply. : 
©o., 159 N. Racine Ave.; manufacturers of store ss ee x Address “W. 84,."" care American Lumberman. 
fixtures HUGHES-CALDW ELL—Joseph C. Hughes Big Bay, Michigan. 
MAINE, Winter Harbor—Charles L, Lindsey in- and Miss Beulah Caldwell were married May 
corporated as C, L. Lindsey Co. (Inc.); $10,000. 23 at the home of the bride’s parents, Mr. 
MICHIGAN. Detroit—Atlas Lumber & Wreck- 2nd Mrs. Lew Caldwell, in Bernalillo, N. M., E | t 
ing Co., 8946 W. Fort St.; Irving Rubin, 87 South the Very Reverend Douglas Matthews, dean mp oymen 
~" Mt. Clemens, Mich., interested. of St. Johns Cathedral in Albuquerque, offi- 
, Vetroit—Ziegler Cooperage Co., 419 Curtis Build- ciating. The groom was attended by one 
ae to manufacture and sell barrels and mate- of his brothers, David C. Hughes, while a BAND AND CIRCULAR FILER 
ais 


_MINNESOTA, Minneapolis — Carpenter - Wilson bridesmaid. Mr. Hughes, a son of Mrs. W. H. 


sister of the bride, Miss Ada Caldwell. was Satisfaction guaranteed. 25 years’ experience. 
B. F. WHITE, Leetsdale, Pa. 





Co.; lumber brokers $25,000 y 5 i 4 
; kers. 25, . Hughes ; é . H. Hughes, pioneer 
Minneapolis—Tozer Lumber & Flooring Co.; com- ue sane he tees : 








mission lumberman of Magdalena, N. M., is one of the SUPERINTENDENT OR FOREMAN 

Aske ° ~ . - ‘ J are > 4 , > ; © . 4 , - » j 

MISSOUR . —" . : Hughes Bros., lumber manufacturers of Pon- | Woodworking plant; 15 yrs. exp. machine room, 
Reulpmoct ae gg Sse derosa, N. M., where a new residence awaits | time study, estimating, detail, A No. 1 mechanic; 
St. Louis—Strand ‘Manufacturing Co "inesene- him and his bride upon their return from an | handle all types of help; salary secondary; go 
rated under same name. : } auto trip to New Mexico points. The bride’s Se “Ww. oo4.” 4 F I b 

NEW YORK - . _ father is also a lumber manufacturer, of ddress - 94,° care American Lumberman. 
tracting ee Shek pag Caldwell and O'Neil. and this is the second 

Brooklyn—Ross Roofing & Building Supply Cor- gathering of this character for these two LUMBER, MILLWORK ESTIMATOR 
Poration ; $10,000. M. Kupfer, 624 Avenue M, families, the other event occurring earlier In | 9 yrs. exp. office, sales, detailing, billing, costs, 
3rooklyn, interested. Will operate business in the year when Ivan Hughes married a niece | time study, seeks position. Best refs. 


ueens Co of Mr. Caldwell. Address ‘‘W. 


96," care American Lumberman 
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WANTED 











FOR SALE 
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FOR SALE | 








Employment 


EXPERIENCE FOR SALE 
Well known lumberman with fine record of suc- 
cessful mill management including sales office and 
purchasing office supervision seeks new connection 





due to Iquidation of lumber interests of present 
connection. Thoroughly experienced in Northern 
and Southern Woods, also Western. Prefer Chi- 


cago sales office, but go anywhere. Nation-wide 
acquaintance increased through activity in associa- 
tion work over several years. Start at moderate 
income and prove worth. Correspondence invited. 
Address “W. 62," care American Lumberman. 





BAND FILER WHO IS MECHANICAL 
ENGI 


NEER 
Wishes to make connection with lumber mill. Can 
handle any mechanical job from filing room to ma- 
chine shop. Satisfaction guaranteed or ask no pay. 


Address “W. 97," care American Lumberman 





MILLWORK SUPT. & DRAFTSMAN, ESTIMATOR 


Might make small investment; 20 years experience, 
also civil-structural engineer, designer in building 
construction. Age 35; reference. 

Address “T. 76," care American Lumberman. 





SASH AND DOOR SALESMAN 


With wide acquaintance among dealers. 
aggressive, alert, good personality. 
sider other line Must be permanent. 

Address “W. 46," care American Lumberman. 


Age 40, 
Would con- 





YOUNG LADY STENOGRAPHER 


Lbr. Exp.; A-1 Ref. Chicago preferred. 
Address “W. 85,’’ care American Lumberman 





10 YRS. YARD EXP. RET. OR WHSL. 


Capable, accurate, take complete charge of yard- 
ing 28 yrs. old; A-1 ref.; any location. 
Address ‘“W. 87,"" care American Lumberman 





YARD MAN-—ASSISTANT MANAGER 


Five years’ two years manager small 
yard, ref. 


lumber exp., 
college ed., A-l 


desires yard man or 
asst. manager connection—anywhere in middle 
west 
Address “W. 89," care American Lumberman 





Retail Lumber Yards 


reese ssfOdYOYYY YY YY YY YE YO YY YY 


WANT TO TRADE 


Good city income property consisting of store 
buildings and high class apartments for something 
in lumber industry. Prefer good yards in middle- 
west but submit what you have to offer. 

Address ‘‘W. 56,"’ care American Lumberman. 








WANTED TO TRADE 


good No. Ind. or So 
residence accept place as 


farms for 
aiso city 

manager 

“WwW 99,” 


Geod 

Mich.; 

vard 
Address 


yards in 
Would 
care 


American Lumberman. 





Lumber and Dimension 


PPL LPP LD OD DA 


WANT TO BUY WALNUT, HICKORY 
Gum, Rock Elm, Oak 
: 7 care American 








“ 


Address ‘‘W. 77,"’ Lumberman. 


Used Machinery 


LD LDA LD DD DD DDD DD A A A 








WANTED TO BUY 2 USED 73 SPECIAL IDEAL 


Knight Dogs or No. 3 Knight Quarter Dogs. 
Address “W. 74," care American Lumberman. 





CHAPIN’S LUMBER RECKONER 


By N. Chapin. Sames Time and Labor—Prevents 
Errors. The tables reduce to board measure all 


fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth. 
Price, delivered, $2. 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, III. 








Lumber and Dimension 


WANTED—OAK CUTTING ORDERS 


Loads in Illinois. Can meet 
inquiries. BAILEY LBR. CO., 





competition. Send 
Parkersburg, Ill. 


Retail Lumber Yards 


LUMBER YARD FOR SALE 


Stock of building material and Planing Mill of 
The Crothersville Lumber Co., Crothersville, Indi- 
ana, for sale. Will make attractive price. 

Inquire of the SWAIN ROACH LUMBER CO., 
Seymour, Ind. 











FOR SALE—OLD ESTABLISHED YARD 
In Southern California. Stock about $10,000.00. 





Mill equipment, trucks, and office furniture and 
fixtures $2,000.00, Real estate can be leased rea- 
sonably. Sheds priced right. Wonderful oppor- 
tunity for good lumberman. 
Address “W. 92," care American Lumberman. 
FOR SALE OR TRADE 
large dwelling and large store doing good busi- 


ness in Chester, Virginia. Will sell cheap or trade 
for standing timber in Virginia or North Carolina; 
paying difference or getting difference, 

Address “W, 93," care American Lumberman, 





LBR., COAL, BLDG. SUPPLY YARD 


Small N. Ill village. Farm trade. Earn good liv- 
ing, sound business, staple stock. No risk. Small 
investment bldgs. Cash or bankable notes. HOL- 
COMB-DUTTON LBR. CO., Sycamore, II. 





LOS ANGELES AND SOUTHERN CALIFORNIA 


Retail Lumber Yards for Sale. Address TWOHY 
LUMBER CO., 714 W. 10th St., Los Angeles. 





LUMBER YARD PROPERTIES 


Specializing in Sale 
and 
Purchase of Yards 
throughout Mid-west 

E P. HARBER 


DE 
Roosevelt Bldg.—Indianapolis, Ind. 





FOR SALE GOOD SMALL TOWN LUMBER YARD 


Located within twelve miles of Indianapolis. In 
good farm and suburban district. Priced right. 
Must sell. 

Address ‘‘W. 78,"" care American Lumberman. 








Business Opportunities 


NEW EAST OREGON 60-M PINE MILL 


Ready to go in high quality cheap log timber pay 
as cut on R. R. also State, Federal Improved High- 
way; 50 mile truck haul to new U. S. Vale-Owyhee 
$22,000,000 project 122,000 adjoining Snake River, 
total 350,000 acres on U. P. R. R. Easy purchase 
terms, whole or part. If interested advise imme- 
diate inspection. 


Address ‘‘W. 76,” care American Lumberman. 





BEET SUGAR FACTORY, 300 TON CAPACITY 


Built in 1924 not operating account of insufficient 

capital; forty thousand acres irrigated land tribu- 

tary to factory. Climate and soil ideal for highest 

test beets. On main line Santa Fe Rallroad, 40 

acres land, buildings, machinery, railroad spurs, 

price twenty thousand ($20,000.00) dollars. 
MAXWELL LUMBER COMPANY, 

Maxwell, New Mexico. 


ADVERTISER HAVING LARGE QUANTITY 
Red cedar on R. R. in B. C. 





seeks operator with 


capital to install medium or small shingle and 
sawmill, 
Address ‘“‘W. 91," care American Lumberman. 





CLASSIFIED ADS PRODUCE RESULTS 


That's why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements every week. 
Is to advertise in a paper that reaches 
the people who would be interested in 
what you want to sell. When you want 
to seli anything used in the lumber 
world and allied industries, advertise 
in the 


AMERICAN LUMBERMAN, 
431 S. Dearborn S8t., Chicago, II. 


Timber and Timber Lands 


CALIFORNIA TIMBER 


BILLION FEET, 55% sugar pine and white pine. 
Reliable and experienced operator may purchase at 
reasonable prices on deferred payment plan over 
term of years. More than a billion feet geograph- 
ically controlled. Perpetual operation. Favorable 
logging, operating and living conditions. 

Address “W. 70,"" care American Lumberman. 











BUYERS AND SELLERS 


ARE BROUGHT T 
By using the classified section of the 
American Lumberman. The classified ads 
are read every week by both the buyers 
and sellers. A quick way to dispose of 
anything you want to sell. 
Get what you want by advertising in the 
best medium. You can profit by using the 
classified sections. 


Bend your advertisement to the 


AMERICAN LUMBERMAN, 
431 8. Dearborn St., Chicago, Il, 


TIMBER INVESTMENT 


The safest investment today is good timber land 

Valuation on the increase. 11,500 acres of original 

growth timber in Virginia now cffered to investors. 
Address “W. 80,"’ care American Lumberman. 





HAVE YOU A TRUCK YOU WOULD LIKE TO 
‘TRADE? ADVERTISE 


EXCEPTIONAL SMALL PONDEROSA PINE 


Mill setting upon which we will guarantee to show 
$4.00 profit on present market. Only Principals 
with capital ready to perform, please. 

Address “W. 81," care American Lumberman. 








Business Opportunities 


wryyyy—_—wyY YY 





FOR SALE 


Complete going modern Single Rand Mill with Dry 
Kilns and Planer located on Railroad and Tide- 
water at first class Port and approximately one 
hundred million feet of high grade stumpage 
chiefly Yellow Pine which fs easily accessible by 
water at low logging cost. Plenty of logs can be 
purchased at fair prices and there is considerable 
additional timber which can be acquired at reason- 
able prices. This property is offered by the own- 
ers. Low price and reasonable terms will be made 
to responsible people. 


Address “‘W. 67,"" care American Lumberman. 


FOR SALE—COMPLETE FIR AND PINE 


Sawmilling plant located on Southern Pacific rail- 
way in Oregon, including 40 M capacity sawmill, 
planing mill, railroad, logging equipment and real 
estate. For detailed particulars address ‘“Re- 
ceiver,” care American Lumberman, Chicago, III. 








A CLASSIFIED ADVERTISEMENT BRINGS 
A CLASSIFIED AD WILL MOVE SLOW STOCK 





FOR SALE—ABOUT THIRTY MILLION FEET 


Long Leaf Virgin Timber. HERMAN H. WEFEL 
JR., Mobile, Ala. 





10,000 ACRES W. VA. HARDWOOD TIMBER 


Land priced to sell For information write 
Db. W. BURGER, 810 Gephart Dr., Cumberland, Md 





HIGH GRADE HARDWOOD TIMBER FOR SALE 


Located n Northern Michigan; convenient to rail- 
road; good logging conditions. Tract contains 
4,000,000 feet very high grade timber—maple, 
birch and other hardwoods; quantity bird's eyé 
maple. Price very low for quick sale. 

Address ““W. 82," care American Lumberman. 


PINE, MAPLE, SOFTWOOD LAND 


On Rivers-Lakes; fine for fowl and fish, at low 
price. Must sell. Bargain. DR. E. H. FLYN%, 
Marquette, Mich. 
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VIRGIN MICHIGAN TIMBER 
Can furnish sawed to order—approximately 1,000, 
000 ft. each White Pine and Norway. If inter 
MANIEX, Bay City. 


ested address CLARENCE A 
Michigan. 














PUBL 
WHOL 














